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XJ This Oiler Is Sinele and 


Accessible 


The Detroit Force Feed Oiler Model JTS provides 
automatic, positive and dependable lubrication for all 
types of steam engines, gas engines, pumps and air 
compressors. 

An extra large filler, exact oil delivery, accurate 
regulation, simple mechanism, positive adjustment, 
better sight feed and a convenient flushing device are 
some of the distinctive features incorporated in its 
design. 


This oiler is a standardized product made in one 
feed, two quart capacity, with shaft extending through 
the oiler permitting it to be driven from either right 
or left end and is furnished complete with necessary 
fittings for easy and substantial installation. 

A heating coil is mounted inside of the tank with 
connections provided for circulation of steam, exhaust 
gases, etc. This keeps the oil warm and fluid, permit- 
ting the oiler to be used on all classes of work and 
under the most severe weather conditions. 


Write for Bulletin No. 100 


DETROIT LUBRICATOR (OMPANY. 
DETROIT, U.S. A. 








































Swartwout Bucket 
Type Steam Trap 
Intermittent action— 
pressures to 250 Ibs. 








Swartwout 





Steam Sp ecialties | ~:<..:::- 











Swartwout Steam 
Separator — It's the whirl 
that does the trick. Either 

cast iron or cast steel 


Swartwout 
Return, 
Liftingand 
Vacuum 

Trap 

Positive act- 

ing—reliable 

service 





Built to last a lifetime 


Swartwout 
Low Pres- 
sure Float 
Trap 
Large capa- 
city— sel 
cleaning 
valve 








HEN you sell your cus- 

tomers Swartwout Steam 
Specialties, you make friends 
and you make money. New 
prices give the distributor a 
wonderful margin of _ profit. 
Write today for discounts. 


; Swartwout Engineers will gladly 
help you solve installation problems. 





Swartwout Steam 
Separator — 


THE SWARTWOUT COMPANY Swartwout 





steel nozzles Factories: Cleveland, Ohio—Orrville, Ohio. tees dry air 











iver Ty ° Air Separator 
eprngeli-gtt Cleveland, Ohio » Swartwout Cast Iron 
Wrought steel plate 1 res Removes all >gciaah 
throughout— forged General Offices: 18545 Euclid Avenue moisture—guaran- Svrainer 


Baffled to save the cage 
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Profits with RED CAPS! 


The CAPITAL RED CAP Line of Industrial Brooms and 
Brushes sells faster and easier, because the industrial 
world knows its superiority. It will bring you larger 


sales volume, larger repeat business and therefore 
larger profits. 
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If you are not now handling the CAPITAL RED CAP 
Line, write for prices, and details of our sales-building 
plan of co-operation. Join America’s leading jobbers in 
handling RED CAPS. They have found this line to be 
a real money-maker. 


Indianapolis Brush & Broom Mfg. Co. 


126 Brush St. Established 1890 Indianapolis, Ind. 


CAPITAL Brushes-Brooms 


For All Industrial and Trade Uses 
The life of a leather belt depends upon the good judgment 


with which it is selected, and the care it receives. Abuse and 
neglect are the principal enemies, and where these are elimi- 
nated a long life may be expected. 


DIXON’S SOLID BELT DRESSING 














































{ Recommended for quick action, as it may be applied without 
| stopping the machinery. It may be safely used on leather, 
\\ rubber or fabric belts without clogging, hardening or cracking 
1h \ the belt even after years of use. If applied sparingly at 
rid | (\\ intervals it will preserve the belt and prevent loss of power 
oe through slipping 
, 1) To apply, simply tear away a small portion of the paper 
; | } cover to expose one end of stick Hold this against the pulley 
' 1H \\ eee t side of the moving belt: use only a little at a time 
j | } \| Yo Sp dtidie 
+——} LI \ aay 
| HT TN PASTE DRESSING 
| | : 4 " 
aa ! 5 Dixon’s Traction Belt Dressing is for leather belting only. 
t 1 4 40H | bee It penetrates the fibre and restores the vitality. It is especially 
| 


valuable on belts exposed to spattering water, steam, dust 


tee, 








KY 1 \ 4 Lif TN and chemicals. 
1 \}} sl fs i mM \lso excellent for manila transmission rope 
| \ a | \ | =— Write for de aler prices, 71-0. 
wae 22 eS | 
——<Aat| JOSEPH DIXON CRUCIBLE 
+ / A cr COMPANY 
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HILE this is an era of efficiency 

which tends to take personality out 
of business, HEWITT believes that the 
highest service comes with individual in- 
terest to the individual customer. 


Every member of the HEWITT organ- 
ization, from the mill mixer to the man- 
ager, has been trained to put himself in 
the position of the purchaser. With this 
dominant idea the customer WILL be 


HEWITT RUB 
BUFFALO, 


served most satisfactorily. 


Through the era in which we are now 
passing, and in the future, HEWITT 
will endeavor to preserve this tradition. 


With such a policy steadfastly main- 
tained and with a complete line of in- 
dustrial rubber products, HEWITT 
makes an ideal proposition for every en- 
terprising Mill Supply Dealer. Write 
today. 


BER COMPANY 
NEW YORK 
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customers. 


THE NEW “TOLEDO” ALL STEEL WORK BENCH 


At last the work bench that meets all needs. 
practically indestructible. It is portable and the legs may be quickly 
removed or reassembled in a few moments. The table top is 25-inches If they buy by comparison 
long and 10-inches wide, and bored for various makes of vises and 
attachments. It is rigid and needs no bolting to the floor even when "TO DO” 
cutting or threading the larger sizes of pipe. — i 


It is a work bench that is certain to satisfy the most discriminating 


Post your salesmen on this new bench and have them push its sale. 
There is a demand awaiting it. 
g 


THE TOLEDO PIPE THREADING MACHINE CO., TOLEDO, OHIO 





PYOTT 
Pulleys 
Gears 
Sprockets 
Sheaves 


Fly wheels 






































It is so strong that it is 


they will buy a 


NEW YORK OFFICE, 50 CHURCH ST. 





PYOTT POWER WHEELS 


PYOTT “Red Face” Pulleys are more than just 
cast iron pulleys—they are perfected power 
transmission in units performing their important 
task far better than cheaper pulleys can. = 


For over a quarter of a century, power engineers = 
have made “Pyott” a synonym for superiority in 
pulleys. This is because we have consistently 
and continuously built into each “Red Face’”’ 
Pulley the elements of balance, accuracy, uni 
formity and true running. 
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Pyott Red Face Pulleys, recognized as aap | 
standard, are the most satisfactory " = 


sellers. Our high speed service on or- 
ders makes your customers happy. Are 
your men carrying Pyott Catalogs? 








W hy not? 
PYOTT FOUNDRY CO. 
334 N. Sangamon St. Chicago, Ill. 
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WELL , YOU 
CERTAINLY 


HAVE THE, | 
PROOF / 
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YES - AND 
YOU CAN MAKE 
PROPORTIONATE 
SAVINGS TOO/ 





When The Purchasing Agent Asks, “Why?” 
Skayef Salesmen Have The Right Answer 


ROOF! Defined by Webster as “evidence,” the plants of 17 manufacturers in widely di- 


this word means the same thing to a jury versified lines, each one O.K.'d by an executive 
and judge or the purchasing agent of an in- of the plant in which they were made! “How 
dustrial concern. Although lack of it is often much power, oil, maintenance will they save?” 


helpful to a prisoner, the reverse 


holds true when the purchase of 


power transmission appliances 
hangs in the balance. That’s the 
time the Skayef Ball Bearing 
Hanger Salesman finds a ready 
and genuine welcome. 


Justice is not blindfolded, for 
every Skayef Salesman carries the 





"ne <—nean asks the purchasing agent. “Here, 


here and here,” points out the 
| Skayef Salesman as he indicates 
| dollar and cents figures. From such 
| facts the P. A. can readily con- 
| ceive what Skayef Hangers will do 
for him and—the order is“nailed!” 


You and your salesmen can 


Outside of Survey 


have this co-operation— exclusively 


“proof” of certified performance contained in —in the sale of Skayef Ball Bearing Hangers. 
the 116-page portfolio representing an inde- Just ask us to tell you the way to get your share 
pendent engineering organization’s survey in of this profitable business. 


The SKAYEF BALL BEARING COMPANY, 165 Broadway, New York 





BALL BEARING 
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How many Tool Catalogs do you buy from? 


Are you handling the taps 
of one concern, the drills 
of another, the pipe tools 
of another? 





Here is a step in the right 
direction, the new GYD 
catalog No. 49. A com- 
plete small tool line under 


The dealers that are one cover. 


making the most money 
through tool sales are 
those that are cutting out 
profit-eating expenses by 
consolidating their pur- 
chases and their selling 
efforts on standard lines 
of merchandise. 


Consider the advantages 
of buying al] your small 
tools from this one qual- 
ity source. One order to 
place; one shipment to re- 
ceive; one invoice to 
check: one responsibility 
for results. 














You salesmen, with your knowledge of GYD quality, as exemplified by 
“Little Giant” screw plates, should recognize the advantage of being able 

to sell one complete quality line of small tools. We will be glad to send r 
a catalog to anyone who has not yet received a copy. Use the coupon. ri 
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WOOD SPLIT 
PULLEY 


We 


has, for more than 35 years stood for the 
highest ideals in pulley design and con- 
struction. For the very heaviest and most 


grilling duty the standard REEVES never 


disappoints. It performs with the utmost 
satisfaction. 
a 
“674 
“f\ MOTOR 


PULLEY 


with interchangeable cone centers, is of the same 
sturdy, dependable construction as all REEVES 
products and can be carried in stock same as 
split pulleys. To fill an order, merely get off 
the shelf a pulley of the desired diameter and 
face and fit into it a cone center with the correct 
bore. No reboring, no delay and no trouble— 
which means a satisfied customer. 


Get dealer’s and jobber’s proposition. 
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REEVES PULLEY CO. 
Columbus, Ind. 
Reeves-Bond Sales Co., 39 So. Clinton St., Chicago 
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- BRISTOLS | 
= STEEL = 
= BELT LACING || | 
. 
A Hammer is 
all you need 
It’s easy to repair | 
broken belts with Bris- 
tol’s Steel Belt Lacing. 
Anybody can make a 
strong smooth joint 
quickly. 
The big advantage is 
—a hammer is the only 
tool needed. Simple— 
Convenient —Saves 


Time. 


There is less expense 
to charge to “idle ma- 
chinery” when you use 
Bristol’s Steel Belt Lac- 
ing. A design for every 
kind and size of belting. 


Write for illustrated 
Bulletin 717-H. 


THE BRISTOL COMPANY 


Waterbury, Conn. 
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i 
| IT’S THE HOUSE BEHIND | 
| THE LINE! 
* 
' 
T. B. Wood’s Sons Company 
x always has offered to its Dealers 
Se er glo. and the consuming trade some- 
\, batt - ae thing more than a quality 
— < yreme ‘ ‘ ° 
SeNVEYING gnctttse® power transmission appliance. 
! MISS CUPP aL ° 
ett ent Behind each product we have 
x cx <paelwie- sincerely endeavored to put a 
r 3 . . . . 
saad = manufacturing skill, responsi- 
oer bility and dealer co-operative 
service that is the result of 69 
years’ experience in manufac- 
a | turing and sales work. 
7° We think we can help you 
secure more orders and 
profits and we are always 
pleased to be subjected to 
the test outlined in the 
accompanying letter. 
Without obligation on i 
your part we'd like to \ 
tell you of the new 
Ne ae Wood’s Dealer Plan for 
: —— building sales. May 
: we? 
| ) | 
— | 
| 
; = 
“Your Co-operation has been helpful! 
: 
' 
| . 
| oods Sons ersbur 
i oe e949 « . 
Makers of Power Transmission Machinery Since 1857 
i MOTOR PULLEYS, FLEXIBLE COUPLINGS, SPEED REDUCERS, AND THE “U. G.” 
i AUTOMATIC BELT CONTACTOR FOR SHORT CENTER DRIVES 
' 
I New England Branch and Warehouse, 624 Main St., Cambridge, Mass. 
' Southern Office, 312 Masonic Temple, Greenville, S. C. 
= 
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Why is the 
ARMSTRONG Wrench Line 


such a good seller? 


Because— 


Users know, from actual experience, 
that ARMSTRONG Wrenches give the 
greatest possible service; that they are 
scientifically made of the finest steel; 
that the name “ARMSTRONG?” means 
an unqualified Guarantee of Quality. 


Dealers know the value of the buying 
public’s confidence in ARMSTRONG 
BROS. They know that one sale on 
the ARMSTRONG line means repeat 
orders. 


Mill Supply Jobbers and their Salesmen 
find it one of their most satisfactory 
tool lines—one that insures the greatest 
possible satisfaction. 


Write for your copy of Catalog 
B-23, which shows the Complete 
ARMSTRONG Line of Tools, with 
Price List. Sent free. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
314 No. Francisco Ave. 
CHICAGO, U. S. A. 



































Sold singly 
or in sets 
of three 

complete 


with strip 


A Live One —The 





“Wausite” Handy Bench Reel 


Stock It—Show It 
List It—Push It 


Every garage, service station, ma- 
chine shop or metal-working plant is 
a prospect. 


All you need to do is to get one 
Reel (or a set of three) into almost 
any shop—its performance will 
speedily bring you an order for a full 
equipment because the Reel saves so 
much time, labor and material com- 
pared with the present way of tear- 
ing up sheets, that it sells itself 
whenever it gets started. 


The Reel is furnished with each roll of 
114 in. “Wausite” Wasteproof Strip in Nos. 
70 (coarse), 90 (medium) and 150 (fine). 
Reel and Roll are put up in an individual 
carton. You, therefore, get a new reel with 
each roll of these sizes and grades. 


“Wausite” is an exceedingly hard, tough, 
fast-cutting, long-lasting metal working 
abrasive—a product of the electric furnace. 
It is the “Master” metal-working abrasive. 


Our advertising in shop publications asks 
the readers to order from their mill supply 
houses—thus creating a demand for you. 


Send for circular and discounts 


* 
‘[Pausau Abrasives@ 
‘Wausau Wisconsin 
Branch Houses—Wausau Abrasives Co. 


Chicago, 612 West Adams Street 
Cleveland, 1235 St. Clair Ave. 
St. Louis, 2110 Pine St. 
New York, 45 Warren St. 
Philadelphia, 154 N. 7th St. 


Los Angeles—Sprake Sales Co., American Bank Bldg. 
San Francisco—Sprake Sales Co., Postal Telegraph Bldg. 
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Look at this Valve 
and you will Stock it 


Have you examined the new Flexitite Disc 
O-B Gate Valve for 125 lbs. service? If you 
haven't you've missed the greatest improve- 
ment in valve design for many a moon. ~ 

This new O-B Gate Valve with Flexitite Disc ~ os 
shuts off tight when it’s new—and tighter when 
it's older. 














The Flexitite Disc is a one piece casting with 
a saw slot between faces. It seats itself better 
and better each time the valve is closed. It 
can be opened 10, 20, 30 times a day. The ~ 
more it is used, the better it seats. The 
Flexitite Disc will be tighter at the end of 
the year than it was the first time it was closed. 








You can recommend the Flexitite Disc with 
confidence for the hard valve jobs of your iN 
customers. The easy jobs take care of them- 


v 

e 
‘ ‘i ae ' cP 
Investigate the new O-B Flexitite Disc. pt 
~ 


Where shall we send the information? 





Ohio Brass Company, Mansfield, Ohio | =o 








It’s Easy 


to Sell 


Royal 
Factory Chairs 


Ist, they are the strongest and 
most practical made, meeting 
every requirement. 











2nd, they are now standard in 
hundreds of the very largest and 
most modernly equipped facto- 
ries all over the United States. 


600,000 


satisfied users of U. S. Automatic 
Injectors requiring repairs and re- 
placements, together with an as- 
sured and proper profit to the job- 
ber through our established resale 
4th, the jobber is protected by our price guaran- prices, make U. S. Automatic 
tee and enjoys our complete co-operation. Injectors a satisfactory and profit- 
5th, we furnish samples to jobbers’ prospects for a able line for any jobber to handle. 





3rd, they are thoroughly adver- 
tised in the best trade papers. 











60-day free trial 


at our expense. 


rn American Injector Co. | 


ROYAL METAL MANUFACTURING CO. ‘ 
2324-26 S. Western Ave. Chicago, Ill. DETROIT, MICH. | 
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“They Make 


Light Wor 


JACOBS 

CHUCKS 

Standard 
Equipment 


of mee Jobs 





















yt HE U. S. LINE of electrically driven 
machine tools has the distinction of being 
the oldest and broadest in the world. 


It comprises: Portable Electric Drills; Screw 
Drivers and Nut Setters; Bench Grinders; 
Surface Grinders—6”, 8”, 10”, 12”; Combina- 
tion Grinders and Polishers; Ball Bearing 
Grinders—12”, 14”, 16”, 18”; Buffing, Polish- 
ing and Tire Roughing Machines; Heavy 
Duty Ball Bearing Grinders. 


The jobber who handles U. S. Drills sells a line of 
world-known electrically driven machine tools as 
well; is assured of protection through the U. S. Selec- 
tive Distribution plan, a superior product and liberal 
discounts; U. S. Tools are serviced through Westing- 
house Service Stations in twenty-eight cities. 





PORTABLE 
UJ S$ ELECTRIC 
eeee DRILLS | 


GRINDERS — POLISHERS 
\ JShe Good MechanicHinows 




















cease to stimulate yo 
business? 


including the house 














S You've heard about U 
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THE UNITED STATES ELECTRICAL TOOL CO. 


Cincinnati, Ohio, U. S. A. 
Oldest Builder of Portable Electric Drills in the world 


> Distribution Plan 4ut 
ly realize what i: sneans 
ou would have written us. | 
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When does competition 


When you have to fight 
everybody on every order 


across 
the street that sells the 
same line. 
Think this over! 
ou 


M. S$. i. 


ur drill 


4. 


s Manager 


S. Selec 
you can’t 
otherwise 
Jo 1t now 
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Service, Value, 
Dependability 


HEN H. W. Caldwell, in 1875, founded this 

company, and later set upon the present site 
the first foundry, it was his purpose to make good 
products only, and to sell them at a fair price. 





We have tried unceasingly to adhere to the policy i 
laid down by the founder. 


Above the making of money we have set the esteem 
of our customer friends, and the service of the people 
whose daily lives are so often touched and enlarged 
by the use of our products. 


In pursuing these ends through the years, we have 
found great happiness, numberless friendships, and a 
sufficient prosperity. 





The good opinion of the manufacturing industry and 
confidence of the public, are to us the best fruit of 
the tree our founder planted here so long ago. 


If you need elevating, conveying or transmission 
‘ machinery promptly, address Caldwell, or the near- 
| est Link-Belt office. 








Caldwell Products 


Power Transmission Machinery—Bearings, Shafting, 
Pulleys, Machine Molded Gears, Cut Gears, Rope Drives, 
Chains and Wheels. 

Elevating and Conveying Machinery—Helicoid Conveyor 
and Accessories, Belt Conveyors, Chain Conveyors, Ele- 
vator Buckets, Boots and Casings, Car Pullers. 


ea RT ITS 


Send for Catalog MS-45 


+p 
Ct 


H. W. CALDWELL & SON CO. 


LINK-BELT COMPANY, OWNER 
CHICAGO: 1700 S. Western Ave. 
New York: 2676 Woolworth Bldg. Dallas, Texas: 810 Main St. 
Link-Belt Company Offices in Principal Cities 
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one and Power Transmission Equipment 
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Move Your Store to the Buyer’s Telephone 


Jobbers’ Catalogue Department 
R. R. DONNELLEY & SONS COMPANY 


731 PLYMOUTH COURT, CHICAG 
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THE SUM OF THE PARTS 





E believe that the dealer will find it 
advantageous to stock Schieren leather 
belting. Just a little easier to sell. In the last six 


months we have set forth in this space some of the 


an 


reasons for our belief. It might be well to sum- 


marize them here. 


In many years of belt-making, Schieren has 
built up for itself an enviable reputation for abso- 
lute quality, and every care is taken that nothing 
shall impair either. Belt buyers know this, and 





know our record—fifty-seven years of service, 
fifty-seven years of leather belting made to high, 
unvarying standards. We have the confidence of 











The these buyers, and new buyers, attracted by our | 
Doorway 
to Belting 


Quality. 


consistent, continued advertising, are demanding 
Schieren belts—-they know the name and what it 
stands for. These are easily demonstrable facts— 
have we not reason for our belief that the dealer 


will profit from our product? 


Send us a list of your customers who have not 
yet received their copies of “Quality Facts About 
Belting” —new sections have just been released. 
W rite for your own copy, and ask about our job- 
bers cooperative plan: you will be interested. 


Anyway, let us hear from you. 


SLY - " 
Chas. A Nhicren Cimpuny 42 FERRY ST., NEW YORK, N. Y. 


ESTABLISHED 1868 
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The Handiest Little Belt Lacing Tool in All the World 


Detroit vise tool clcsing machine No. 4 operates in an ordinary vise. It has 
spring enough to hold itselt in place in the vise and like Detroit No. 6 closing 
machine both jaws travel towards the belt in the same manner. This parallel jaw 
movement is found to be the only action that imbeds the hook points at a proper 
angle trom both sides of the belt. 


This tool is made of the highest grade and most enduring materials obtainable for its 
purpose. The magazine is of high-grade bronze composition. Other parts are made 
of high grade steel. It is made to give a lifetime of service. 


Leiroit vise tool is widely used in small shops, in the garage, on the farm and many 
large industrial planis use a number of them for emergency purposes. 


Detroit Belt Lacer Co., Detroit, Mich. 


Detroit 
No. 6. 
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Satisfies the Skilled Mechanic 


Yost Anvils are cast in one piece from electric 
furnace steel, after which they are annealed, 
tempered and ground. More than fifty tests 
with the scleroscope are made on the face of 
each anvil to insure the correct hardness over 
the entire surface. Being cast in one piece, 
there is no opportunity in a Yost anvil for the 
face to loosen or for the anvil to open up at 
the waist. 





The advantage in selling Yost Anvils, aside 
from their inherent quality, lies in the com- Z 
pleteness of the line. The standard black- | 
smiths’ anvil shown above is made in eleven 
sizes with face lengths running from 12 to 21 
inches. Whatever the need for an anvil, there 
is a Yost to fill it. Catalog on request. 


YOST MANUFACTURING Co. 
Meadville, Pa. 
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Whitman & Barnes 


AKRON, OHIO 
TWIST DRILLS AND REAMERS 


Firestone is Another Renowned 
yosaemmensonen ona User of Whitman & Barnes 
| ‘ , Twist Drills and Reamers 








While the fame of Firestone is based on tires, the 
Firestone Steel Products Co., a subsidiary, is one 
of the largest producers of rims in the country 
and an important part of the great Firestone 
organization. 


The five acre plant shown below is a model of 
production efficiency. 


Here, as in so many other of the world’s largest 
and most renowned factories, Whitman & Barnes 
Twist Drills and Reamers are used. 




















cnanoae eae Maximum production of holes per 
dollar was reached as soon as Fire- 
stone standardized on “W&B” 
products. There has been no 
worry about drilling problems 
since that date. 








Are you using the 


New 


HERCULES 


tested and approved 
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The Name 
Yale 
Helps Make the 

Sale 


Where Quick 





Delivery Makes the Sale 
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Hoisting *« Conveying Systems 





The Yale Model 20B is a stock hoist 
that can be changed from hook to 
built-in-trolley type with ease. 


No matter what the existing over- 
head, or lift conditions to be met— 
Yale 20B hoists (in three sizes 4, 1 
and 2 tons), are always adjustable to 
those conditions. 


The simple removal of two heavy 
bolts in the plate suspension accom- 
modates any width of I-Beam flange. 
Adjustable for lift by removing the 
chain and adding new chain from 
stock. You will appreciate these 
highly desirable features, since you 
realize that often the house that can 
offer the quickest delivery gets the 
order. 


The Yale Model 20B Electric 
Chain Hoist, with the Yale Ball Bear- 
ing Load Sheave is the hoist of highest 
efficiency and greatest adaptability. 
Jobbers and dealers are carrying 
these hoists in stock. 


Yale Material Handling Equipment 
includes Ball Bearing Spur-Geared 
Chain Blocks, Screw-Geared and Dif- 
ferential Chain Blocks, Ball Bearing 
Electric Hoists, I-Beam_ Trolleys, 
Overhead Crane Equipment, and 
Electric Industrial Trucks, Tractors 
and Trailers. 


Factory Locking Equipment—To 
acquire locking control, security and 
convenience throughout the factory, 
use Yale Master Keyed Locks. 


The Yale © Towne Manufacturing Co. 
Stamford, Conn., U.S. A. 


YALE MARKED 1S YALE MADE 
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\ XCESS friction, misalignment, faulty lubrication 

‘4 and the wear they cause are eliminated in Dodge- 
Timken shaft hangers. So power is saved; the power 
unit is spared from starting overload; far less lubrica- 
tion is needed; shutdowns are guarded against; out- 
put tends to improve in rate and quality. No shop til 
investment you can make can multiply any faster. 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 


Tapered ¥{ 
Roller 2 
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Why Walworth fittings /it 
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O. K. 
’ ed t tr H 
: 
| 
ALWORTH fittings are made i 
with the same care and precision i 
! | 
as all the other items in the Walworth 
line. For instance, see how we check up 
, | 
for alignment. These shop photographs i 
show the way we watch for the slight- 
est deviation from the Walworth stand- 
ard, to eliminate imperfect fittings on 
the job. 
You can sell Walworth fittings as 
quality products that will live up to the 
reputation of the whole Walworth line N.C 
° e ® ite Ve 
in material, workmanship—and results. 
WALWORTH COMPANY, Boston, Mass. 
BAYONNE BUFFALO CHICAGO CINCINNATI CLEVELAND ERI KEWANEE. ILL. 
NEW YORK PHILADELPHIA PITTSBURGH PORTLAND SEATTLI SAN FRANCISCO YOUNGSTOWN 
GLASGOW ind Distributors in AU Other Important Cities LONDON 
Plants at Boston, Greensburg, Pa., Kewanee, IIl., and Attalla, Ala. 
Walworth International Co., New York, Foreign Representative 
e a 
( )\; Whatever you build ;( 
oy eed Walworth" 
“you fh 
Valves, Fittings & Tools for Steam, Water, Gas, Oil & Air 
a saeco 
J 
When writing Advertisers please mention Mitt Supptiies. 























A New Power 
Drive by Oster 


Lighter—More 
Efficient 


The Oster Power Boy, a new and 
improved model of the famous 
Oster 402, satisfies every require- 
ment for a power drive for hand 
pipe tools. 


Readily Portable 


Aluminum body brings the weight 
down to 150 pounds. 


Universal Motor 


Operates on either direct or alter- 
nating lighting current. 


Variable Speeds 


Speeds up or slows down automat- 
ically for threading small or large 
sizes of pipe. 

Versatility 
Reversible motor allows the use 
of any kind of die stocks. 


Lower Price 


Write today for our attractive 
terms and complete information 
on this great time and labor saver. 


STER 


The Oster Manufacturing Co. 


Vanufacturers of the most complete line of 













pipe threading equipment in the world 
2087 East 61st Place 
Cleveland, Ohio 
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KESTER 
Self Flaxing SOLDER 


Simple, Safeand Sure 
Requires Only Heat 


este 





KESTER Acid Core SOLDER 


For general soldering and heavier electrical work. 
Self Fluxing—*‘Requires Only Heat.’’ Standard size 
No. 3 about 1/8 inch in diameter, runs about 30 feet 
per pound. Packed on 1, 5 and 10 pound spools. 
Special gauges also available. 


be 
Kester Metal Mender 


The Household Solder 
Here is the small package of Acid Core Solder. So sim- 
ple anybody can use it. Ten cans about 1/4 pound 
each are packed per carton. Ten cartons (100 cans) 
to the case lot. 


— - a = a 
Kester Rosin Core Solder 

Por very delicate electrical and radio work. Contains 
highest quality metals and rosin flux. Standard size 
about 3/32 inch in diameter, runs about 50 feet per 
pound. Packed on 1, 5 and 10 pound spools and 18 
inch sticks in 5 pound boxes. Special gauges also 
available. 


(Rosin Core) 
Safe, Sure and Simple — approved by radio engineers. 
Harmless to the most delicate parts. Absolutely non- 
corrosive flux makes low-loss joints. Ten cans about 
1/4 pound each per carton. Ten cartons (100 cans) 
to the case lot. : 


GENUINE SOLDER 


CHICAGO SOLDER COMPANY 
4215 Wrightwood Avenue, Chicago, U. S.A. 
o——_-6 








Originators and world’s largest 
manufacturers of Self Fluxing Solder 
6-4 


Your Jobber Can Supply You 














Mitt Supp ies. 














cs 


February, 1926 


25 





Belt Users Prefer 
RAHMANN BELTING 


because, not only is it good, dependable 
Leather Belting, but it is finished with a dis- 
tinctive round edge by which the belt gives 
added satisfaction on shifter and step-cone 
drives. 

\With this nicely polished round edge, 
RATIMANN BELTING looks better and 
sells better. That is principally why so many 
of the leading Mall Supply Dealers now sell 
RATIMLANN BELTING. 

Yet there are still some good territories 
not at present covered. Yours may be one 
of these. Write for our proposition. 


GEO. RAHMANN & CO. 


Write for samples 32 Spruce St., New York, N. Y. 
and limit dealers’ prices Buffalo, N. Y. Newark, N. J. Syracuse, N. Y. 











“The CHICAGO Line’”’ Ball Bearing Loose Pulleys 


CONSIDER THEIR ADVANTAGES 


Simplest possible construction. 


Power Transmitting Appliances 


Lubricate but two or three times a year. 

Hot bearing impossible. 

No noise—no dirt. 

No dripping of oil. 

Each pulley fitted with two high class Ball 
Bearings. 


This is only one of many trouble saving spe- 


cialties of CHICAGO LINE EQUIPMENT. 


Complete Catalog forwarded on request. 


Chicago Pulley & Shafting Co. 


MAIN OFFICE: 


“DAGGETT” BALL BEARING 17 No. Desplaines St., , 
LOOSE PULLEY Chicago, Ill. 




















When writing to Advertisers please mention Mitt Supptties. 








26 





For every bearing and wearing 
part on machinery 


HE Sherwood line offers one or more 
desirable combinations of devices for 
meeting every lubricating need of the engine 
cylinders, crossheads and journals, of all 


moving auxiliaries, and driven machines. 


Make your own selection or get our free 
advice if you want it, but insist on Sherwood 
equipment and you will avoid much replace- 
ment nuisance in the future. 


Sherwood designs are made in the light of 
35-year experience and with first considera- 
tion to complete satisfaction throughout the 
life of the plant. They are built to make 
strong friends and if they don’t make good, 


we will. Our guarantee is liberal and backed 
up by unblemished reputation for square 
dealing. 


This Sherwood 
Catalog FREE 


if you return the coupon 


Send for your copy and keep it 
handy as a guide to proper selec 
tion of Injectors, Ejectors, Cellar 
Drainers, Force-feed Oil 
Sight-feed Lubricators, Oil 
Cups, Oil 
cator Cocks, Gauge 
Pressure Gas Valves, 
ers, Fusible Plugs, etc 


HERWOO 


A GOOD NAME TO REMEMBER WHEN BUYING 
POWER PLANT and INDUSTRIAL SPECIALTIES 


Pumps, 
and 
Indi- 
High 
Clean 


Gauges, 
Cocks, 
Flue 


Grease 








2 


Sherwood Manufacturing Company 
1713 Elmwood Ave., Buffalo, N. Y. 


Please send the Sherwood catalog No. 18-5. 


Name 


Address 


—_ — 
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Ask Diana 


About Mullins Stampings 





Diana, who so long | 
graced the tower of 
Madison Square Gar- 
dens, was stamped by us i 
from sheet bronze and 
ean testify that Mullins \/ 
Stampings endure. ; | 
We claim no credit for 
her charms, other than \ \ 
our ability to faithfully 
embody in metal any 
design, no matter how \ A 
intricate the original 

pattern, 


40 Years 


O 
Knowing How 


The skill we have acquired over a period of 
more than forty years is applied to every stamp- 
ing that goes out of our shops, whether it be a 
thirteen foot reproduction of a Greek Goddess 
or a steel tote pan. 


There is something in a name, and every prod- 
uct that comes from our titanic stamping ma- 
chines, no matter how lowly or how noble its 
purpose, must be built to add prestige to the 
name of Mullins. 


And because of our size, equipment, financial 
resources and experience, we are able to manu- 
facture in quantities that permit low pricing. 


Ask for our Catalog, 
prices and discounts 


MULLINS BODY CORPORATION 
102 MILL STREET SALEM, OHIO 








ech PNAC NS: 











When writing to Advertisers please mention Mitt Suppttes. 





eI seleeeesce eee 





7 RRS a, Qh a+ WERE 








ee 








govern mem noe 


February, 1926 





who meer Amannenenash 


27 








LEIMAN BROS. Rotary 


Noiseless Air Pumps @ 








Used for Operating 


PNEUMATIC FEEDS 
ON AUTOMATIC 
MACHINERY 


PAPER FEEDERS 
BOTTLE FILLERS 
GAS APPLIANCES 
SAND BLASTS 
FUEL OIL BURNERS 
TESTING FOR LEAKS 
AGITATING LIQUIDS 


BLOWING CHIPS and 
STAMPINGS 


FROM PRESSES AND TOOLS 


BLOWING DUST 


OUT OF MACHINERY PARTS 


ATOMIZING 
VACUUM CLEANING 








For 





These are the machines that are used by practically every print- 
ing press manufacturer for their automatic feeders; most fold- 


ers use them for feeding. This is strenuous work and all air 
pumps cannot do it. All gas furnaces and other gas appliances 
may be improved in all their operation with these pumps. 


Get the Catalog 


MAKERS OF GOOD MACHINERY FOR 35 YEARS 


Air Pressure 
or Vacuum 








Operates 
Counter- 


Clockwise 


Centrifugal force holds 
the wings out when 
operating. The parts be- 
come glasslike in their 
smoothness, producing an 
exceedingly smooth run- 
ning machine, with a 
great lack of friction, 
noise or vibration. The 
small piston means a big 
air space. 


Every factory needs an air 
pump, so why not have a 
quiet one? It will cost no 
more, yet will give you bet- 
ter satisfaction and more 
dollar value. 








LEIMAN BROS., 23 H-BS Walker Street, NEW YORK 




















Sell the Whole Line of 
- BOND Swivel Truck Casters 


The Bond Line of Anti-Friction Swivel Truck Casters gives you 
a caster to meet every requirement of the industrial plant. With 
types scientifically designed to answer every conceivable use, you 
can get the entire caster business of companies in every line of 


industry. The demand for truck casters is unlimited. 





Bond Truck Casters clinch sales and insure repeat orders because 
they have the quality that your customers are looking for. With 


STRUEMCTH &. 





the Bond name working for you, it will be possible to get a good 
share of this profitable business. 


Send for Truck Caster Catalog—no obligation. 


ona FOUNDRY & MACHINE COMPANY 


Pe 


Manheim, Lancaster Co., Penna. 
New York Office: 1834 Broadway at 60th Street 


6TRUIMCTH &. 
DURABILITY 
PF 
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WITT ROLLER CAN 
FOR FACTORIES 


Many industrial engineers consider the 
Guaranteed Witt Roller Can a factory and 
warehouse necessity, because it covers 
such a broad field of usefulness. 


Take it right to the machine or work. It 
rolls with surprising ease. You can easily 
move hundreds of pounds over rough or 
smooth floors. 


Double roller stem type casters are used, 
held in place with malleable iron supports 
riveted to the bottom band. Simple but 
durable construction. 


The body of the can is made of one-piece 
special analysis sheet steel, corrugated for 
added strength, and has a double locked, 
welded seam. The bottom is one-piece, 
heavy gauge sheet steel. The entire can 
is hot-dip galvanized after being assem- 
bled, assuring fireproof, watertight con- 
struction. Guaranteed to outlast 3 to 5 
ordinary cans. 


Your Jobber can supply you, or write 
The Witt Cornice Company 
2119 Winchell Ave. 


Cincinnati, Ohio 


Manufacturers of 
We Perrine 
CORRUGATED 
*CANS and PAILS 

















A 


1 A line of rubber items sufficiently 
* complete to permit effectively suppl y- 
ing the requirements of the trade solicited. 











2 A quality of product uniformly good 
* and capable of delivering service re- 
sults that should reasonably be expected. 
3 A price basis inducing and making 
* possible aggressive competition with 
reasonable profit return. 





4 Freedom from competition from his 
* source of supply, either direct or in- 
direct, among the trade covered by his day 
to day solicitation. 


5 Selling helps of reasonable amounts 

* sothat his sales force may be given 
the advantage of specialized training and 
a knowledge of the product sold. 




















of Advertising 


OU get the benefit —we do all the work. 


Every other month we hit every prospect on 
every Republic Jobber’s list with a letter telling 
that prospect what a good fellow that jobber is. 


Between these shots, we mail to each of these 
prospects, a message on the jobber’s letterhead, 
and signed by the jobber, saying why it is to 
that prospect's advantage to buy from the man 
selling Republic goods. 
The only charge connected with all this is a 
small one for the postage and stationerv carry- 
ing your name and signature. It is simply a part 
of Republic’s plan to cooperate in every way 
possible with the selling efforts of the jobbing 
trade. We write and address all the letters — 
you take the orders. 
Interested? — Write us for complete details of 
this new kind of advertising as applied to your 
business. 

THE REPUBLIC RUBBER COMPANY 


Youngstown, Ohio 
No Branches 


REPUBLIC 


BELTING — HOSE — PACKING ~— MOLDED 
LATHE CUT GOODS AND FLOOR COVERING 
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‘a pretty heavy load 
to carry” 


From - Carey Machinery & Supply Co. 


Baltimore, Maryland 






Salesmen's 





“Our catalog has about 1280 pages, and our salesmen usually 

_ 0 have a considerable number of inserts in addition, so the 

~~ Price Lists Catalogs BINDER HAS A PRETTY HEAVY LOAD TO CARRY. In spite 

of this we have absolutely no trouble with the KALAMAZOO 
binders.” 

CAREY MACHINERY & SUPPLY CO., Baltimore. Md. | 

The fact that the Carey Machinery & Supply Company have no trouble 

with their binders is due to the carefully planned construction of Kalamazoo 

catalog covers. We knew the requirements a catalog cover has to meet, : 







Lec R AR 4 
Purpose and we designed a device that meets them. Kalamazoo catalog covers i 
spies either for salesman’s use or for general distribution are so constructed that ; 
eninge sheet changes can be made easily and quickly, all weights and grades of i 
ANo Ha paper stock are held securely and perfectly aligned, a variable capacity for { 
: additional pages or inserts, with neatness always retained. 

/ KALAMAZOQ) Write today for information on catalog covers so that you will be prepared 


Better Accounting and 
Record Keeping Methods 


here 


to put the most practical and satisfactory cover on your next catalog. 
KALAMAZOO LOOSE LEAF BINDER COMPANY ; 


Factories at Kalamazoo, Mich., and Los Angeles, Calif. 


Sales Offices in Principal Cities 


t 
ss i i il ls aaa aa iain ei 
Kalamazoo Loose Leaf Binder Co., 
Kalamazoo, Mich. 

Send catalog data to 





Name 


K O OSE-LEAF-DEVICES-AND 


L 
ACCOUNTING-SYSTEMS 


Company 





Address 
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Another 
‘Blue Ribbon” Line 
of Profitable Specialties 









Pressed Steel One-Piece 
Floor Plates. Plain black and 
nickel plated to 2 






















The name “Blue Ribbon” as applied to pipe nipples 
has made a reputation from Coast to Coast for a 
quality product that satisfies the particular piping 
and plumbing contractor. By a recent purchase the 
“Blue Ribbon” line now includes a line of specialties 
that is closely allied to pipe fittings, including pipe 
hanging devices, floor and ceiling plates, etc. 


Pressed Stee! Hinged Floor or 
Ceiling Plates. Plain black 


and nickel plated. ‘= toZ 





Pressed Mee] Hinged Flex 

Ceiling Plates Plain black 
and nickel plated Two styles 
We have prepared loose leaf catalog pages of this 
new “Blue Ribbon” line, which will be mailed upon 
request to any distributor of mill, steam, plumbing 


Extra Wide Pressed Stee’ 


; 4 \ i» TwoPiece Floor or ¢ eiling . . 
: rin Puntnk deol and heating supplies. 
: Figure 103 plated »2 











“Blue Ribbon” Nipples are made from new pipe, in 
steel, wrought iron and brass. Prompt deliveries are 
made to distributors in all parts of the country from 
our nearest plant — Baltimore, Chicago or Los 
Angeles. 


Pressed Stee Split Floor on on 


and nickel plated 's and '- 













Cast lon Hinged Floor or 


ering Plates Plain black and 


Our pipe fabrication plant is fully equipped to sup- 
ply coils, bends, headers, vaporizers and receivers. 
Send sketch of work and ask for quotations. 


nickel plated 4'. 56,78 


Pand ! inch 


Adjustable 51 





Coats Cl CHICAGO NIPPLE MFG. CO. 
| oer r Baltimore CHICAGO Los Angeles 


Perlorated Hanger Ba 


azes J and foot lengths 





7 
2 





6 








y ores 
Screw Eve 


== 
Steel Sink Bracket ie [= ”. 

> a = 

strong. Made in two parts 










abled Hangers with 










Two sizes 








Adjyustable Expansion 
bees in ae Fits tanks 111 

2) Packed in carto 
Bes ae 
- as showr 


_ 


Note the handy carton in which 
BLUE RIBBON Nipples can be 
sold to your trade in lots of 100, 
assorted lengths, in the 144, % and 
one-inch sizes, wm either black or 
galvanized—no handling, no count- 
ing, mo marred threads. The label 
on the carton states exact contents. 
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~after 6 years on the job 


/\ 


Thiscom- 
pany carries \ 
insurance \ 
against shutdowns - 
and last October when \ 


the inspector went over 


the plant he marked this belt \ 





This installation was sold by The 
M.1. Wilcox Company, Toledo, Ohio 





E recently received one of the 
smallest orders on record. 


It called for just three feet of 24" 
6-ply Diamond Belting. Customer 
needed it to splice an old Diamond 


which is still too full of work to 
discard. 


The photograph shows the veteran. For 
six years it has been driving a sawmill and 
basket factory—driving pulley 15 ft., driven 
pulley 36 in. 

Oil has dropped through the floor above 
this belt, and in winter the room is full of 
steam but it plugs ahead as if its record were 
weeks instead of years. 


Diamond Belts are giving unsurpassed per- 
formance in every phase of modern industry. 
Investigate their records—and your next 
choice will be Diamond. 

DIAMOND RUBBER COMPANY, Inc., Akron, Ohio 


Atlanta Chicago Kansas City New York Philadelphia 
Boston Dallas Los Angeles Seattle San Francisco 


Diamond RusserPropucts 
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The Clipper Belt Lacer 
' Universally recognized as the most effi- 
cient lacer in the w . Guaranteed 
indefinitely—kept in perfect working or- 
der fre f charge, provided Clipper Belt 
Hooks are used exclusively in its oper- 
ation. 
Over 210,000 Clipper Belt Lacers now in 
use. More than 1,800 sold every month 
in the vear. 
o-- 
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Clieper Prodnete Are Used 
Throughout the Manufacturing World 


I N every section of the world, wherever factories hum and wheels go round, 
belts are being held securely and efficiently with Clipper lacings. 


One third of the enormous daily production of 4,000,000 Clipper Belt Hooks is 
exported over seas and into foreign lands. A large part of the world’s belt- 
ing is fastened with Clipper Hooks. 


It is evident that Clipper Belt Hooks must sell at very reasonable prices in 
order to meet foreign competition in foreign countries. These reasonable 
prices are possible only because of large scale production. 


But price is not the only reason for the popularity of Clipper Hooks. They 
are produced with the utmost care, of the best fatigue-resisting steel to with- 


stand the greatest strain. High grade special machinery is employed to | 
make each hook as mechanically perfect as possible. | 


Clipper Pins, both rawhide and special, are the best we know how to make. 


We are convinced that the Clipper “Special” Pin will outwear any substitute 
for the rawhide pin now on the market. 


Clipper joints have a staggered double grip, thus distributing the tensile 
strength over a wide section of the belt. 


Clipper Belt Lacers are sold under a perpetual guarantee that they will be 


kept in perfect working order free of charge provided Clipper Belt Hooks are 
used exclusively in their operation. 


Standardize on Clipper—for increased production, economy, quality and 
satisfaction. 


Clipper Belt Lacer Company 


GRAND RAPIDS MICHIGAN. 




















When writing to Advertisers please mention Mitt Suppiirs 








34 February, 1926 Fy 
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DESTRUCTIBLE 








=| N a gasket, it is the material that 
328) counts; the time and labor of 

»| cutting and fitting go for noth- 
ing if the oncking used is not the right 
grade for the work. 


Wherever INDESTRUCTIBLE White 
Sheet Packing is used, a perfect joint is 
the result—one that will remain tight in- 
definitely. It will not yield to the attacks 
of steam, air, ammonia, hot or cold 
water, gas or creosote. Sufficiently firm 
in composition as not to flatten out when 
the bolts are drawn up. 














Carried in stock at all our branches in all 
thicknesses up to % inch, 36 inches wide. 


For especially tough jobs, use Style 29 Inde- 
structible with brass wire insertion, or Style 
30 with iron wire insertion. 


NEW YORK BELTING & PACKING CY. 


High Grade Rubber Goods for Mechanical Purposes 


ee _ 





New York Boston Chicago Philadelphi 
Pittsburgh St. Louis San Francisco 
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You can ALWAYS depend on 
EMPIRE ‘BOLTS & NUTS 


| SROLT & NUT COMP 


PORT CHESTER.NAW..“ 


. a 
‘Branch Office: Branch Office: Banch h Scrimple, £2 Gillette thee 
Seraus Building General Motors Bldg. eee . he ? 


16g Jackson ay 
CHICAGO DETROIT ROCK FALLS) tts 
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WILLIAMS’ 
New 
Finished Wrench 
(Black Enameled) 


“Maximum Finish 
at Medium Price” 


Openings accurately 
milled, case-hardened, 
smooth surface, black 
enameled, (baked on); 
heads bright with sizes 
stamped thereon. 


New York 
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Important Notice! 
Change in Finishes of 


SUPERIOR 
DROP-FORGED 
Carbon Steel Wrenches 


FINISHED WRENCH—tThe three finishes we 
have heretofore listed and carried in stock; 
namely, Semi-Finished, Finished (mottled) and 
Finished (nickel-plated) will be discontinued as 
stock lines. In their place we offer a new 


FINISHED WRENCH at the old Semi-Finished 
list. 


Advantages to Jobbers 
This change enables us to offer our trade, at a 
price very much lower than our former Finished 
list, a Wrench which is practically its equal in 
appearance and certainly more durable. It is the 


greatest Drop-Forged Wrench value ever offered 
as a standard stock line. 








The Jobber need now carry but one stock to care 
for his former requirements of both Semi-Finished 


and Finished Wrenches. 
UNFINISHED WRENCH—To meet the demand 


from our factory trade for a wrench having 
maximum utility with minimum finish, we offer 
our new UNFINISHED WRENCH (Case-hard- 


ened) at a list correspondingly lower; see descrip- 
tion at right. 


We look forward with confidence to the approval 


of our trade of these simplified Wrench standards. 
Literature on request. 


J. H. WILLIAMS & CO. 


“The Wrench People” 
_ FFALO 
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JS BGUBUBUR 


WILLIAMS’ 
New 
Unfinished Wrench 
(Case-hardened) 

“Maximum Utility 

with Minimum Finish” 
Openings accurately 
milled, smooth shanks 
and case-hardened; but 
with no stamping ex- 


cept number and trade 
mark. 


a 


JBUBUBUM 
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AMasterpiece 


Strong as a Giant, 
ependable as the oun, 









The Reverse Side 
Answers the Question 
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fIMKEN TAPERED 
ROLLER BEARINGS 


Eight to each trolley. 





STEEL SIDE PLATES 


Bumpers protect wheel flanges and 
treads 


CHILLED TREAD WHEELS 


Absolute roundness insures ease in 
handling load 


STEEL EQUALIZING PIN 


Permits plac ing trolley on |-Beam 
at any point and insures equal dis 
tribution of the load on the four 


Wheels 


STEEL HANGER PLATE 


May be eliminated and hook hung 
on equalizing pin to save headroom 


STEEL HOOK—DROP FORGED 
PROOF TESTED 
The strongest part of the hoist 
I his hook never opens to drop the 
hoist and load 


STEEL DROP FORGED 7 
CROSS HEAD 


SAFETY LOAD CHAIN GUARD os 
Completely shrouds the upper half 
of load wheel, holding six links of 
load chain in wheel at all times. 


STEEL LOAD WHEEL 9 
Special analysis electric steel cast- 
ing, annealed. 


OIL TUBES | O 
To insure positive and easy 


lubrication at vital points 


MAIN DRIVING SPINDLE 1 

AND PINION I 

Upset forging S.A.E. steel 1035 i 
heat treated. 


BRONZE BUSYED ] a 
LOAD SHEAVE 


BALL BEARING DRIVING SPINDLE 
W here speed is greatest. Not sub- ] o 
jyec ted to heavy and shock loads. 
Eliminates wear on this part 


STEEL SUSPENSION PLATES ] | 
An extra precaution to care for 


heavy overloads 


NON FOULING HAND 


CHAIN GUIDE 15 
(Malleable Iron) 


, 


Pressed fror plate. Insures 


permanency 


GEAR COVER—EXTRA HEAVY I 5 


STEEL CHAIN—ELECTRIC WELDED 
Special heat treated and proof | 7 
tested. An elastic limit 4 2times 
rated capacity, and breaking 
strength 61/2 times rated capacity 


STEEL HOOK—DROP FORGED 


PROOF TESTED | oe 
Never opens to drop the load, 
DETACHAB!E STEEL COUPLING 
DROP FORGED ] 9 
Completely enclosed Ball Bear- — 


ing wasily detachable to renew 


chain Loac 
necting bolt 


BALL THRUST BEARING ON 

BOTTOM SWIVEL HOOK 
Permits easy swiveling of load 
Insures load chain hanging 
straight and feeding perfectly 
straigt tinto load sheave poc k 
ets his insures longer hfe to 
chain and wheel the greatest 
point of friction and wear 


OIL CUPS SPRING COVER IN 
ALL OIL HOLES 2 ] 








Ask Us About Them 
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Cast Iron Pulleys 
2 in. to 16 ft. Diameter 


Cast Iron Pulleys! Standard or special. Any diameter up to 16 ft. Any face up to 50 in. 
Crown or straight. Any wanted bore. Solid, split or clamp hub. Single-belt, double- 
belt, triple-belt or extra heavy. With set screws or keyways, or both. Any quantity. 
Speedy service. That’s Medart—one of the first manufacturers of cast iron pulleys 
in America. 





Cast Iron Pulleys are widely used in general service and are particularly adapted to 
special design requirements. Medart shops have an immense assortment of patterns, 
modern molding machines, foundry equipment and complete machining facilities—one 
of the reasons for Medart Service reputation, 47 years old. 


Besides cast-iron pulleys, the Medart pulley family includes Steel-rim Pulleys; Split- 
wood Pulleys; Iron-spider, Wood-rim Pulleys and Hercules All-steel Special Heavy- 
duty Pulleys. 





Medart means pulley service—prove it with your next order. 


Buy by the Medart Catalog and Discount Sheet 


Buy right—with Medart Catalog No. 43 and discount sheet. A complete, simply writ- 
ten, readily understood manual containing dimensions, details and list prices for the 
use of engineers, designers and power users. Covers the entire range of power trans- 
mission equipment. Send for your personal copy and include requests for other mem- 
bers of your staff who would find this information valuable. 


The Medart Company 


(Formerly Medart Patent Pulley Co.) 
General Offices and Works, St. Louis, U. S. A. 


Offices in Chicago, Philadelphia, Pittsburgh, New York and Seattle 
Office and Warehouse in Cincinnati 


MANUFACTURERS OF POWER TRANSMITTING AND KINDRED MACHINERY 


7 ) — 
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Everything in Line Shatiing Equipment 
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All sizes, 
all RIGID, 


and everyone a genuine 


HALLOWELL 


pressed steel bench leg, built right and priced 
right for quick turnover 


Ask for price lists and let us show you what other houses have done 
on “Hallowell” bench legs. Just as‘‘Pioneer” hangers and “Unbrako” 
set screws have the quality that insures long service, and the price 
that makes for easy selling, so do “Hallowell” bench legs measure up 
to your standards of profit and turnover. ‘““They’re not best because 
they’re cheapest, they’re cheapest because they’re best!’’—and that’s 
why they’re such a good line for you to push. 


STANDARD PRESSED STEEL CO. 


Box 3, Jenkintown, Pa. 


_ Standard Pressep STEEL G 
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An Open Letter 
to Mill Supply 
S Dealers, Everywhere 


Gentlemen :— January 30, 1926 

On this page are cuts of our “MARVEL” Portable Dust Blower, with Vacuum Cleaner 
Attachments, of which we have sold several thousands in the last three years to industrial 
plants all over the United States. 


These are being purchased by EVERY line of industry, all industrial plants being 
more or less motorized today. 


You, gentlemen, are the logical Dealers to sell these to the industrial plants, as your 
salesmen are calling on the very business concerns who are buying these “MARVEL” Dust 
Blowers. These are equipped with a Ball bearing air cooled motor (NORMA Bearings), 
20 feet highest grade rubber covered electric cable and armored plug, and soft rubber nozzle. 


Blower is one operated by one hand, controlled by thumb switch, weighs 61% lbs., and its 
1/9 H.P. motor delivers air at 16” water column pressure. 

Many plants, and also STORES, have purchased this outfit with the Vacuum Cleaner 
Attachments, for keeping their stock room, shelves, etc., clean, without dust. 

As a Dust Blower, it Sells for $40.00 F.O.B. Boston; with the Vacuum Attachments, 
$10.00 additional, $50.00. 

We ship ON 10 DAYS TRIAL, ANYWHERE, and can make immediate shipments. 

We have some 8”x10” photos (2) of Blower, and of Vacuum Attachments, mounted on 


cloth for salesmen’s catalogues, which we would be glad to supply you for your salesmen, 
if you will use them. 


Some plants have purchased as many as 12 of these Portable Blowers, and a great many 
have purchased more than one. 


Industrial Plants and Automobile Service Stations today are installing Blacksmiths’ 
Forges. Our “ONE FIRE” Variable Speed Forge Blower, with its RING OIL BEARING 
MOTOR, 7 point Speed Regulator and Guard, has been the standard for the last 17 years. 


We are ADVERTISING this Portable Blower in a great 











; many Trade Journals taken by the different lines of industry, 
as for example: the Textile industry, Woodworking, Paper, 
Electrical, Mechanical, Engineering, etc., etc., which makes 
it very easy for your salesmen to secure the ORDERS. 





Order a Blower on 10 days trial, show it to each individual 
salesman, have them take it out and demonstrate its value 
to some of their customers. 


Then let them bring it to the attention 
of ALL their customers. 


Let’s GET 
TOGETHER 
and make this a 
“MARVEL” 
Portable Blow- 
er Year. 


With Best 
Wishes for a 
Most Prosperous 
Year, we remain, 


Yours very truly, 


Electric Blower 
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Company. 
352 Atlantic 
Ave., 
Net Price, $50.00 with complete Vacuum Boston, Mass. “One Fire” Marvel 
: Forge Blower 
Cleaning Attachments. ai 
io. ae ¢ $40.00 NET for 110 volt 
Shipping Weight boxed, 20 lbs. $42.00 NET for 220 volt 
— 
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YOUR CATALOG PROBLEMS 
- Are Easily Solved 
_ Through Our Service 


Consisting of elimination of the work usually handled 
in a jobber’s office, for we send our compiler familiar 
with your merchandise to make your layout. 








We then furnish a complete preliminary dummy out- 
lining your specifications in page form, in duplicate, for 
your approval, as to the items to be shown—you retain- 
ing the dummy with the original layout pasted therein, 
sending us the duplicate of same with O. K. or changes 
to be made. 











Dummy furnished will be page-numbered and in cor- 
respondence thereafter pages will be referred to by 
number. 











Upon receipt of the ok’d duplicate layout sheets we write the descriptive matter, secure 
the cuts, set the type, do the proof-reading, send the proofs to you and to the manufacturer 
for your own and his ok, make the corrections upon receipt of both of these ok’s, and then 
mail you two additional proofs, one to paste into your dummy, and one to be returned to us 
with your final ok. 


After this work is completed you can then rearrange the pages in your dummy to suit 
your ideas as to the succession of the various lines in which you wish to show them, after 
which we will compile the index, print, bind and pack the catalogs, ready for distribution. 


We specialize in Standard 742x105¢ inch (6'2x9 inch Type Size) Catalogs. 


’rices, including all of the work outlined above, will be quoted upon receipt of approximate 
9 a I 
specifications as to number of pages and quantity of catalogs desired. 


After your catalog is completed OUR SERVICE consists of keeping the type standing 
(which always remains new as we print from plates only) correcting same to date at your 
suggestion at any time, or upon manufacturer’s advice, and then print therefrom up-to-date 
corrected catalog inserts for your loose-leaf salesmen’s catalogs, these inserts to match orig- 
inal catalog pages. In this way we keep your catalog constantly to date ready for a new 
issue at any time. Your inquiry will be appreciated! 


THE CUNEO CATALOG SERVICE COMPANY 


INCORPORATED 


2242 Grove Street Chicago, Illinois 
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ES Rite T NTO the production of each member of this SIME: 
> % A happy family of small tools enters these four NUK 
re } basic elements. AINA 
Li \,, L It has been no simple task—even after 51 ‘i 
EAN | at years—to bring them into such perfect harmony HVA 
13i: ant iLv ya that the percentage of imperfect tools is reduced ; Aye 
BWV Sheree wa to a minimum; and that uniformity of quality “INU: 
ro ¢ can be kept at so high a point. j il 
y > Many factors contribute to maintaining Ni 
E wn PUPS “CLEVELAND?” twist drills and reamers as i 
wa 3 A) the standard of comparison. Some are obvious. ie 
Ik % —~ Some—not so obvious. BAA 
F \ ‘ In the series of advertisements which will AWW 
le \\ 4 appear in this publication monthly there will INE 
FI be pictured and explained those factors “not : 
so obvious” —hidden reasons for unquestioned Maisie 
excellence. These will not be factory operations “| 5 
or details of processes—they are the obvious aft A 
things; but rather those special factors never — Fy, 
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seen by the user, and seldom thought of. Look 
forthese advertisements. To make sure that you 
see them all, ask us to put your name ona special 
list to receive copies of them as they appear. 
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P. S. Plant classifies as “ Materials.’” Below is a bird’s-eye 
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view of our factory, equipped with the best machinery money H K 
can buy for the use of Men and Management. It turns out i:| 4 
annually many millions of more than 15,000 different kinds and By | 
sizes of small tools, which are distributed throughout the world. S| 
LW | 
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ILA Carbon Drills; Hand, Jobbers’ and Shell Reamers; “Peerless”? High Speed Ream- Bly iS 
< ers; “‘Paradox”? Adjustable Reamers; ‘““Quick-Set’” Reamers; “Spirex’? Machine , BRS) 
{> Taper Pin Reamers; Chucking Reamers for Turret Lathes; Counterbores; Coun- | tb S| 
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Bonney N°! Sample Kit 


































ATTRACTIVE DISCOUNTS TO 


THE TRADE 
Three Bonney *CV Chrome Vanadium Double 


End Engineer's Wrenches for the six most 
popular SAE bolts (3/16”, 1/4”, 5/16”, 3/8”, 
1/2”, 9/16”) in a leatherette kit. The price, 
$2.50. is less than the regular price of the three 
wrenches if purchased individually, no charge 
being made for the leatherette kit. 
This particular kit has been put up for two 
excellent reasons- 
First—because these three wrenches will take 
care of a very large portion of the wrench 
i work of the average mechanic 
' Second—-because Bonney have found that if a 
mechanic uses a few of their wrenches, he 
will never again be satisfied with ordinary 
: carbon steel wrenches, and this sample kit, at 
an unusually attractive price, is designed to 
familiarize mechanics with the merits of 
Bonney Chrome Vanadium Wrenches. 
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Write for detailed information 
; »>& Tool Work 
Bonney Forge ool W orks, 
Allentown, Pa. 
Makers of Special Service Wrenches of Chrome Vanadium, Carbon CV is a Bonney 
| Steel Drop Forged Wrenches, Stillson W ts, Vises and Drop trademark 
Forgings end the Bonney Rim Teer. JOBBERS AND DEALERS registered in the 
It is to your advantage to lay U.S. Patent Office. 
: in a supply of these sample 
| kits and to sell them at every Chrome Vanadium 
opportunity, as we have registered 
found that there is a de- August 11, 1925. 
cided tendency on the part 
of the mechanic who has — 
bought a _ few Bonney : 
Chrome Vanadium Wrenches | 
to become a regular user of ; 
them, and those to whom § 
. you introduce the line will : 
(Patents Pending) naturally reorder from you. k Oe ii 
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The pipe passes from the transfer table to 
these special rolls where it is reduced 
slightly in diameter and increased in length. 
By thus rolling the pipe, the hardened 
welding-scale is loosened, drops from the 
pipe walls and is later removed by being 
either washed or blown out. 











a important link in the chain of manufacture is the series of specially designed rolls pic- 


tured above, by which “NATIONAL” Butt-weld Pipe is made free from scale. Here, 
entirely by mechanical means, the little patches of seale, which caused pipe consumers so 
much “grief” before this process was invented, are eliminated 


When the pipe | 


‘aves the welding furnace, and while still hot, it is passed through the 
sizing rolls and 1 


ln ACTOSS a cooling or transfer table to these scale free rolls. The sizing 
rolls slightly reduce the diameter and stretch the pipe lengthwise, and the welding-scale 
(which forms on the skelp in the furnace )is partly loosened. In the specially designed 
scale free rolls, the pipe is further reduced in size and lengthened. This working of the 
metal laterally and longitudinally breaks off the scale which has become brittle in cooling 
so that it falls from the pipe walls and is later blown out by compressed air or washed out 
with water. This process is applied to “NATIONAL” Butt-weld Pipe (sizes ™% to 3-inch). 


4 
1 
| 


Pipe free from scale has clean, smooth surfaces for galvanizing or other coatings; fric- 
tion losses caused by rough interior surfaces are reduced, and the working capacity of the 
pipe is greatly increased; the clogging of pipe or small orifices and damage to valve seats 
and delicate apparatus by loose scale in the line are practically eliminated, and the tendency 
to pitting is minimized. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


DISTRICT SALES OFFICES IN THE LARGER CITIES 
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Prompt Deliveries 


Make Friends For You 


When a factory or shop needs pulleys or 
hangers, it usually wants them promptly. 


Occasionally your own stock may be depleted 
because of unusual circumstances; or a special 
type or size of “American” may be required 
—a type you might not be justified in carrying 
as regular stock. 

In such cases the American Pulley Company’s ware- 
house stocks in New York, Boston, Chicago, Los 
Angeles, San Francisco and Seattle will speed up your 
deliveries and enable you to satisfy your customer. 
These regional stocks are part of our service to help 
your sales, 


The American Pulley Company 


Manufacturers of Steel Split Transmission 
Pulleys, Pressed Steel Shaft Hangers, 
and Pressed Steel Shapes 








4200 Wissahickon Avenue Philadelphia, Pa. 
| PRESSED STEEL. \ 
STEEL SPLIT 
——aaaee PATENTED PATENTED 
We want shops, factories and other users of hangers and pulleys to be able 
to buy “Americans” with the least effort or delay, so we list all our dealers’ 














names, addresses and telephone numbers in MacRae's Blue Book 




















Unequaled for Service 
POWELL IRON BODY VALVES 


lron Body, Bronze Mounted Iron Body, Bronze Mounted 
“renew Valves, “Pilot” Gate Valves. 
Working steam Pressure 
150 Ibs. or Extra Heavy 
for 250 Ibs. 


Working Steam Pressure 
125 Ibs. 

Sizes: -in. to 3-in. Dise sizes: Y-in. to S-in, Dou- 
and Seat Rings of “Pow- ble Wedge  Dises. Taper 


ellium Nickel”, seats. 


Specify “Powell Valves” 
on Your Next Requisition 
to Your Jobber or Dealer. 


THE A WM. POWELL Co. 


aa DEPENDABLE ENGINEERING SPECIALTIES. 
CINCINNATI,O. 
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A Monthly Journal Devoted to the Interests of the Manufacturers and 
Distributors of Mill, Steam and Mine Supplies, Machinery and Tools 
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THE WORLD COURT 

[January 27th—The Senate has voted the United States 
into the world court, with the expected reservations. Senator 
Borah announces he will carry the case to the voters as soon 
as possible. Straw votes prove the people at this moment 
are overwhelmingly against our participation in the affairs 
of Europe.] 

Whether or not the United States is to become a 
part of the permanent court of international justice, 
seemed to depend very largely on the ability of the 
pro-court senators to force a vote, at Washington, 
at an early day. The claim of Senator Borah and 
those who are antagonistic to the idea of the United 
States entering the court under any circumstances, 
that opposition grows stronger daily as conditions 
are better understood, seems to be true. On January 
25th the Senate voted to limit debate to one hour 
for each senator to talk directly on the court propo- 
sition. The vote does not necessarily mean that 
every vote for cloture means a vote for entry into 
the court. In any event the entry will be guarded 
by so many reservations that the court’s authority 
will be practically nil. 

We refused to join the League of Nations because 
it seemed the nations would inevitably be leagued 
against us ina majority of the situations that would 
arise for league action. In any event we wanted 
nothing to do with old world politics, boundary dis- 
putes or old time hatreds. The very best way to 


keep out of entangling alliances is to refuse to sit 
in on their disputes at any stage of the game. 

To them the United States is a grasping Shylock, 
holding most of the spare cash in the world and 
therefore fair game for the remainder of the world 
at all times. With the exception of Great Britain 
every payment of a dollar on their indebtedness to 
us has carried a tacit understanding that our bank- 
ers would loan them an additional two or three 
dollars, and they have secured the loan every time. 

Great Britain is whole-heartedly in favor of the 
court, and for cause. But a few miles of water sepa- 
rates her from continental Europe, and she is there- 
fore linked not only to Europe, but to Asia and 
Africa for all time. Every move on the old world 
chessboard a{fects her interests vitally. The interest 
of the United States is primarily in the western 
hemisphere, and always will be. We have no hope 
or desire for isolation from the old world, and per- 
force will always be interested and affected by 
troubles abroad, but that does not mean that we 
need to voluntarily consent in advance to form a 
partnership that will lead us into participation in 
their many troubles. 

In the first place Great Britain and her dominions 
and dependencies would have seven votes in organ- 
izing the world court, while the United States would 
have but one. It is not clear as to how this court 
will function, or just what its authority would be, 
but it is perfectly plain to most Americans that our 
chances of receiving justice would be about that of 
a brewer brought before a jury composed of anti- 
saloon leaguers. The United States is doing very 
well as it is, thank you, still being willing to feed 
the starving and to loan hundreds of millions of 
dollars to nations needing money to stabilize shaky 
currencies or to revive bankrupt industries. 

It is not generally believed that the people of this 
country are in favor of the United States becoming 
a part of this international court, even if it turns 
out that there are enough senators in Washington 
to put the scheme through. As this is written 
(January 26th) it is impossible to tell when a vote 
will be reached, or the result, but there is a feeling 
of confidence that even if carried the numerous res- 
ervations certain to be made will apparently protect 
the interests of the United States and divorce us 
from the league of nations. Generally speaking the 
type of mind that desires to put us into the world 
court believes the debts of foreign nations to us 








should be cancelled. France is the recipient of the 
greater part of their sympathy, despite the well 
proven fact that the French people today are the 
most prosperous on earth, with the one exception of 
ourselves. The French government, true, is prac- 
tically bankrupt, not only because she maintains an 
enormous army and is fighting a woefully expensive 
war in Morocco, but because she apparently finds it 
impossible to tax her people and her industries dras- 
tically enough to produce sufficient revenue to pay 
her debts either at home or abroad. Not only is 
there no unemployment in France, but hundreds of 
thousands of workmen have been imported from 
other European countries. Some authorities assert 
these importations exceed eight hundred thousand 
men. 

It was glorious France during the war, and we 
were with her to the last man and our last dollar, 
but during the years since, her politicians have al- 
lowed her to fall from her high estate, and their ges- 
tures are mostly pitiful. 





CUT OUT THE DEAD WOOD 

The expert who directs the work of the census 
bureau of the United States, is credited with saying 
that of the 196,000 manufacturing establishments 
reporting the 19253 census, it is safe to assume that 
less than 150,000 will appear on the records of the 
1925 census under the same names. 

This is a point which mill supply manufacturers 
and distributors should consider as a vital one af- 
fecting their own business. 
mortality 
period. 


There is an enormous 
manufacturers each two-year 
Business failures, consolidations and merg- 
ers are all prominent factors in this turnover. The 
remarkable strides which American industries have 
made along the road to efficiency in production 
methods, naturally have exercised a potent influence 
in changing, from year to year, the list of competi- 
tors in the various branches of industry. 


among 


The amazing percentage of changes in manufac- 
turing establishments, as indicated by the figures 
given above, again emphasizes the importance and 
difficulty of keeping mailing lists up to date, and 
also of giving increasing attention to the problem 
of credit risks. 

It is becoming increasingly difficult for a manu- 
facturer selling direct to the consumer to follow the 
turnover in customers in all sections of this country. 
This in itself is an argument in favor of distributing 
through the mill supply houses, which are naturally 
in a better position to comb their local territories, 
and to keep in closer touch with the manufacturing 
situation. 

At the same time there arises the question of 
whether distributors, who are in a position to be- 
come better posted on the arrival of new manufac- 
urers in their localities, as well as the departure of 
old 
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ones, are paying sufficient attention to revision 
lists. 


An inspection of business reports shows that in 
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recent years there has been a substantial increase 
the number of business failures in the United 
States, the liabilities of organizations which failed 
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in December, 1925, having totaled $36,538,160. 
While a large portion of this amount is credited to 
mercantile establishments, nevertheless there is a 
sizable sum that is represented in the wrecks of 
manufacturing enterprises. 

The United States government recognizes the 
value and importance of revising the data on manu- 
facturers once every two years, and it is now en- 
gaged in its biennial revision. In this work it is 
largely dependent upon the good services of the 
manufacturers themselves. The sooner the indi- 
vidual manufacturers get in their reports, the sooner 
will the revised data, showing the condition and 
record of the various industries for 1925, be avail- 
able. 

Mill supply manufacturers and distributors, how- 
ever, should not wait two years before revising their 
own lists. It is a distinct business economy to keep 
the latter work going on at all times. It should be 
an important adjunct of the sales activities of every 
mill supply organization. Don’t keep on trying to 
make sales to manufacturers who do not exist. In- 
stead bend your efforts to increasing your sales to 
the reliable, active prospects, and to uneovering 
additional customers among those who have entered 
the industrial field. 





IT DOES NOT ALWAYS PAY 

L. C. Isaacson, head of a successful supply house 
on the west coast, recently pointed out a source of 
danger for other mill supply distributors. It would 
be well for the supply field to consider Mr. Isaacson’s 
experience, as many distributors are likely to be led 
into similar mistakes. 

This supply man has succeeded during the past 
year in disposing of a sizable accumulation of goods 
which he had purchased some years back at a “fav- 
orable” price. A large quantity of these goods were 
surplus war stocks and similar left overs. 

Mr. Isaacson’s conclusion, after what he terms 
his “bitter experience,” is that it does not pay to 
put in a stock of supplies merely because they can 
be bought at a price under the market. Hereafter 
he is going to stock only well selected, quality 
products, which he feels reasonably certain he can 
dispose of at a fair and reasonable price. 

To buy cheaply is not always to buy well. Many 
mill supply buvers have been misled into taking on 
sizable stocks of certain products in the belief that 
on price alone they could dispose of them at a very 
comfortable margin of profit, only to discover that 
the goods were not readily movable even at a low 
price. 





WHERE DO YOU STAND? 

It is apparent from statements made recently by 
mill supply distributors that whatever improvement 
has been noted in the price situation, has been 
largely within the local territories of the distribu- 
tors. The fly in the ointment is still there, but is 
concentrating more on the out of town trade. In 
other words, some mill supply houses are apparently 
willing to maintain something like a profitable price 
on goods sold within their own local territories, but 
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when they go out into the other fellow’s territory, 
they are ready and anxious to cut prices to pieces 
in order to secure the order. 

This situation merely reflects the view which 
MILL SUPPLIES has taken for some time, namely, 
that economic forces today are limiting distributors 
to a narrower territory than in the past, and that, 
therefore, a distributor who goes beyond his eco- 
nomic limits, cannot hope to compete on a legitimate 
basis with those distributors who by reason of their 
location, are rightfully entitled to the business. 
Consequently, all that the extra-territorial distribu- 
tors have to offer in such instances is the old price 
bait. 

Several mill supply distributors have pointed out 
the danger of invading territories with cut prices 
as the only bait. The best argument presented, aside 
from the ethical point of view, is that those who 
practice this sort of price-cutting are losing money 
on doing business that way, and if they will only 
stop and study their costs, they will realize that it 
is not good business policy to lose money merely to 
beat a competitor to an order. As to the ethical 
side of the question, it most assuredly is a very 
questionable act to charge local customers one price, 
and then offer a customer a hundred miles away a 
lower price. It would never do to have the real 
situation explained to some of those good customers 
close to home. 

Here is a question that mill supply distributors, 
who have taken part in this cut-price fight, may very 
profitably answer: Why is it that those supply 
houses that continue to be happy and satisfied with 
their present lot, are usually the ones which have 
learned that the only sensible way to do business is 
to make a fair profit on every sale? 





A SPUR TO GREATER EFFORTS 

In a recent report of the textile division of the 
American Society of Mechanical Engineers, it was 
pointed out that the cost of power is the third largest 
item of manufacturing expense, and that among the 
more recent features, that have appeared in connec- 
tion with power development in textile mills, is an 
extended application of the individual motor drive 
practically on all textile machines. 

An investigation of recent developments in the 
flour milling industry shows there is a wide increase 
in the application of electric power in this field. In 
almost every description of a new flour mill in the 
trade journals in recent months there appears a 
reference to the fact that the machinery for the most 
part is electrically driven. 

It would appear, therefore, to one who did not 
bore beneath the surface of these reports, that 
slowly but surely a great blow is being struck at 
the old-time transmission appliances, and one who 
did not know the facts would assume that belting 
manufacturers are rapidly losing their markets. 

As a matter of fact, the production of belting has 
been increasing in recent years, the apparent cause 
being the increase in the number of small shops, 
made possible by the more widespread availability 
of power in small units. In addition, the demand 
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for greater efficiency in handling materials has 
opened up great new markets for conveyor belting. 

In a report of the installation of transmission 
equipment in a new flour mill in a southern state, 
there were listed 7,000 feet of rope drive, 100 feet 
of chain drive, 8,000 feet of leather belting and 
13,500 feet of fabric and rubber belting. In the 
description of another flour mill was found the nota- 
tion that “the main drive is belt.’’ In a third, “the 
mill drive is rope and belt,’’ and in addition there 
are four belt conveyors of 40 feet each, and three 
spiral conveyors of 150 feet each. 

There is nothing in such reports to indicate that 
the belting manufacturers and distributors will have 
to go out of business soon. It is becoming, however, 
more and more necessary to come to a realization of 
the fact that one particular class of belting is no 
more applicable to all requirements of industry than 
is one particular type of drive the only solution to 
all transmission problems. 





WORK YOUR CATALOGUE HARDER 

The catalogue in a mill supply house is just as 
much a part of the sales organization as any indi- 
vidual salesman or group of salesmen, but there is 
not the same amount of personal direction given to 
it in many instances as is the case with the salesmen. 

The advertising manager of a very large ma- 
chinery house was recently discussing this problem 
before a publishing organization. He said that his 
company had recently made a very interesting test 
of the relative value of its catalogue immediately 
after it was issued and some weeks afterwards. 
There was a very marked increase in orders from 
the trade immediately after the catalogue was first 
sent out. Another copy of the same catalogue was 
sent to the same list of customers a second time, and 
in spite of the apparent duplication of literature, 
there was again a marked increase in the orders that 
were received. 

It so happened, this advertising man explained, 
that the catalogue was one that might reasonably be 
expected to find its way out of sight shortly after it 
was first received by a prospect, and the test fur- 
nished every evidence that this was a fact in many 
CaSeS. 

Fortunately for the mill supply field, the cata- 
logues that have been issued by the leading mill 
supply houses are published in more lasting form, 
that does not meet with an early disposal. They are 
given at least space by most buyers. 
Nevertheless, it would appear that the experience 
of the advertising manager of the machinery house 
in question hints at the possibility of making the 
catalogue do more of its proportionate share of sales 
work, by keeping it fresh in the minds of the pros- 
pective customers. 

To those who have made a study of the many in- 
tricate phases of the mill supply field sales problems, 
it seems that the ultimate solution of the latter is 
to be in the direction of greater efforts of the sales- 
men on those lines which may be classed as the lead- 
ers, and still greater effort on the part of the house 
to make the catalogue do its part more effectively. 
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What Others Think—No. 1 | 


“We have represented The Mechanical ill & 
Rubber Company for about three years : 
and it has proven to be one of our most : 
valuable accounts. They manufacture 
a very complete line of Mechanical tn 
Rubber Goods. Their prices are in line : 
and the quality of their products is ns 
better than most others and equal to ~s 
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the best ‘ 
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From a letter written by one of our dis- sul 

tributors to another distributor who was At 


considering taking on our line. 
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Manufacturers Support National Association 


Applications for Associate Membership Under the Ackles Plan Are 
Being Received in Sufficient Numbers to Promise Ultimate Success 


The new plan of The National Supply and Machinery 
Distributor’s Association, by which manufacturers of 
mill supplies and machinery have been invited to become 
associate members, apparently is meeting with wide- 
spread approval among manufacturers. At the present 
time, 41 applications for membership have been received 
in the office of Secretary George A. Fernley, and others 
are in the hands of some of the advisory members. Presi- 
dent B. H. Ackles of the association is highly pleased 
with the reception which has been accorded the plan, 
and states that he is certain that it is going to prove a 
great success, and one that will go far towards placing 
the mill supply business on a healthier basis. 

One of the interesting phases of the new plan is the 
membership application blank. All applicants subscribe 
to the following: “Being desirous of co-operating with 
the supply and machinery distributors of the country in 
the organized effort which they are making for the bet- 
terment of conditions, we hereto affix our names in appli- 
cation for membership. In presenting this application, 
we go on record as stating our belief that the distributor 
is the most efficient and economical method for distrib- 
uting supplies and machinery.” 

It is probable that the time and place of the National 
Association convention will be announced within the next 
fortnight as a ballot was issued on January 27th, asking 
members as to their preference. At the last convention 
Detroit was favored as the place of the next meeting, 
but the executive committee last November decided to 
submit to referendum of members three cities, Detroit, 
Atlantic City and St. Louis, and also to ask members 
to express preference as to the third week of April, the 
fourth week of April or the first week of May. 

Here is the list of manufacturers whose applications 
for associate membership had been received at the office 
of the association in Philadelphia up to January 27th: 

Allen Manufacturing Company, Hartford, Conn.; Amer- 
ican Swiss File & Tool Co., Elizabeth, N. J.; Appleton 
Car Mover Company, Appleton, Wis.; Bearium Bearings, 
Inc., Buffalo; Black & Decker Manufacturing Company, 
Towson, Md.; Bonney Forge & Tool Works, Allentown, 
Pa.; The Bunting Brass & Bronze Co., Toledo; Butter- 
field & Company, Derby Line, Vt.; J. M. Carpenter Tap 
& Die Company, Pawtucket, R. I.; Clayton & Lambert 
Mfg. Company, Detroit; Clipper Belt Lacer Company, 
Grand Rapids; Clover Manufacturing Company, Nor- 
walk, Conn.; Collis Company, Clinton, Iowa; The Colum- 
bian Hardware Co., Cleveland; Cresent Machine Co., 
Leetonia, O.; Cushman Chuck Company, Hartford, Conn.; 
Detroit Belt Lacer Company, Detroit; R. & J. Dick Com- 
pany, Inc., Passaic, N. J.; Henry Disston & Sons, Inc.. 
Philadelphia; Irwin Auger Bit Company, Wilmington, 
Ohio; Jacobs Manufacturing Company, Hartford, Conn.; 
Johnson Belting Company, New York City; Lufkin Rule 
Company, Saginaw, Mich.; Oster Manufacturing Co., 
Cleveland; W. H. Ottemiller Company, York, Pa.; Charles 
Parker Company, Meriden, Conn.; H. K. Porter & Co., 
Everett, Mass.; Positive Lock Washer Company, Newark, 
N. J.; Precision Grinding Wheel Company, Philadelphia; 
Quigley Furnace Specialties Company, New York City; 
The Republic Rubber Company, Youngstown, Ohio; 
Seandinavian-Western Importing Co., Ltd., New York 
City; Henry G. Thompson Sons Co., New Haven, Conn.; 
Vincent Steel Process Co., Detroit; J. H. Williams & Co., 


Buffalo; T. B. Wood’s Sons Company, Chambersburg, 
Pa.; Wood Shovel & Tool Company, Piqua, Ohio; 
Wright Manufacturing Company, Lisbon, Ohio; Victor 
Saw Works, Inc., Middletown, N. Y.; Akron 
Co., Cleveland; Jenkins Bros., New York City. 

No less interesting than the above list are the state- 
ments contained in some of the letters which accom- 
panied the applications. The following are excerpts 
from some of these statements: 

“We appreciate this and thank you for honoring us 
with the invitation. We want you and your executive 
committee and your entire association to feel that our 
attitude toward them is one of heartiest cooperation, 
and that whenever it is possible for us to do it, we refer 
inquiries, which come to us direct, to jobbers in the 
locality from which the inquiry came.” 

“I feel that the Automotive Equipment Association, 
of which my company is a member, has set a high stand- 
ard in the way of business associations, and I feel that 
the National Supply and Machinery Distributors’ Asso- 
ciation can follow the development of the Automotive 
Equipment Association to very good advantage. There 
is undoubtedly a strong need for cooperation between 
manufacturers and distributors in the mill supply field, 
possibly a greater need than in the automotive field. 
If your association has in mind the development of an 
association to actually work towards a solution of actual 
problems, we certainly cannot afford to be outside this 
organization, and I am therefore very pleased to enclose 
signed application for associate membership.” 

“Nothing gives me greater pleasure than to be able to 
accept this invitation, and I hope that I may become 
close to the members of the association and help them in 
whatever way is within my power. I think the plan of 
co-operation as outlined in the circular letter which you 
enclose is splendid and thoroughly progressive in its 
thought and outline.” 

“Not only do we maintain that the mill supply dis- 
tributor is the most efficient and economical method for 
distributing machinery and mill supplies, but we have 
demonstrated that also. Without the aid of any sales- 
men, we have been successful in obtaining and holding 
the business of about forty mill supply distributors 
throughout the United States. We maintain that the 
mill supply distributor is the logical means through which 
to sell leather belting, and have demonstrated it to these 
concerns, for you appreciate if we didn’t prove that con- 
clusively, we couldn’t very well have obtained and be 
holding the business of the different distributors who 
handle our lines.” 

“T want to assure you at this time that, if I can be 
of any service in any way, I will be very glad if you 
will call upon me. I sincerely hope that the matter of 
an exhibit may come up for consideration sometime in 
the near future. If this is to be held, it is to be hoped 
that it may be patterned to a very large degree after the 
exhibit held by the Automotive Equipment Association, 
which I believe is a model in a great many ways. If I 
can be of any assistance to you in giving you information 
about this, please feel free to call upon me.” 

“We consider that the association as outlined will be 
one of the strongest in the entire country, and we appre- 
ciate being invited to associate with other 
turers in furthering this good work.” 
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pecific Job 


Cjor Industry 


HESE five evaporators are 

typical of the special equip- 
ment built to specifications in 
Dodge foundries and machine 
shops. A far cry from the tiny 
motor pulley—but not for 
Dodge. It illustrates the com- 
pleteness of the service Dodge 
offers to industry. Forty years’ 
experience in helping industry 
lower its production costs has 
given Dodge engineers a broad 
and extensive knowledge of in- 
dustrial requirements which is 
applicable to special equipment 
as well as to power transmitting 
or materials handling problems. 


POWER TRANSMITTING — ELEVATING ™ 


The extent of its foundry and 
machine shop facilities enables 
Dodge to meet the demand for 
pounds or tons. 


Elevating, conveying or special 
machinery —these are as much 
a part of the Dodge line as pul- 
leys, hangers, bearings, etc. In 
fact, Dodge has become the 
world’s marketplace for indus- 
trial equipment —the source of 
supply of all industry. 


Fourteen factory branches and 
500 machinery supply dealers 
bring Dodge service to your 
door. Send all your specifica- 
tions to Dodge. 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA 


Branches: Boston New York Newark Oneida 
Chicago St. Louis Minneapolis Seattle San Francisco Houston Atlanta 


Philadelphia Pittsburgh Cincinnati 


Write for the Dodge 
Book of Big Jobs 
A picture book of accomplish- 
ment in the special equipment 
field. A request on your letter- 
head is all that is necessary. 
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CONVEYING & SPECIAL MACHINERY 
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Makers of High Grade Mechanical 
Feubber Goods for 50 Years 
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Effectively Advertised Sixtieth Anniversary 


James McGraw, Inc., Used Full Page Space in Rotogravure Section of 
Richmond Sunday Newspaper to Call Public Attention to Its History 


Business anniversaries of mill supply houses in recent 
years have been made the occasion of special advertising 
efforts in which manufacturers have been requested to 
join in making a big, one-time publicity flare to call 
attention of the general public to the antiquity of the 
house. This practice has 
been frowned upon by the 
manufacturers, and at the 
mill supply convention in At- 





lanta last May it was defi- 
nitely pointed out that this 
sort of special edition adver- 
tising is a practice that 
should be discouraged. 

The arrival of a business 
anniversary is still a good 


opportunity for newspaper ad- 
vertising of a different vari- 
ety, and James McGraw, Inc., 
Richmond, Va., mill supply 
distributor, proved it, at 
least to its own satisfaction, 
when it made its. sixtieth 
year in business the occasion 
of a forceful advertising 
message to the general public. 
This message was embod- 
ied in a full-page advertise- 
ment on the back cover of the 
rotogravure section of the 
Sunday edition of the Rich- 
mond Times-Dispatch. The 
copy included a brief histor- 
ical sketch of the company, 
effectively set off in a panel. 
The illustrations told the re- 
mainder of the story, for they 
included not only a large pic- 
ture of the McGraw building, 
but also individual reproduc- 
tions of photographs of its 
executives and each of its 
salesmen, as well as a photo- 
graph of the others in the or- 
ganization. Beneath = each 
salesman’s picture was Car- 
ried his name and territory. 
The week after this adver- 
tisement appeared in_ the 
newspaper, the company 
mailed copies of it to several 
hundred of its best custo- 
mers, and since then the Mc- 
Graw organization has been 
literally showered with 
praises and congratulations. 
As will be noted in the historical sketch in the panel 
copy in the accompanying illustration, the McGraw busi- 
ness was established in 1866 by a young Englishman, 
James McGraw. It was at first a hardware and imple- 
ment store. For fifty years the founder guided the des- 
tinies of the company, carrying on merely a local busi- 
ness. At the death of Mr. McGraw 10 years ago, the 
business was incorporated by new owners, Oscar and 


Sixty 
Years Ago 














Z. V. Hooker, and although both these men have since 
died, the business has been continued by those repre- 
senting their estates. 

Following the incorporation of the business, the com- 
pany entered a period of expansion, adding to its terri- 
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tory, and today it has eight outside salesmen calling on 
the factory and industrial trade in Virginia, North and 
South Carolina. In 1922 the company was forced to seek 
larger quarters, and acquired a five-story building at the 
corner of Tenth and Cary streets. 

The four men whose likenesses appear in ovals in the 
center of the advertisement constitute the present execu- 
tive group of the McGraw organization 
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Story of a Belt That Ran Nearly Fifty Years 


Rhode Island Cotton Mill Has Discarded a Main Drive Which Was First 


Installed in November, 1876, and Has Been in Service Ever Since 


LOUIS W. ARNY 


Sccretary, 


The Bernon Mills, located at Georgiaville, R. I., now 
owned and operated by the Manville-Jenckes Co., manu- 
facturing cotton goods, has contributed some very 
valuable information regarding the transmission of 
power by belting, through the life history of an old 
leather belt which recently they have discarded. This 
belt, 130 feet long, 42 inches wide, three ply, said to be 
the first wide three ply belt ever made, was used as a 
main driver on a George H. Corliss double horizontal 








Chief Engineer William H. McAbee 


type engine, and was installed in November, 1876, and 
has run continuously on this drive until a few months 
ago, subject to the usual vicissitudes incident to such a 
drive. During the life of this belt there was one period 
of six months in 1885, when the mill was not operated 
(and there have been numerous periods when it made 
overtime), and on two different occasions it was neces- 
sary to remove the belt because of threatened high 
water. In 1911, when the belt had run 35 years, it was 
thought desirable to remove the ply which had been next 
to the pulley, and to add a new ply to the outside of the 
belt, but aside from this no other repairs have been 
made. A few months ago a broken main shaft on the 
engine necessitated the removal of the belt, which had 
been operating in an entirely satisfactory manner up to 
that time, and inasmuch as the company had idle another 
belt of the same general dimensions, at one of its other 
mills, it was thought wiser to substitute the idle belt, 
and to bring the service of this old belt to a close, 
although it probably would have run several years more. 
There has been discussion among engineers as to what 
may be expected from belts of various types, and under 
various conditions, but here is a concrete case where the 
performance of the belt has been accurately measured. 
This belt over a 30 foot driving pulley on the 
engine to a 7 foot pulley on the main shaft. Originally 
it was installed to transmit 500 horsepower, with the 
engine operating at 45 revolutions per minute, but after 
the belt had run some years there was a demand for 
more power, and the steam pressure was increased, and 
the speed of the engine increased to 61 revolutions per 
minute, and the larger part of the life of the belt has 


ran 


The Leather Belting Exchange 


been under the latter conditions. The belt speed is 
5740 feet per minute, and under its normal load the 
driving tension is 110 pounds per inch of width. 

It will be observed that the tension on this belt is 
higher than that usually considered desirable, and the 
load carried consequently is 10 to 20 percent larger than 
that recommended by the various authorities on belt 
transmission. It also will be noted that the speed is very 
high, 5740 feet per minute, in consequence of which the 
centrifugal tension is 2520 pounds. It also will be seen 
that the center distance, relatively, is very short for a 
belt of this size, and that there are only 13 feet between 
the rims of the two pulleys; also that the pulley ratio, 
more particularly because of the short center distance, 
is unfavorable, the belt driving from a very large pulley, 
30 feet, to a relatively small pulley, 7 feet. Therefore, 
giving due consideration to the centrifugal tension, the 
unfavorable short center distance, the unfavorable pulley 
ratio, and the heavy load, it will be seen that this belt 
has been operating at considerable disadvantage, and 
yet under these conditions it has had a life of something 
more than 48 years. 

This belt cost, in 1876, $1,317.03. In 1911 a new ply 
was added, as stated, at a cost which now is not definitely 
known, but which can be estimated at $600, making the 
total cost of the belt $1,917.03. When the belt was dis- 
carded it was sold for $300, and the total cost of the belt 
therefore has been $1,617.03, or a cost of $33.73 per 
annum, making the total cost of transmission at about 
4.2c¢ per horsepower per annum. 

During its lifetime this belt 
miles. 


has traveled 9,387,200 
Its pulleys have been large, so that the flexure 

















The 30-Foot Driver and 42-Inch Belt 


of the leather has been small. At the same time, each 
particular fibre of this belt has flexed to conform to its 
pulleys some twelve million bends per annum, and during 
its lifetime each particular part of the belt has been 
bent forward and back some five hundred million times. 
The belt originally was made of a high quality of leather, 
probably not any better and possibly not so good as the 
best belt leather available today, although much superior 
to the poorer qualities, and during the last 42 vears of its 
life it has had very careful treatment by W. H. McAbee, 
who has been steadily in charge of this power plant for 
that period, and to whom some considerable part of the 
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Keep unnecessary packings 
out of your stock-room 


BP pecans packings in your stock-room 
mean unnecessary capital tied up in stock, 
unnecessary trouble and mistakes in ordering and 
unnecessary mistakes in use. 

Cut your packing stock to the healthy minimum 
represented by the ‘‘Standard Seven’’ Johns-Manville 
packings, now replacing many times that number 
of ordinary packings in thousands of plants. 

You will save money—by decreasing your invest- 
mentand handling costs, eliminating waste and mis- 
takes, and through the general all ’round better and 
more efficient service the ‘‘Standard Seven’’ give. 
JOHNS-MANVILLE Inc., 292 Madison Ave., at 41st St.. New York City 


Branches in€ < Large Citie 


or Canada: CANADIAN JOHNS-MANVILLE CO.,, I 
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credit for the long life of the belt, in its freedom from 
accidents, must be attributed. 

To determine the depreciation which has occurred in 
the quality of the leather of which this belt was made, 
some samples of the original belt have been taken at 
random and tested with the following results: 

Minimum strength of six specimens, 1870 pounds per 
square inch; maximum strength of six specimens, 2850 
pounds per square inch; average strength of six speci- 
mens, 2400 pounds per square inch. 

New material of the same high quality has a breaking 
strength of 5000 to 6000 pounds, so the material in this 
has depreciated 50 to 60 percent from what probably was 
its original strength, but its present strength still is 
many times the greatest tension that can be applied to 
it today as a belt. A striking illustration of the salvage 
value of the leather belt is that this belt, after it had 
run 48 years, was sold for $300. It has been cut up into 
smaller belts, and into straps and washers. 

This old belt, and the engine on which it runs, have 
outlived everybody connected with their manufacture 
and installation. George H. Corliss then was at the apex 
of his glory as the builder of the great Centennial en- 


gine, but he, and the makers of the belt, and the owners 
of the mill, and the engineers and superintendents in the 
plant, all have been gathered to their fathers, and the 
old belt and engine have outlived them all. 

There are so many conditions that enter into the 
operation of a belt, that there is difficulty in applying to 
one installation any experience derived from another, 
and probably not many belts, under different conditions 
in which they run, will last so long or travel so many 
miles, although they may do as much useful work, but 
in general this story shows the wisdom and economy of 
buying belts made of good material and the profit in 
taking good care of them. It also shows that the horse- 
power tables for leather belts, at least as applied to belts 
running over large pulleys, are very conservative, and 
hence practical, and it confirms the experiments of The 
Leather Belting Exchange Foundation, which showed 
that the peak of load-capacity for belts under this ten- 
sion was at 6000 feet per minute. It also shows that 
leather belts can travel at this high speed without in- 
jury or excessive wear where the pulleys are of sufficient 
size. It emphasizes that old fact that cheap transmis- 
sion is to be derived from belts with a long life. 





European Countries Improve 


President of Greenfield Tap & Die Corporation Gives Impressions After Tour 


F. H. Payne, president, Greenfield Tap & Die Corpora- 
tion, has recently returned from an extended business 
trip to Europe, where in the course of his visits he had 
ample opportunity to secure first hand impressions on 
general business conditions in the leading 
countries. 

“My reaction,” said Mr. Payne, when asked to tell the 
mill supply field what he thinks about conditions abroad, 
“after talking with bankers and business men in each 
country which I visited, is that Holland, Norway, Sweden 
and Finland have turned the corner. The reason for 
this is that the exchange situation has greatly improved, 
and they all look forward to a steady improvement in 
business. 


European 


“Denmark did not appear to be in quite as satisfactory 
condition, as it has approximately 75,000 unemployed at 
the present time. Nevertheless they are very hopeful 
and are looking to 1926 with confidence. 

“IT was very much impressed in France with what has 
been accomplished since the Armistice. The French 
economic situation is good, when one thinks that they 
have either built or reconstructed over 700,000 homes 
and over 20,000 factories, besides making enormous 
expenditures on bridges, roads and water power develop- 
ment. Not only is every able-bodied workman in France 
busy, but they have brought in from the outside approxi- 
mately 1,000,000 workmen. The financial side of the 
picture, however, is not as rosy, due in a large measure 
to politics and inability to get a proper measure of taxa- 
tion, like that which is in vogue in England, for ex- 
ample. It did not appear to be the thought, however, of 
the people with whom I talked in Paris, to allow the 
value of the franc to disappear the way the mark did in 
Germany. 

“The situation in Germany appeared a bit different. 
Allowing the value of the mark to go to nothing was a 
serious mistake, for it apparently wiped out, to a large 
degree, the holdings of the middle class, and it would 
seem to me that it would take some time for them to get 
back into a favorable working condition. The Germans, 
however, as everyone knows, are a hardworking race, 


and they will accomplish it, but I believe the expense to 
the German nation in allowing the mark to disappear 
will be fully as great as what they will have to pay for 
reparations. 

“England, as we all know, is the balance wheel of 
Europe. Whenever she has a job to do, she forges stead- 
ily ahead until it is accomplished. In spite of the large 
amount of money she is paying each year to liquidate 
her war debt, and with unemployment still well over 
1,000,000 men, she has brought the value of the pound 
sterling back to par, and is balancing her budget each 
vear. The thought I wish to convey is that no matter 
how difficult her problem, or how much money she has 
to pay out each year, she taxes her people enough to 
balance the budget.” 


—-9-=i-———____ 


Will Expand Pulley Works 

The Ohio Valley Pulley Works, Maysville, Ky., reports 
that an increase in the demand for paper pulleys has 
made it necessary to secure additional manufacturing 
space. It has therefore engaged Samuel Hannaford & 
Son, architects, of Cincinnati, to draw plans for an addi- 
tion to its present plant. This new unit will be of brick, 
steel and concrete, 300 feet long by 60 feet wide, and 
when completed will practically double the present ca- 
pacity of the company’s paper pulley department. The 
new building will be modern in every particular, and a 
great deal of the equipment which will be installed will 
be entirely new, according to the announcement of 
S. P. Browning, vice-president and treasurer of the 
company. 

—__e—ae 
Buys Walbridge Department 

An interesting change in the Buffalo mill supply field 
occurred recently when Beals, McCarthy & Rogers. 
pioneer iron, steel and mill supply house, purchased the 
mill supply business of Walbridge & Co. The latter 
organization will devote its entire facilities to its retail 
and builders’ hardware departments. 
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A complete stock of Vogt Tubu- 
lar Boilers, as illustrated above, 
ranging incapacity from 45 to 200 
horsepower, is constantly main- 
tained for immediate shipment. 


TUBULAR 
pe BOILERS 


The first consideration in the manufacture 

of the Vogt Horizontal Return Tubular Boiler 
is quality. The fabrication from start to finish is carried on by skilled 
workmen under thorough supervision. The result can be only what the 
Vogt Boiler is —- -A SUPERIOR, PRODUCT. 


HENRY VvoGcT MACHINE CoO. New York 
Write for ONPORATE: Chicago 
Bulletin LOUISVILLE, KENTUCKY ae 


Mant tures ¢ HORIZONTAL RETURN TUBULAR AND WATER TUBE BOILERS, DROP FORGED STEEL VALVES AND FITTINGS, ICE MAKING 
AND REFRIGERATING MACHINERY, OIL REFINERY EQUIPMENT. 
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More Distributors Discuss Business Outlook 


In Letters Received Too Late for Publication in Annual Review Number Appear 
Additional References to the Unprofitable Methods Employed by Some Dealers 


Additional evidence that 1925 was a fairly satisfac- 
tory year for the mill supply distributors is contained 
in letters from several executives, received too late for 
publication in the Annual Review Number. There are 
exhibited in these expressions of views further indica- 
tions of the growing favor with which progressive mill 
supply men are looking upon the idea of selling only for 
profit. The letters follow: 

A. G. Snider, President, Hide Leather & Belting Co., Indian- 
apolis: 

The year 1925 has been in many respects one of the 
most satisfactory we have ever experienced. Early in 
the year evidences of industrial revival were to be seen, 
and industrial conditions in our section have continued 
to improve. At this time, we would say that conditions 
are normal, at least, if not 
lines. Our profits 
considered. 


better than normal in some 

have been satisfactory, everything 

While there has been considerable shopping 

on the part of many buyers, there has been less of this 

than in 1924. 

Kk. L. Parker, President, Taylor-Parker Company, Norfolk, 
Vacs 

The year 1925 has been a very satisfactory one from 
a sales standpoint. It seems, however, in every section 
of the country the distributors have gone wild over 
volume. It has been my experience that the manufac- 
turers are most desirous of helping the distributors in 
every possible way. In many instances they have done 
everything within their power to help the jobber get a 
profit, but the poor jobber is unwilling to accept it. The 
only avenue of relief I can see is through consolidation, 
elimination or absorption. That old adage, “survival of 
the fittest,” may apply. We need, however, a quite ex- 
tensive program of education. 

We still have not gotten away from the “dog eat dog” 
method. Some jobbers feel that if they cannot get the 
business themselves, they will certainly see that their 
neighbor does not make a profit. 

We are rather about improvement in 
business for 1926. It is requiring, however, closer at- 
tention to details today. One of the very important 
things for the average supply man to bear in mind is to 
keep in close touch with his trade. 


enthusiastic 


H. B. Mehring, H. B. Mehring & Co., York, Pa.: 

While we would not wish to impress anyone with the 
idea that we have had an exceptional year in 1925, yet 
it was the best year we have had since 1919, and our 
volume was very little more than any of the intermediate 
years. We decided January 1, 1925, to use every possible 
legitimate means to the upbuilding of those lines that 
paid a profit above our previous overhead, and pass by, 
unless such sales came without effort, lines that did not 
meet our previous overhead. It is really surprising how 
easily a certain amount of this business can be secured. 

The future looks very hopeful, as surely every execu- 
tive must see the light burning where it did not exist 
in his sight before. All the peaceful signs regarding 
labor and the sane outlook of our Washington govern- 
ment, together with the strong and active markets, are 
surely healthy signs. 

If the mill supply dealers, in the writer’s view, will 
forget the idea of volume and base their sales on the 


fact that they must make overhead to remain in business 
with a profit, we are sure that they will be successful 
in 1926 as we have been in 1925. I would not like to say 
that our conditions were more difficult than many others 
experienced, but I certainly would feel sorry for anyone 
who has had tougher experiences than ours for the last 
few years. We have much to be thankful for, to be able 
to live at this time in this country of full and plenty. 

W. W. Peacock, Manager, 

Springfield, Mass.: 

In Springfield, the mill supply business has been con- 
siderably better than in 1924, when it was very spotty. 
We have:found the last six months of 1925 better than 
the first six months of the year. We consider that we 
have had a profitable year, particularly in view of the 
fact that we have been able to effect various economies, 
which have been very helpful in cutting down our over- 
head expense, which, as you know, is the nightmare of 
all mill supply people. We wish to take this opportunity 
of congratulating MILL SUPPLIES in rendering us mill 
supply men such efficient service, which cannot but be 
helpful to the smallest or the largest of us. 
can say that it is a mighty fine publication. 


E. S. Stacy Supply Company, 


I personally 





APPOINTS ADVERTISING MAN 


Clark Hardware Company, of Jamestown, N. Y.. Will Hereafter 
Give More Attention to Its Publicity Work 

Clark Hardware Company, Jamestown, N. Y., dealer 
in hardware, mill supplies and electrical goods, has 
decided that advertising and sales promotion is a suf- 
ficiently important adjunct of its business to warrant 
greater attention than has been accorded to it in the 
past. It has therefore recently appointed Floyd A. 
Davison as its advertising and display manager. 

The company carries a complete stock of mill supplies, 
although this end of the business is not operated as a 
separate department. It has been the policy of the house 
to advertise its supply stocks by means of an occasional 
window display and newspaper advertisements. The 
largest dependence has been upon personal trade calls by 
its salesmen. 

Mr. Davison, the newly appointed advertising manager, 
when asked by a representative of MILL SUPPLIES re- 
garding his plans for pushing the supply sales, stated 
that he has not yet formulated a definite program, but 
that it is his personal opinion that the best results can 
be obtained through a continuance of personal sales 
work backed up by direct-by-mail advertising. 

“The value of window displays and the newspapers in 
the selling work of the mill supply lines,’ he said, “lie, 
in my opinion, in their value as institutional advertising, 
as showing one of the many sides of a modern hardware 
business not readily thought of, if ever, by the general 
public. Such advertising, of course, also strengthens 
this department with those consumers directly inter- 
ested, and should cause them to think of the store when 
in need of mill supplies.” 

At the present time there is under consideration a 
plan for devoting a window space to display various 
supplies, giving particular attention to this feature. It 
is also possible that at later date other special advertising 
ideas may be given a thorough trial. 
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Jobbers! 


Here’s a Line 


That Sells 


To responsible Jobbers 
and Mill Supply Houses 
we offer an unusua 
opportunity to profit by 

q the sale of the old, well- 
il established line of Lay 


Metal Case Brooms 


fi ; 
Sy For over 50 years these 
es 


brooms have been made 
and sold upon honor in 
practically every indus- 
try. In many _ indus- 
tries they absolutely 
predominate in sales. 





Our new plant at Port- 
land, Indiana, increases 
our capacity to over 
12,000 brooms a day— 
makes prompt ship- 
ments a reality and not 
a phrase. 


Write or Wire for De- 
tails of our excellent 
proposition 


Built for Use 
and Abuse 


No matter what the sweep- 
ing job is, Lay Metal Case 
Brooms give unusually 
long and efficient service. 
Note the stapled metal 
case at top, the metal re- 
inforcing band and the 
heavy flax twine sewings 
—the reason why Lay 
Brooms have been the 
standard since ‘76. 


THE JOSEPH LAY CO. 


Portland, Indiana 


Milwaukee. New York City. 

100 University Bldg. 110 West Stth St. 
Sales Oflices, Chicago. Cleveland, 

920 Medinah Bldg. 9313 Corman Ave. 
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American Belting Industry in Steady Growth 


Increasing Use of Direct Motive Power Has Not Prevented a Marked 
Increase in the Consumption of Belting, as Proved by Statistics 


A brief statement regarding the American belting in- 
dustry, compiled from reports issued by the bureau of the 
census, together with other data from private sources, is 
worth while to show the size and relative importance of 
each branch of the industry, and particularly to show the 
American belting production in 1923 on a basis of weight, 
divided by classes and also divided between transmission 
and other types of belting. Official statistics are not 
available on all these points, and the following statements 
are in part estimates, but they are made from the most 
accurate information procurable and supported by sta- 
tistical data as far as possible. 

RUBBER BELTING MANUFACTURE 

Rubber belting manufacture in America had its period 
of early development in the eighties; the bureau of the 
census reported only two manufacturers specializing in 
rubber belting and hose in 1879 as compared with 17 in 
1889. 

A fairly complete but unofficial list shows that there 
are at least 30 American firms which manufacture either 
rubber or balata belting; only four of these firms special- 
ize in belting as practically their sole product. Of the 
remaining firms, 18 produce a general line of such 
mechanical and molded rubber goods as rubber belting, 
hose, packing, valves, mats; six specialize in tires and 
produce belting as an important but minor line; and two 
firms produce all sorts of rubber goods including tires, 
rubber foot-wear, mechanical rubber goods, and rubber 
sundries and specialties. Only four of the firms pro- 
duce balata belting, and perhaps one-fourth of the Amer- 
ican manufacturers of rubber and balata belting also pro- 
duce solid woven cotton or stitched canvas belting. Of 
the 30 manufacturers of rubber and balata belting con- 
sidered above, 10 have their factories in New Jersey, six 
in New York, five in Ohio, three in California, two in 
Massachusetts, three in Pennsylvania and one in Dela- 
ware. 

According to the United States census statistics, the 
total value of rubber belting produced in 1914 was $7,- 
989,405; in 1919 $22,436,242; in 1921, $13,068,789; and 
in 1923, $24,266,881. The present annual production is 
approximately three times as great in value as in 1914, 
the first year for which separate census statistics of rub- 
ber belting production are available, and production in- 
creased considerably in 1923 over 1919. 

On the basis of the average value per pound of rubber 
belting exported from the United States in 1923, $0.573, 
which is stated by manufacturers to be a fair basis for 
making an estimate, the amount of rubber belting pro- 
duced in the United States in 1923 was about 42,350,000 
pounds, of which 3,548,000 pounds, or 8.4 per cent was 
exported. 

In the reports of rubber belting production issued by 
the bureau of the census, no differentiation is made be- 
tween the different types of belting, and it is therefore 
impossible to say definitely what proportion is of the 
transmission type as compared to elevator and conveyor 
types. During 1924 the Rubber Association of America 
compiled statistics on this subject for firms submitting 
individual monthly statements of belting sales. The 
number of manufacturers reporting varied from 12 to 18 
in different months of the year, and the total itemized 


value of sales for the entire year was $12,995,966, of 
which $8,115,566 was for rubber transmission belting 
and $4,880,400 for all other types; that is to say, elevator 
and conveyor belting. It is probable that this figure rep- 
resents over 50 per cent of the entire production of rub- 
ber belting, as it includes reports from many of the 
largest producers. 

The percentages, on the above basis of value, are 62.5 
per cent for transmission and 37.5 per cent for conveyor 
and elevator belting. The latter types are more costly 
per pound than transmission belting, and it is estimated 
that on a basis of weight the production reported above 
would be:divided 65 per cent transmission and 35 per 
cent other types. Furthermore, most of the nonreport- 
ing manufacturers are of more importance in the trans- 
mission belting trade than in the trade in other types, 
while most of those reporting are strong competitors in 
the trade in elevator and conveyor belting. On this ac- 
count it may safely be estimated that of the total rubber 
belting production in America, on a basis of weight, 
about two-thirds is of the transmission type. 

LEATHER BELTING PRODUCTION 

Census statistics for 1849 show only eight establish- 
ments engaged primarily in the manufacture of leather 
belting in America; in 1859 the number had increased to 
46 and in 1869 to 91, as compared to 169 in 1923. The 
value of products of the leather belting industry was 
nearly twice as great in 1923 as in 1914, and since the 
average prices of packers heavy steer hides were between 
14 and 17 cents in 1923 and 19 and 20 cents in 1914, it 
is likely that the quantity of leather belting produced 
increased at about the same rate as the value. 

In addition to the 164 establishments reported for 1921 
there were 11 other firms, figures for which were not in- 
cluded because the value of products for each firm during 
that year was less than $5000. There are about 175 
leather belting manufacturers in America, distributed 
among 28 states. The states having the greatest number 
of establishments in 1921 were the following: New York, 
31; Massachusetts and Pennsylvania, 18 each; New 
Jersey, 11; Illinois, 10; California and Missouri, 8 each; 
Connecticut and Rhode Island 6 each; no other state hav- 
ing more than five. By value of products in 1921 the 
leading states were: Massachusetts, $4,549,414; New 
York, $2,378,425; Pennsylvania. $2,092,292; Illinois, $1,- 
610,617; Minnesota, $826,353; Connecticut, $712,356; and 
Michigan, $668,213. 

A special compilation made by courtesy of the bureau 
of census for 1923 shows that the total value of leather 
belting production reported for that year was $30,587,- 
O87. The value of United States leather belting exports 
in 1923 was $1,698,622, or 5.6 per cent of the production. 

WOVEN BELTING 

Of the 31 firms classified in the woven belting and hose 
industry in 1921 five were located in Pennsylvania, four 
each in New Jersey and Massachusetts, three each in 
Indiana, Maryland and New York, and one each in Colo- 
rado, Connecticut, Illinois, Michigan, Missouri, New 
Hampshire, Ohio, Rhode Island and Virginia. The value 
of the products of the industry by states in 1921 was as 
follows: Pennsylvania, $2,218,000; New Jersey, $1,754,- 
000; Massachusetts, $690,000; New York, $246,000; 
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Too much care cannot be taken in 
hydraulic fittings. 


Write for catalogs. 





tage 


the selection of 
You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. 


Our experience of nearly 
70 years is at your disposal. 


CHICAGO, McCormick Bidg 
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‘Wanted 


Dumore products are ‘‘want- 
ed” products because they 
have established a reputation 
for their ability to work hard 
and wear well. Buyers have 
come to expect only the high- 
est type of efficient, satisfac- 
tory service from Dumore 
products—and that’s the only 
kind they get. 

That’s why any tool or appli- 
ance bearing the Dumore 
name is easy to sell. And be- 
cause it’s easy to sell, the Du- 
more line presents jobbers 
and dealers with a real oppor- 
tunity to increase profit. 

In addition to the consumer 
good will enjoyed by Dumore 
products, we offer a compre- 
hensive selling plan, national 
advertising and generous dis- 
counts to further interest the 
man whois on the lookout for 
profitable propositions. 

If you’re curious, just drop us 
a line and we’ll tell you the 
whole story. 


Wisconsin Electric Co. 
46-16th Street, Racine, Wis. 


Dumore 


PRECISION TOOLS 
and APPLIANCES 
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Type-D Lathe 
Operates on A.C. or D.C. 
Speeds 2000 to 6000 R.P.M. 
controlled by rheostat in 
motor base. Willtake Rilter 
or special #5" Goodell-Pratt 
chucks. Motor 14 H. P. 
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Maryland, $186,000; Indiana, $111,000; and by all other 
states, $1,185,000. 

The American belting production in 1923 consisted of 
$30,587,000 worth of leather belting, $24,267,000 worth 
of rubber and balata belting, and $8,724,000 worth of 
cotton and woven belting. 

The total production of transmission belting in Amer- 
ica in 1923 was about 55,500,000 pounds, valued at $50,- 
387,000. Of the total value, leather belting constituted 
61 per cent, rubber and balata belting 30 per cent and 
woven belting nine per cent. 

The total American production of conveyor and elevator 
belting in 1923 was in the neighborhood of 23,400,000 
pounds, valued at $13,191,000. Of the total, rubber and 
balata constituted approximately 60 per cent of the 
weight and 67 per cent of the value, the remainder being 
woven cotton, hair and canvas belting. 


BELTING MARKET GROWING 

The American market for transmission belting is being 
affected to some extent by the use of direct motive power. 
It is now generally admitted that group drives are often 
more economical than individual electric drives, and that 
the choice depends on a full consideration of the original 
cost of installation, the costs of maintenance and opera- 
tion, and the particular conditions of service. Electric 
drive seldom eliminates all pulleys and belts; their use 
as auxiliaries is required to some extent in connection 
with almost every electric installation. 

The electrical developments have at any rate not pre- 
vented a marked increase in the consumption of belting 
as compared to pre-war years. This increased use of 
belting is a natural result of the universal availability 
of power in small units. Thousands upon thousands of 
tiny shops all over the United States which now use 
belting in connection with small power units would have 
been unable to secure power a score of years ago. While 
the small belts have little individual value, they consti- 
tute in the aggregate an inportant market for belting. 

The market for and elevator belting in 
America is relatively larger than in foreign countries, 
the high cost of labor causing a growing employment of 
labor-saving devices. American manufacturers of these 
types of belting have blazed the way and are now in 
position to reap whatever benefit may accrue from a 
slowly growing foreign recognition of the necessity of 
installing such devices. 


conveyor 


Oe 
PUCKETT OUT OF SUPPLY FIELD 

President of Fort Wayne Pipe & Supply Company Is Now. the 
Industrial Commissioner of Fort Wayne 

Puckett, president of the Fort Wayne Pipe & 
Company, Fort Wayne, Ind., long a familiar 
figure in the mill supply and pipe and supply fields, has 
retired from active participation in the business, al- 
though he still retains his financial interests in the com- 
pany and the official title of president. Charles J. Stier, 
formerly vice-president and assistant manager of the 
company, has been promoted to the position of general 
manager of the business. Mr. Stier will also retain the 
title of vice-president. The same change of manage- 
ment has also been made in the P. & H. Supply Com- 
pany, the subsidiary organization, which handles the 
sales of plumbers’ and steamfitters’ supplies. 

The change became effective January 1, at which time 
Mr. Puckett assumed new duties as industrial commis- 
sioner of the Chamber of Commerce of Fort Wayne. 
For many years he had been active in the upbuilding of 
the commercial organization of his home city, having 
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been particularly interested in the work of securing 
closer co-operation between the manufacturers and 
wholesalers of the city. In a letter to MILL SUPPLIES 
about his new field of endeavor, Mr. Puckett wrote: 

“You didn’t think it possible, did you, that anyone 
could spend 35 years in the fascinating old game of 
factory supplies, and then get out of it and enjoy his 
new work so well that the days seem half as long? But 
that is true. 

“The work is so closely associated with factories that 
I have taken on the position of industrial commissioner 
for our wonderful town—Fort Wayne—and as you well 
know I always enthused over a quality piece of merchan- 
dise, and I have this same enthusiasm for Fort Wayne 
from an industrial standpoint. 

“IT wish you would say to my—say, many old friends— 
through the columns of MILL SUPPLIES that I heartily 








E. W. Puckett 


appreciate the many favors shown to me in the 35 years 
I was in the game, both manufacturers and associated 
jobbers. I enjoyed every minute of it. 

“Best wishes and kindest regards to your organization, 
and I assure you that any time I can be of service to you 
in any way, I will go out of my way to do it.” 

Incidentally, the P. & H. Supply Company, of which 
Mr. Puckett was formerly the active head, has recently 
acquired a very desirable site near the business center 
of Fort Wayne, and near the main lines of the Pennsyl- 
vania railroad, and is planning to erect a new concrete 
building which will take care of its requirements for 
many years to come. 

-o— ee 


Retired from Active Work 

John C. Bannister, vice-president in charge of engi- 
neering of the Walworth Company, Boston, retired from 
active work, effective January Ist. He was the guest of 
honor at a farewell banquet at the Harvard Club in 
Boston Monday evening, December 21st. At this 
dinner Mr. Bannister was the recipient of a handsome 
book, containing letters from associates and friends. 
F. H. Morehead, chief engineer of the company, has taken 
over Mr. Bannister’s responsibilities in the Walworth 
organization. 


on 





ORT Aa TAREE eI 





ee 


EE 








66 





Sectional view of 
| Fig. 106, screwed, 
Jenkins Standard 
Bronze Globe Valve 





Valves that sell 


Jenkins Valves sell and stay 
sold. They make new friends 
for the mill supply dealer 
friends that become “regular 
customers . 


There are three basic factors 
underlying the saleability of 
Jenkins Valves. 

A Jenkins is designed, made, 
tested and guaranteed for the 
maximum service, not merely 
the average. The result: you 
can sell and the buyer can use 
Jenkins Valves with the utmost 
confidence. 





Jenkins Valves are known. You 
do not have to introduce a 
valve that has been known for 
its reliability for over 60 years. 


Jenkins Bros. sales promotion 
This includes widespread ad 
Fig. 60 vertising in over 100 papers 
ag cso ga Mt reaching Valve-buying fields, 

be Vale constant direct-mail circulariz 
ing, and hundreds of calls 
every day by Jenkins service 
representatives. All these 
efforts are bent towards one 
end—helping you to sell more 
Jenkins Valves 





JENKINS BROS. 


80 White Street New York, N. Y. 
524 Atlantic Avenue Boston, Mass 
133 No. Seventh Street 

Philadelphia, Pa. 
646 Washington Boulevard 





142 Chicago, III. 
sks ol JENKINS BROS., Limited 
} "alz Montreal, Canada London, England 
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SAFETY SET SCREWS 
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Florida Boom As Viewed by Mill Supply Man 


Real Estate Speculation Should Be Followed by a Rapid Growth of 
Industries With Resulting Favorable Reaction on Supply Business 
W. R. HUTCHISON 


President and Treasurer, J. T. Weathers Co., Inc., Miami 


Interest in the Florida boom has been so aroused in 
recent months by reports of enormous profits realized on 
real estate ventures that many sections of the country 
have suffered to an extent difficult to estimate. This 
boom, however, should not be compared with oil booms, 
land booms and the gold rushes which have featured the 
past four score years. This Florida boom is a natural 
development with a sound foundation of economic ad- 
vantage. I honestly believe this state will show more 
rapid development in the next ten years than any other 
state for a number of reasons. The boom is founded on 
a belated recognition of the economic possibilities of une 
tropical climate and exceptional soil. Realization of these 
two factors has led to the rapid increase of realty values. 
The boom—so far as it applies to business rather than 
real estate—has only started. Why? Simply as the 
business and agricultural development gain force, real 
estate speculation will be superseded by speculation in 
business and agricultural ventures, by heavy building 
construction programs, and by rapid growth of not only 
the mill supply business, but almost every type of busi- 
ness and industry necessary to the maintenance of a 
greatly increased population. 

Present day machinery facilitates rapid development 
programs, making it possible and profitable to change the 
characteristics of seemingly waste land in a few weeks, 
whereas in former years it would have taken months, or 
even years, to have effected the same transformation. 
This is largely responsible for the rapid influx of people 
seeking land for truck and fruit farms, chicken ranches, 
speculation or investment. Years ago the draining of 
Florida’s large fertile section, more often referred to as 
the Everglades, was considered impossible and imprac- 
tical. Now with modern machinery and vision this is 
rapidly being accomplished, thus making it possible for 
a great number of people to become land owners in this 
state. For every person in the United States who has 
the time, money and desire to obtain semi-tropical scenery 
and climate in California, it would be fair to guess that 
at least four can obtain and enjoy similar luxuries in 
Florida. 

The Florida boom has these additional characteristics 
which distinguish it from any other similar movement 
this country has ever witnessed. In all previous land 
booms transportation facilities have been outstanding 
barriers. In the Florida boom modern motor trucks, 
buses, airplanes and yachts instantly solve this problem 
at a minimum of capital compared with extremely heavy 
expenditures for railroads, which were necessary in 
former booms. Don’t misunderstand me, for railroads 
play an important part, but no point in Florida is greatly 
distant from a good seaport, which supplemented by 
motor transport tends to minimize the transportation 
problem to an insignificant item. 

Many syndicates and large investors have bought 
Florida land and to make these lands marketable these 
large buyers must subdivide the land, build structures, 
highways, schools, and otherwise develop their properties 
to a stage which will result in a steady demand for mate- 
rial, labor and supplies for years to come. The mill supply 
jobber will find ready market for dredge supplies, plumb- 
ing, pipe, structural steel, material handling equipment, 





in fact any item necessary to the growth and development 
and building of complete cities, and as there is room for 
great expansion in industrial activity it leads to the belief 
that the next five or ten years will see many additional 
supply houses enjoying excellent Florida business. 

Industries which are required to serve a rapidly grow- 
ing population are yet in their infancy and to those with 
‘apital and experience to invest in such industries, steady 
profits should result. 


UNIQUE WALL AND CHURCH 
Henry Disston & Sons Find Unusual Use for Thousands of 


Grindstones After They Have Been Worn Out 


Mill supply distributors, who look upon grindstones as 
merely stock for sale as useful tools in industrial estab- 
lishments, will be interested in learning that one manu- 
facturer has put his worn out stones to a highly artistic 
use. A wall several blocks long has been built of grind- 
stones at the plant of Henry Disston & Sons, Inc., Phila- 
delphia. It extends along two sides of a 65-acre tract. 
Along a third side, which faces the Delaware river, is a 





The Grindstone Wall, and Inset Showing How the Stones 


Were Cut 

massive retaining wall, also constructed of grindstones. 
Then there is a place of worship, the Tacony Baptist 
Church, which is attended by many of the company’s 
workers and their families, and in the building of which 
many more grindstones were used. 

All these stones were worn out in grinding work in 
the Disston plant. More than 2,500 of them were used 
in building the church alone. There is no record of how 
many of them went into the wall around the plant or the 
retaining wall on the river front, but the total was many 
times as great as the number used in the church. 

In constructing the retaining wall, the grindstones 
were used just as they were discarded from the factory. 
but for the wall around the plant and for building the 
church the stones were carefully squared, and no one 
would imagine that either the church or wall were built 
of grindstones. 
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GILBERT WOOD PULLEYS 








SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 














ARE YOU SATISFIED? 


Satisfaction is the keynote of success in business — satisfaction which comes from handling the 
best and most reliable of merchandise—satisfaction which comes from manufacturing a reliable prod- 


uct. The keenest satisfaction, however, comes from striving to improve a product already a leader 
to a still higher degree of efficiency. 


This Is the Policy 


back of the Atlas Car Mover. Frequent tests are made to assure the highest quality is maintained, 


that the physical properties are such as to raise the yielding point to the greatest degree obtainable. 
Not satisfied with this a 


A New Model Interchangeability 


is offered, in which the design of the 
arch lever is so changed that under the 
heaviest operating conditions the strain 
on this part becomes one of compres- 
sion instead of a transverse strain—giv- 
ing a better, more equal distribution. 


has been adhered to, thus avoiding all 
confusion and dissatisfaction when or- 
dering. The power and length of stroke 
are slightly increased by the improve- 
ment. The ATLAS is the most power- 
ful tool ever invented for moving cars 
by hand. 





Give Us a Place to Stand 
and We Will Move the Earth 





Manufactured 
Only by 


APPLETON CAR MOVER COMPANY 
Appleton, Wiscoas:n 





Old Model Arch Lever 










xx al THE, © ATLAS. 
EVERY CLAIM MADE FOR “THE ATLAS” CAN BE PROVED BY ACTUAL PERFORMANCE 
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PROMOTED TO SALES MANAGER 
New Honor for H. J. Casper, Who Has Been Director of Pur- 
chases for the Pittsburgh Gage & Supply Company 

H. J. Casper, for the past seven years director of 
purchases of the Pittsburgh Gage & Supply Company, 
Pittsburgh, Pa., jobber of mill, mine and railroad sup- 
plies, has been appointed sales manager of the company 
to succeed William H. Harris, resigned. 

Mr. Casper started his career in the mill supply busi- 
ness over two decades ago with the original C. A. Turner 
Company of Pittsburgh. After several years with that 
organization, he accepted a position as purchasing agent 
with one of the large engineering contractors of the city, 
and held the position for approximately eight years, 





H. J. Casper 


after which he entered the Pittsburgh Gage & Supply 
Company’s employ. He has now been associated with the 
latter company for 12 years, all of which time he has been 
in the purchasing department, the first five years having 
been assistant purchasing agent, after which time he 
was promoted to the position of director of purchases. 
Gordon M. Curry succeeds Mr. Casper as head of the 
purchasing department. He has been with the company 
for a period of approximately 18 years, and for the past 
seven years has been in charge of the order department. 
Mr. Casper, when asked by a representative of MILL 
SUPPLIES for a statement of his plans for utilizing his 
long experience as a purchasing agent, said: ‘Entering 
upon my new duties, I cannot help but feel that my vears 
of experience in the purchasing end of the supply busi- 
ness will be invaluable to me in my new position. It has 
always been the policy of the Pittsburgh Gage & Supply 
Company to have the purchasing and sales departments 
work hand in hand, and without the proper cooperation 
between these two offices, you cannot hope to accomplish 
proper results in this You may be certain, 
therefore, that there will be no change in this policy.” 


business. 
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New Fort Worth Company 

Industrial Supply Co. opened for business January 
Ist at 605-607 West Rio Grande avenue, Fort Worth, 
Texas, specializing in transmission, elevating, conveying 
and textile supplies, as well as specialties for the indus- 
trial plants. John A. Guffee will be manager of the 
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new company. He was formerly manager of the Atlas 
Supply Company’s Fort Worth store and previous to that 
was sales manager for Briggs-Weaver Machinery Com- 
pany. Mr. Guffee has been in the mill supply business 
for the past 28 years. According to an announcement 
from the company, three road men will be employed, 
each of them being an experienced mill supply man. 





UNUSUAL DISTORTION TEST 


Walworth Company Reports Results of Recent 
on New High-Pressure Steel Fitting 
Walworth Company, 


Demonstration 


3oston, has made public the re- 
sults of recent tests of a 400-pound working steam pres- 
sure flanged tee. Having in mind that the tendency of 
the times is towards increased working pressure and 
superheat requirements in power plant installations and 














First Weight Supported on the Fitting 


increased working temperatures and pressures in oil re- 
finery processes, the company, after long research work, 
brought out a new line of steel fittings and valves, known 
as the “Walworth Sigma.” The particular tests which it 
now announces were made to demonstrate the elasticity 
and strength of the fitting. 

The fitting was first given a hydrostatic pressure test 
of 2,500 pounds per square inch, at which pressure, 
according to the report, it was absolutely tight. Then it 


was connected to two pieces of four-inch double extra 





4" 400ZBS. WSA, STEEL TEE 
TESTED OK AT 2500183 HYDROSTATIC. 
AFTER REMOVAL OF LOAQ. 


[220 °GETWEEN SUPPORTS 








After Second Weight Had Been Lowered 


heavy pipe, supported on 18-foot centers, and loaded with 
two weights of 3,714 pounds each. 
duced a deflection of 2 9 16-inches. 


The first weight pro- 

The second weight 
was then gradually lowered until the flange of the fitting 
rested on the floor, producing a total deflection of 27 1/16- 
inches. When the weights were removed, the structure 
sprang back a distance of 43 16-inches, leaving a total 
deflection of 227 16-inches. It is claimed that after the 
fitting was removed, it tested perfectly tight at 2,500 
pounds hydrostatic pressure. 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 









The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 





VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 


The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


— JOS. A. VOGEL COMPANY 











Wilmington, Delaware 

















There’s a NOTT Belt 
for every pulley 


Diamond Brand 

















A Real Opportunity for 
a Few Good Jobbers 


Our Leather Belting is made with ideals, ambition, and knowledge 
to make a Master product that will give unexcelled service and 
impress the thought of Superior quality in the mind of the user. 


Better Leather Belt is “NOTT” made. 


A few good supply houses which are active in covering their 
territories can secure the Nott agency, and with it the assurance 
that they will be assisted by our sales, engineering and adver- 
tising departments, and protected in their respective territories. 
Don’t delay. “This is a real opportunity. Your territory may 
be open. Write us. 


W. S. Nott Company 


Minneapolis, Minn. Chicago, Ill. 
201 No. 3rd Street 37 So. Clinton St. 


flso Manufacturers of Pump Leathers, Hydraulic Packings and Leather Specialties 








There’s a NOTT Belt 
for every pulley 
Wetstone Brand 
Waterproof. Identical 
with Diamond Brand ex- 
cept it is made with 
waterproof cement and 
the surface is oil dressed. 
Special Planer Brand 
Constructed to meet re- 
quirements ot tast run- 
ning planing mill ma- 
chinery All strips per- 
fectly level and manu- 
factured with extra long 
laps to give uniform pli- 

ability. 

Long Life Combination 
Tannec 
Particularly desirable for 
high speed and small size 
pulleys. Also made with 
waterproof cement to re- 
sist water, oil and steam. 
Blue Chrome Tanned 
Adapted for severe work. 
Will resist water, oil and 

steam. 
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Mill Supply Manufacturers at Chicago Show 
First Attempt to Stage a Big Exhibit of Power Plant Appliances in 
the Middle West Proved Very Successful—Will Be an Annual Affair 


Many manufacturers of power plant equipment, whose 
products are sold either entirely or in part through mill 
supply houses, were represented among the exhibitors at 
the first Chicago Power Show, which opened at the 
Furniture Mart, Chicago, on Tuesday, January 26th, 
and closed on Saturday, January 30th. Within two hours 
after the doors were open to visitors, it became evident 
that the initial attempt to hold such a show in the mid- 
west was meeting with greater success than was 
expected. The show promises to be an annual fixture. 
Among the exhibitors were the following mill supply 
manufacturers: 

Alexander Brothers, Philadelphia, exhibited its 
Tentacular suction belt, using a running drive with 3! 
and 26-inch pulleys on 24-inch centers. 

American Steam Pump Co., Battle Creek, Mich., 
showed a number of pumps, also air compressors and jet 
condensers. 

Armstrong Machine Works, Three Rivers, Mich., and 
the Barrett-Christie Co., Chicago, mill supply house, had 
a double booth, in which the sectioned models of the 
Armstrong traps were displayed, also a glass model of a 
trap in operation under steam pressure. In addition, the 
Barrett-Christie company exhibited several of its lines 
of mill supplies, including shovels, machine bronze, high 
pressure gage glasses, packings and water heaters. 

Barco Manufacturing Co., Chicago, had an exhibit ot 
lubricated plug valves, flexible joints and electric drills. 

Boston Gear Works Sales Co., Norfolk Downs, Mass.. 
showed a line of standardized reduction 


silent- 
chain drives and gears. 


units, 

The Bristol Co., Waterbury, Conn., displayed its line 
of recording instruments, featuring a new water level 
gage for steam boilers. 

Carr Fastener Co., Boston, featured its system of 
high-pressure lubrication, hand and power compressors. 

Crane Co., Chicago, had several booths, featuring a 
typical piping connection for a boiler carrying 400 
pounds pressure. It also showed a motor-operated stop 
and check valve with an electrically tripped emergency 
stop valve and a motor-operated gate valve. 

G. M. Davis Regulator Co., Chicago, showed a line of 
valve specialties for regulation of air, steam and water, 
including valves, and steam traps. 

Joseph Dixon Crucible Co., Jersey 
graphites, greases, paints and primers. 

Dodge Manufacturing Corporation, Mishawaka, Ind., 
had a display featuring the new Dodge-Timken loose- 
pulleys, hangers, pillow blocks and couplings, showing 
sectional views, also showing the new conveyor rollers. 

Fisher Governor Co., Marshalltown, Iowa, exhibited 
pump reducing valves, pressure regulators, 
lever and float valves and steam traps, featuring a new 
type of liquid level controller with remote control attach- 
ment. 

Hyatt Roller Bearing Co., Harrison, N. J., showed the 
application of its bearings to power plant and industrial 
machinery. 

Jenkins Bros., New York, had a large exhibit of valves 
of various types, including a swing check Y blowoff valve, 
gate, cross, angle, rapid action and horizontal check, 
automatic stop and check valves for boiler outlets, also 
sheet packings, gage glasses and rubber pump valves. 

W. A. Jones Foundry & Machine Co., Chicago, exhib- 


City, displayed 


governors, 


ited its spur-gear and worm-gear speed reducers, friction 
clutches, pulleys and other transmission devices. 

Lumen Bearing Co., Buffalo, displayed its 
metals and samples of bronze castings. 

Lunkenheimer Co., Cincinnati, showed various types of 
valves, including steel valves of recent design for pres- 
sures up to 900 pounds and temperatures to 750 degrees 
Fahrenheit. 

Manning, Maxwell & Moore, Inc., New York, exhibited 
gages, valves, inspirators, injectors and ejectors. 

Nice Ball Bearing Co., Nicetown, Philadelphia, showed 
a complete line cf its industrial ball bearings, a new 
pressed steel ball-bearing caster with dust cover and 
stationary hub cone. 

William Powell Co., Cincinnati, had an extensive dis- 
play of iron, brass and steel valves, including a regrind- 
ing valve for pressures up to 200 pounds. 

Racine Tool & Machine Co., Racine, Wis., featured its 
high speed reciprocating metal-cutting saws, 
duplex band saw for high speed cutting of metals. 

Ramsey Chain Co., Albany, N. Y., demonstrated a 
number of chains of various pitches, suspended upon 17- 
tooth sprockets which turned at 1200 to 1400 revolutions 
per minute, the chains assuming the same form as at 
rest. It also showed a complete line of silent chain. 

Rawlplug Company, New York City, showed its line of 
wood screw anchors. 

Reeves Pulley Company, Columbus, Ind., featured its 
variable speed transmission, with a remote electrical 
control, and also a mechanical remote control. 

Sarco Co., Inc... New York City, showed its thermo- 
static control apparatus, steam traps and other appli- 
ances, featuring a new self-adjusting trap, designed on 
the balanced pressure principle. 

SKF Industries, Inc., New York City, exhibited ball- 
bearings of various types, including radial and thrust, 
double row, self-aligning bearings with balls and with 
rolls, and the application of ball bearings to hangers and 
pillow blocks. 


bearing 


and a 


M. Bb: Skinner Co., Chicago, displayed its entire line of 
steam specialties, with demonstrations of its reseating 
tools for globe valves and bibb cocks. 

Snap-On Wrench Co., Milwaukee, had an exhibit of its 
complete sets of snap-on wrenches for industrial use. 

Speednut Wrench Co., Chicago, exhibited its wrenches. 
using the same demonstration board that has been fea- 
tured in various other shows. 

W. O. & M. W. Talcott, Inc., Providence, R. I., showed 
its various styles of belt fasteners for rubber, woven and 
fabric belts and conveyor belting. 

The Timken Roller Bearing Co., Canton, Ohio, fea- 
tured a miniature reproduction of its steel mill, demon- 
strating the various steps in the manufacture of its 
roller bearings. It also showed the improved Timken 
bearing. 7 

Walworth Company, Boston, featured the Walworth 
Sigma steel fittings and valves, showing several sizes of 
valves for high pressure and high temperature work. It 
also included castings and X-ray pictures to show defects 
in steel castings. 

Wright-Austin Co., Detroit, exhibited extra heavy 
water gages for steam boilers, also its new weighted 
try-cocks, its safety alarm water columns with revers- 
ible valve and removable seat. 
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What will 


putin his hand? 





There are maybe a dozen 
makes of hammers on the 
market, but only one will 
really satisfy him or enable 
him to put the last ounce of 
effort where it will do the 
most good. 


If you follow the preference 
of a lot of well-equipped 
shops and mighty good 
mechanics, you'll make sure 
that he swings a Cheney 
Hammer. They’ve got 
something in the way of 
life and service that makes 
them popular with men who 
buy and use tools. 


Another thing —for real 
economy in equipment 
you'll make sure that the 
work is held in a Prentiss 
Vise. 
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We make 300,000 calls 
every month to help you 
sell and make a profit 


Royersford advertising reaches 300,- 
000 prospects every month. We tell 
these prospective buyers stories of 
who uses Sells Roller Bearings and 
other Royersford Products. We in- 
vite prospects to write to our custom- 
ers and ask how Royersford Products 
stand up; and then we make it easy 
to purchase anything in the Royers- 
ford Line by listing your name as dis- 


tributor in MacRae’s Blue Book. 


Further, we always keep our word as 
to deliveries, and are known the coun- 
try over for standing 100 per cent 
behind everything we sell. 


If this is the co-operation that you 
want, we shall be glad to talk over 
the question of making you our dis- 
tributor, if you are in a territory 
where we are not represented. 


Address 
Martin G. Sperzel, General Manager 





Royersford Foundry & Machine Co. 


43 N. 5th St., Philadelphia, Pa. 


The ROYERSFORD LINE 
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New Products 











The Blackhawk Manufacturing Co., Milwaukee, for- 
merly the American Grinder Mfg. Company, has placed 
on the market a special heavy duty wrench set designed 
particularly for the needs of engine builders, electric and 

















steam railways, power plants, oil refineries and other 
industrial uses. It is claimed that one of the new sets 
was tested for one year with the Milwaukee Electric 
Railway & Light Company before placing it on the mar- 
ket. 


The Dodge Manufacturing Corporation, Mishawaka, 
Ind., has placed on the market a new pulley 
equipped with Timken roller bearings. This new pulley 
is said to incorporate the advantages of the tapered roller 
bearing, which has been a feature of the company’s roller 
bearing hangers and pillow blocks for the past two years, 
together with certain other important features. The new 
pulleys are available in both iron and steel. The steel 
loose pulley consists of an Oneida steel pulley provided 
with an extra large bore to accommodate a Dodge-Timken 
roller bearing unit mounting. The pulley is not split, 
but is riveted at the rim, the unit mounting being held 
in place by a clamp hub. The cast iron loose pulleys are 
made from regular double belt solid iron pulley patterns, 


loose 





and for diameters up to and including 20 inches, the 
pulleys are counterbored to receive the unit mounting, 
which is the same as that used in the steel pulley except 
that the housing is not used. Instead, the hub of the 
pulley serves as the housing. In diameters over 20 inches, 
the pulleys are bored straight to receive the unit mount- 
ing, which is secured by set screws. In both steel and 
iron pulleys, a lubricating feed pipe is located between 
the arms, and is inserted through a hole bored in the 
pulley hub. The unit mounting consists of two Timken 
roller bearings mounted on a ground steel tube, and fitted 
to an accurately machined cast iron housing. 
seals and two clamping collars are 
threaded ends of the steel tube. 


Grease 
mounted on the 
The tube is slotted 
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and threaded at each end, and is held to the shaft by 
the two collars, which are used to obtain accurate adjust- 
ment of the bearings on the steel tube. The new pulleys 
are manufactured with standardized bores, and the unit 
mountings with standardized outside diameters. It is 
possible in certain cases to change the bore of the pulley 
by merely applying another unit with a housing having 
an outside diameter conforming to the pulley bore, and 
with a tube to accommodate the desired shaft diameter. 


The Penn Engineering Co., 511 North Third street, 
Reading, Pa., manufacturer of vise posts and pipe ben- 
ders, has placed on the market a quick adjusting vise 
designed for general application on machines. The ad- 
justment is accomplished by means of a sliding hook 
bolt, which may be moved quickly through a slot running 
lengthwise in the base to shift the movable jaw back and 
forth. In gripping work in the vise, the nut handle on 
this bolt is rotated to draw a hook at the lower end of the 





bolt against the lugs, which are cast equidistantly along 
the inside of the base top. In tightening the bolt, the 
movable jaw is pushed toward the fixed jaw, and at the 
same time is drawn toward the base in such a way that 
the work is pulled down with it. The movable jaw is of 
a swivel design which enables tapered and odd shaped 
pieces to be held. The vise is made in three sizes, having 
314, 5% and &8-inch jaws, and weighing 16, 31 and 56 
pounds respectively. 


Wright-Austin Company, Detroit, manufacturer of 
steam specialties, has placed on the market a new 
weighted try-cock. The cock is opened by chain pull and 
closed by the weight. One unique feature is the use of 





monel metal valve and seat, each of which can be re- 
newed and reversed without taking the try-cock off the 
water column of the boiler. The use of monel is said to 
insure long life to the parts. The weight may be adjusted 
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ECONOMIZE ON FUEL NOW! 


Increase the efficiency of steam using apparatus 


with ANDERSON STEAM TRAPS 





With the price of soft coal mounting steadily on account of Ste hg below oper 
the anthracite coal strike, manufacturers should give most ates at all pressures from. 250 Ibs, to 
careful attention to their steam using apparatus to see that a ce itn. “Giese maki seek oe 
they are getting fullest efficiency from every ounce of steam ase, Heh at ae or water at 
used. : 














The Anderson Steam Trap is designed to deliver live, dry 
steam to all steam using equipment. It has been a recog- 
nized standard for years. Its use in thousands of plants 
throughout the country is proof of its reliability. 





Model “O” Air Trap 


This trap removes accumu- 


USE AN ANDERSON 


lated air from water under ] | T bl ' 
pressure. Designed for use in tsa rouble 
street mains, water mains, Killer 


brine pipes, heating systems, 
etc. Works at all pressures 
from 0 to 150 lbs. 


ar 


The 
ANDERSON 


Reputation is your Guarantee of Perfec- 
tion—it assures you of satisfactory service 
automatically and continuously. 


THE V. D. ANDERSON COMPANY 


336 3rd Ave., New York City CLEV ELAND., OHIO 












134 Plymouth Court, Chicago 
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the 30% stronger hollow screu 





30% extra strength over broached hollow screws— 


the only other kind made. Cold-drawn by a pat- The remarkable flexibility is here 
ented process which increases the density of the demonstrated by this mechanic 
steel around the socket-hole, and heat-treated scien- ase 2 
tifically according to size and style of point. twisting the blade to an excessive 
The Allen process makes deep, perfectly formed socket-holes, degree, proving beyond doubt that 
with no chips in the bottom. The entire length of the ¥ ° ° : 
“Allen” is utilized either for solid metal at the point, or the Victor Special Flexible Blade 1S 
depth of socket for the wrench. All sizes in stock from % to the createst achievement in the 
1%” diameter; any length, point or thread. Also Socket = : 

Head Cap Screws, Pipe Plugs, Tap Extensions and Socket manufacture of flexible hack saw 
Wrenches—Allen process. 


blades. 


The Allen booklet, with its charts of sizes and 
prices, will make itself useful to every mill sup- 


pig dealer whe sends fer i. Let us send you free samples of this 


The Allen Mfs. on Wonder Blade. 


143 Shadien S. Mestlerd, Com VICTOR SAW WORKS, Inc. 
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to any desired angle, a friction washer making this ad- 
justment possible. The weight is cast in one piece, and 
is designed so that when three try-cocks are in position 
on a water column, they can be opened wide without the 
weights interfering with one another no matter how 
closely centered the try-cocks may be. The shank of the 
try-cock is made of brass for use on pressures up to 250 
pounds per square inch, and of monel metal or steel for 
high pressures. A blow-down funnel may be used with 
the try-cock if desired. 


Morse Twist Drill & Machine Co., New Bedford, Mass., 
has placed on the market a new forged type of high speed 
drills. According to company officials, there has been 
developed in some factories a demand for a forged type 








drill, some people 


believing that this type has a merit 
over the milled type, although a great many others can 


see no advantage over the regular milled type drill. 
Some drilling jobs, however, are said to call for more 
force than the regular run of shop work. The principal 
difference in the forged type as compared with the 
milled type, seems to be a little larger shank, which is 
built into the drill, and a little greater length of the 
entire drill in the various sizes. 


American Pipe Tool Co., Harrison street and Kolmar 
avenue, Chicago, has placed on the market a patented 























radiator carrier, designed to make the carrying and 
handling of radiators easy and simple work. The 
“hy 
—_—_——— >. 4 a] 
6 
ea = > 
device has adjustable chain and adjustable handles. 


Teeth are provided to hold on to the edges of radiator 
sections. Another feature is an adjustable iron strap 
in holding the radiator rigid. It is claimed 
that this new tool insures safety in conveyance, elimi- 
nates unnecessary hard work and saves time. 


Winterhoff Tool and Machine Co., Elkhart, Ind., has 
placed on the market four new tools. One is a portable 
10'%-inch bench drill, designed for production work, a 
self-contained unit with 1'4-horsepower motor. It is 
equipped with a 114-inch endless belt which is tightened 
by a thumb screw. The upper cone pulley is rigidly 
supported at each end. The spindle has a ball thrust 
bearing, the bearing being split for take-up. The oper- 
ator is protected from the belt by a shield. The table 
is rigid. Spindle speeds are 1100 and 3500. The second 
new tool is a universal saw and sander, equipped with a 
six-inch general purpose saw with an automatic shutter 
guard. The table is planed true and has a slot milled 
for protractor cut off guide. The eight-inch metal 
sanding disc has a tilting table with milled groove. The 
machine has a six-inch tool grinding wheel, guard and 


to assist 
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tool rest. The third tool is a portable grinder, equipped 
with two six-inch by %-inch tool grinding wheels, two 
wheel guards, two tool rests and 14-horsepower motor. 
The fourth tool is a portable tool and disc grinder, 
equipped with one six-inch tool grinding wheel, a wheel 
guard, tool rest and on the opposite end an eight-inch 
disc grinder, with tilting table with milled groove and 
protractor guide. 


The United States Electrical Tool Co., Cincinnati, 
manufacturer of electrical drills, grinders, reamers and 
polishers, has announced the addition of three new items 
to its line. One of these is a new '%-inch heavy duty 
drill. Another is a '%-inch special drill. These first 
two are each provided with three S. K. F. ball bearings, 
and have a full load speed of 450 revolutions per minute. 
The heavy duty drill is designed, as the name implies, 
for heavy work, while the special drill is for all-purpose 





duty. The third new type is a ‘,-inch drill designed for 
continuous production, maintenance work and general 
utility. It also is equipped with three S. K. F. ball bear- 
ings. Its full load speed is 280 revolutions per minute. 
The entire frame of the drills is new in design. The 
commutator end of the drill is so designed as to eliminate 
the necessity of taking the commutator head off in order 
to adjust the carbon brusher. In other words, it is cast 
integral with the body of the frame. All three styles 
are equipped with trigger switch. 


Bonney Forge and Tool Works, Allentown, Pa., has 
announced a new chrome vanadium tappet wrench set 


consisting of eight double end wrenches designed 
especially for adjusting automobile and truck valve 
tappets. The set includes two each of four different 


size wrenches, and it is said that it will take care of 


the adjustment of valve tappets on 70 per cent of the 








trucks on the 


and 
wrenches are designed so that two may be used like 


passenger cars market. The new 


scissors with one hand. 


while a third is used in the 
other hand, in such instances where tappet adjustment 


requires the use of three wrenches. This is accom- 
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“To Get the Right Start—Equip with 7M4EDARF 


@ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? 

@ Wire them—’phone them—they’ll go off our ware- 
house racks and on the cars in a jiffy. 

@ You can always get them from stock, and for a fair 
price, at “Me dart’s.” 

1 MR. SUPPLY DEALER—We have been engaged in the 
Pulley business for 45 years, and we know a great deal more 
about making good pulleys than many other concerns. 

1 OUR POLICY in building Wood Spist Pulleys is: Cheap- 
ness is suicidal; products must be the best in their class. We 
wouldn’t think of running the slightest risk of impairing the 
value of our most valued asset—our Good Will. 

Get the “MEDART” WOOD SPLIT PULLEY from stock! 


(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 
Office and aay my CINCINNATI 
CHICAGO PHILADELPHIA NEW YORK PITTSBURGH 


Shafting. Couplings, Collars, Hangers, Bearings, Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
es, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 
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front cover of 
AMERICAN MACHINIST 


PUSH PARKER VISES 





Where Failures Cost 
Money 


Usually a belt failure causes but small loss 
and inconvenience. But in the oil fields a belt 
failure may often cost thousands of dollars. Oil 
men, therefore, demand reliability in their stren- 
uous service. In oil production, Stanley is a 
“heavy favorite.” Its large sales are growing 
constantly as more field superintendents dis- 
cover in it, the reliability in strenuous work that 
they require. 
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Aren't the relatively small losses of your cus- 
tomers worth saving too? 


Data, prices and small samples in prompt 
reply. 
Stanley Belting Corporation 


13. N. Jefferson St... 
CHICAGO 





320 Broadway, 
NEW YORK 
124 Adelaide St., W., 
TORONTO, ONT. 
424 Southwark St., 8. 
LONDON, ENG. 











EBERHARD 


THUMB SCREWS 

TURNBUCKLES 

SCREW CLAMPS 
WING NUTS 





Made from the finest grade 
of Malleable Iron. 


Large stocks of all styles 
and sizes on hand at al! times 
for immediate shipment. 


THE EBERHARD MFG. CO. 
CLEVELAND, O. 

















When writing to Advertisers please 


mention Mitt Sure ies. 
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plished by having two onenings of the same size, but 
at different angles, on each wrench. The wrenches 
are contained in a japanned metal container with a 
hinged top. 


J. E. Lonergan Co., Philadelphia, has designed a new 
model pop safety valve to conform to the recent revision 
of the table of boiler nozzle capacities for fire tube boil- 
ers. By detaching the bonnet, the entire working parts 
of the valve may be removed for inspection or repair 
without disconnecting the steam piping. A cam lifting 





device may be turned in any direction required. The 
springs are of steel, and the load is equalized by step 
washers on both top and bottom, resting on ball joints. 
The spring is long and is provided with sufficient clear- 
ance between turns to give the disc a high lift, positive 
opening and gradual closing. The blow down ring may 
be adjusted from the outside. The body and bonnet are 
of gray iron, the lifting device of malleable iron, and 
the seats and disc are of bronze. 


Heston & Anderson, Fairfield, lowa, manufacturers of 
portable electric bench machines, have recently placed 
on the market a new bench saw table, which is designed 
particularly for use in plants where production requires 


such machines for the individual workmen. The new 





machine carries an eight-inch blade, which is raised and 
lowered by means of a hand wheel, and which cuts up to 
a thickness of 2'-inches. It is fitted with a 1/3-horse- 
power motor. The standard machine will take a dado 
head for work up to one-inch wide. The machine is 
equipped with bronze bearings. It is 11 inches high and 
the table is 15 by 20 inches. The net weight is 100 
pounds. 





| Trade Literature 
' 








Link-Belt Company, Chicago, has issued a new book, 
No. 895, covering its all-purpose crawler. The book 
contains 48 pages, well illustrated to show the use of the 
drag-line, dipper and trench shovel, skimmer scoop, hook 
blocks and pile drivers. Data on lifting capacities, 
approximate operating speeds, line pull, tractive effort 
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and other items are given, the tables being supplemented 
by line drawings to show dimensions for operating 
limits. Information is given on some of the usual as 
well as the more ingenious uses to which the various 
types of cranes can be put. Copies of the book will be 
mailed free upon request. 


The Hollow Center Packing Co., Cleveland, has issued 
a new catalogue covering its line of packing. It con- 
tains 24 pages of descriptions, illustrations, tables and 
general information about packing. 


The Milton Manufacturing Co., Milton, Pa., has issued 
a new catalogue, showing its complete line of nuts, bolts 
and bars. 


Otto Bernz Co., Inc., Newark, N. J., has issued a new 
catalogue covering all items in its line of furnaces and 
torches as are regularly manufactured for stock. The 
catalogue contains 32 pages and paper cover, and is 34 
by 6 inches in size. 


The American Engineering Co., 
issued a new catalogue describing and _ illustrating 
Juruick ammonia compressors. The illustrations show 
the mechanical details of the compressor and also views 
of the machine installed in a wide variety of industries 
using refrigeration. 


Philadelphia, has 


Winfield H. Smith, Springville, N. Y., has issued a new 
catalogue of its line, which includes several new products 
of interest. It contains several pages of speed reduction 
gear ratings, making it easy to select the proper gear for 
any application. It illustrates the company’s speed re- 
ducing gears, pillow blocks, arbor presses, hangers, pul- 
leys, couplings and power attachments for ice cream 
freezers. The new products included are a No. 5 reduc- 
ing gear, flexible couplings, three sizes of crown face pul- 
leys, and additional reductions in reducing gears. 


Westinghouse Electric & Manufacturing Company, 
East Pittsburgh, has issued a booklet covering the com- 
pany’s engineering achievements for the year 1925. It 
portrays an interesting picture of the strides made in the 
electrical industry during the past year. For instance, 
we learn that work is well under way on the construction 
of an 80,000 kilowatt, cross-compound generating unit, 
the largest that has ever been built. Each generator is 
rated at 40,000 kilowatts, 1,800 revolutions per minute, 
and the set will be operated by a single machine. During 
the year the company placed in service its largest hori- 
zontal water wheel alternating current generator. An 
80,000 kilowatt, two cylinder cross-compound turbine is 
nearing completion. The book is replete with illustra- 
tions of remarkable accomplishments in many industries. 


ee ee 
Favor National Exposition 

At a regional meeting of machine tool builders at 
Cincinnati on January 14, members favored a proposal 
to refrain in the future from exhibiting their products 
at various conventions throughout the United States. In 
place of such exhibits, they favored an annual exposition 
of machine tools under the auspices of the National Ma- 
chine Tool Builders’ Association. There will be other 
regional meetings in the near future, one to be held in 
Cleveland on February 2nd and another in Rockford, 
Ill., on February 4th. If the other regional members 
approve of the plan, it is probable that an annual machine 


tool exposition will be held, and that plans for the first 
one will soon be initiated. 
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showing what is 
business cards. 
for the 


business 


asking. Use 
letterhead 


Could you expect to 
sell this man under the 


handicap of unfavorable 
introduction ? 


Regardless of how pleasing a man’s person- 
ality may be or the prestige the name of his 
firm may carry— 


An introduction by a business card of poor 
quality never fails to start him off on the 
wrong foot in an interview. 


HE ‘man to see” may be in con- 

ference or otherwise inaccessi- 

ble. Your representative may 

be unable to approach him. But 

his card—your card,—will al- 
ways go through the closed door. 


So don’t you think it worth while to 
be as particular about the impression 
this card carries as you would be about 
the impression your product or your 
policy would convey? 

Wiggins Cards are made for business 
firms by an organization of business 
card specialists. They are made in 
tabs of 25, from which each card is re- 
leased crisp and fresh even after having 
been carried for weeks. 


The John B. Wiggins 
Company 
1143 Fullerton Avenue 


Chicago, Illinois 
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; When you receive belting bear- 
ing the manufacturer’s recom- 
mendation that you join it with 
Crescent Belt Fasteners you are 
really being offered “Service In- 
surance.”” The manufacturer has 
built a belt that he is proud of. 


He wants you to get all the 
service that he has built into it. 
He knows you will get this 


maximum service only when the 
belt is joined properly. That is 
his only reason for recommending 


for Crescent Belt Fasteners. 
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CRESCENT BELT 
247 Park Ave. 


CRESCENT 


BELT FASTENERS 






FASTENER CO. 
New York City 








“Gone Again” 
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The largest Auto- 
mobile Body Builders 
in the United States | 
are using the Circu- | 
lar Cut "PANSAR" | 
Files to-day, because | 


they are fully aware 
of their superior qua- 
lities, which consist 
of sharpness of teeth | 
and lasting quality in | 
service. Besides this | 
they assure a very 
fine smooth surface | 
ss to which paint and | 
| lacquercanbedirect- | 
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ly applied, 
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SCANDINAVIAN WESTERN IMPORTING COMPANY Ltd. 
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MceMULLEN BECOMES AN AGENT 
Grand Rapids Man Decided That Stock Carrying Dealer Basis 
in Machinery Lines Was Not Efficient 
G. K. McMullen, formerly president of the McMullen 
Machinery Company, Grand Rapids, dealer in machine 
tools and mill supplies, on January 4th opened an office 
at 201 McMullen building, that city, as a direct factory 
representative under the name of G. K. McMullen Com- 
pany. In explanation of his change of Mr. 

McMullen said: 

“After ten years with a machinery manufacturer and 
seventeen years as a machinery dealer here, the con- 
clusion has been reached that the manufacturers’ agency 
basis is the most efficient plan on which to handle the 
distribution of wood and metal-working machinery and 
accessory equipment in this territory. 

“Not only has there been for some time a growing 
tendency to divide old territories into smaller units cov- 
ered more thoroughly and more frequently from some 
natural distributing point within, but also there has 
been a tendency to eliminate dealers’ stocks to a large 
extent, and furthermore an apparent desire on the part 
of many manufacturers and users for more direct con- 
tact through sales by manufacturers’ agents, or commis- 
sion salesmen, for both direct shipment and direct 
billing. Especially does this apply in the sale of real 
production equipment sold on a production basis.” 

Mr. McMullen states that the territory which he will 
cover will be western, central and northern Michigan. 
Sufficient capital will be available for the handling of 
the smaller on a dealer 
found essential. In time storage 
provided for sample machines 
turers’ stocks for local 
necessary. 


business, 


sales whenever this is 
space may also be 
and limited manufac- 


distribution where it is found 


basis, 
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ANNOUNCES CHANGE OF CONTROL 


Julius F. Vice-President: of the Columbus-Me- 
Kinnon Chain Company, Now Owns Majority Stock 


Stone, Formerly 


The Columbus-McKinnon Chain Company, Columbus, 
Ohio, announces that through a recent change in control, 
the majority of the stock of the company has passed into 
the hands of its former vice-president, Julius F. Stone, 
of Columbus. Mr. Stone succeeds C. M. Wambaugh, who 
established the business. The former head of the com- 
pany will remain active in the organization for some time 
to come. 

It is the intention of the company to operate on the 
same policy as heretofore. Mr. Stone has long been 
actively engaged in the management as vice-president 
and a member of the board of directors, and has played 
a very active part in the formulating of the plans under 
which the company has operated. will 
remain unchanged. 

The company will continue to operate its factories at 
Lebanon, Pa., Tonawanda, N. Y., at St. Catharines, On- 
tario, manufacturing tire chains for the automotive field, 
and steam shovel chain and electric welded products for 
the industrial field. 

9 ee 


PLAN BELTING CLUB BANQUET 
Will Their 
Night on Friday 

The Leather Belting Club of Chicago will hold its 
annual banquet and ladies’ night on Friday evening, 
February 5th, and arrangements are now being com- 
pleted to hold it at the Bal Tabarin Inn, Hotel Sher- 
man. Charles A. Steele, of the Page Belting Company, 


The personnel 


Entertainment and 


Sth 


Chicago Fraternity Have Annual 


Ladies” Evening, February 
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is chairman of the entertainment committee, and he has 
promised the members of the club that the program 
will be sufficiently diversified to suit all tastes. 

Details of the entertainment program were discussed 
at the last monthly meeting of the club at the Machinery 
Club, Chicago, on Tuesday, January 19th. At that gath- 
ering there were present the following members of the 
club: H. G. Watson, Alexander Bros.; J. K. Rawlings, 
W. D. Allen Mfg. Co.; R. R. Liggett, Charlotte Leather 
Belting Co.; Lee Stiles, Chicago Belting Company; 
S. E. Ullman, Chicago Rawhide Mfg. Co.; V. F. DeWulf, 
Yagle Belting Co.; J. E. Donovan, Graton & Knight Mfg. 
Co.; A. W. Sidell, E. R. Ladew Co.; J. J. McCauley, Mc- 
Cauley Belting Co.; C. A. Banks, Moloney Belting Co.; 
Charles A. Steele and R. W. Thomson, Page Belting Co.; 
W. J. Keuer, J. E. Rhoads & Sons; T. R. Claffey, W. H. 
Salisbury & Co., and J. M. Schoen, I. B. Williams & Sons. 


(@bituary _) 

Charles E. McFarlan, president of the William Powell 
Co., Cincinnati, manufacturer of valves, died at his home 
in that city on Friday, January 1, at the age of 76 years. 
He was born in Cincinnati. In his early business career 














Charles E. McFarlan 


he had been secretary of the Crane & Breed Mfg. Co. 
He joined the Powell organization more than 30 years 
ago, and had been in that company’s service continu- 
ously since that time. In 1912 he was elected president 
of the company, and retained that office until his death. 
For several years he took an active part in the affairs of 
the American Supply and Machinery Manufacturers’ 
Association, and in 1918 was elected a vice-president of 
that organization. 


Charles A. Haines 

Charles A. Haines. one of the veterans of the heavy 
hardware, iron and steel and supply field, died on Decem- 
ber 22, at Melrose. Mass. He had been identified for 
half a century with the Dodge-Haley Co., Boston. Mr. 
Haines was born in South Boston. He was president of 
the New England Iron and Hardware Association, and 
grand secretary of the United Commercial Travelers’ 
Association. He was familiarly known in the iron and 
steel trade as “Pop” Haines. 





SO 


STOP 
Leakage 


MAN was sent to the penitentiary to serve a 
term because someone found the leakage in 
his business and stopped it. 


A ship was sunk by a submarine because the leak- 
age in a government department was not stopped 
in time. 


Leakage is usually dangerous and always wasteful. 
Stopping leakage is one of the most important 
things in life. If your roof leaks the best thing to 
do is to stop it. In fact, there isn’t anything under 
the Sun that leaks that shouldn’t be stopped. 


Nearly all leakage costs money. If we stop it, we 
save money. If packing in the engine room leaks 
steam, ammonia or water, it costs money and the 
more it leaks the more it costs and the more trou- 
ble it causes. 


Mill supply jobbers who sell Ovalhole HOLLOW 
CENTER Packing are helping prevent waste in 
industry because Ovalhole Packing stops leakage. 
Even on a worn rod or a plunger that is out of line, 
Ovalhole will make a tight joint. 


This one talking point, the fact that it will stop 
leakage, always helps to sell Ovalhole Packing. As 
this is not an idle claim,—as Ovalhole actually 
does stop leakage in the engine room, a trial order 
usually results in repeat business and increased 
packing sales for the Ovalhole jobber. 


Ovalhole HOLLOW CENTER Packing has been 
stopping leakage in power plants for ten years and 
is now sold by one hundred and twenty-five mill 
supply jobbers in the United States and Canada 
who have the exclusive Selling Agency in their 
territories. Ovalhole is something the mill supply 
salesman can SELL. 


THE HOLLOW CENTER PACKING Co. 
6523 Euctio Avenue 


CLEVELAND, OHIO, 
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As part of the co-operation given Ovalhole 
Agencies, this advertisement has appeared in 
all the leading engineers’ magazines. It helps 


you sell Ovalhole. 
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Tue Mitt Suprty Satesman Was Founded by Ernest H. Smith in 1922, and Dedicated to the Practical Application of Correct Sales Principles in the 


Distribution of Mill Supplies 








Never Waste the Buyer’s Time 


Stop Talking When You Haven't Anything More to Say That Is 
Worth While Listening to, and You Will Make 


The salesman who can get the buy- 
er’s point of view upon matters con- 
nected with buying, learns some 
things to his advantage, things he 
may never otherwise understand. 

“Some mill supply salesmen,” says 
one buyer, “seem to think that if 
they send advance cards, they just 
make it easier for the buyer to duck 
their calls. If that is true, it looks 
to me as if those salesmen haven't 
any great amount of faith in them- 
selves or in their lines. It looks just 
as if they are used to being turned 
down without a hearing, and expect 
every buyer is going to do that to 
them if he has a chance. 

“As I see it, a salesman doesn’t 
expect turn-downs everywhere unless 
he has some good reason for expect- 
ing them. I like a salesman to send 
me an advance card to reach me a 
few days before he comes, so I can 
discover what I may want in his line, 
what I want to say about anything 
we have bought from him before, 
what explanations I want from him, 
if any. If I know when a salesman 
is coming, I can save time for him 
and for myself. I advise salesmen 
to use advance cards, and to make 
them good enough so they will get 
to the man they are intended to 
reach. A cheap card, poorly ad- 
dressed, date filled in with a rubber 
stamp, and nothing personal about 
it, doesn’t always reach me, and if 
it does, I toss it one side because it 
looks like some sort of advertising 
announcement of no value.” 

I was talking with a buyer about 
the amount of his time some travel- 
ing salesmen waste. 

“But there’s one salesman calls on 
me,” said he, “who seems to know 
that my time is valuable, and I think 








More Friends and More Sales 
FRANK FARRINGTON 


he also values his own time highly. 
He does not make a single false mo- 
tion. His greeting is cordial, but 
when he has greeted me, he makes a 
quick approach to the business in 


hand. Nothing about ‘How’s busi- 
ness?’ or ‘Rotten weather we’re hav- 
ing.’ He doesn’t act hurried, but he 


leaves out the non-essentials, and I 
don’t mean by that that he omits 
courtesy and politeness, because he 
doesn’t. He knows those are not non- 
essentials. He carries a sample case 
because his line demands it, but he 
comes in with that sample case ready 
to open. He doesn’t have to unfas- 
ten a lot of straps or hunt for a key. 
When the time comes, he opens the 
case, and believe me, the things in 
that case are right where they be- 
long. He doesn’t toss them back in 
when he is through, because there is 
a right place for every item, and 
each item is put into its place after 
we are through talking, unless they 
are replaced as he goes along. When 
we finish, I can go to work and leave 
him to replace his samples on his 
own time alone. I want to say that 
the salesman who always has his 
sample case in order and who ¢an lay 


Assets in Salesmanship 
Solicitation—ask them to buy. 
Anticipation—beat the other guy. 
Loyalty—to your firm be true. 
Enterprise—brings returns to you. 
Service—always at command. 
Merit—on your own feet stand. 
Assurance—remove all doubt. 


Neatness—will help you out. 
Sincerity—builds faith always. 
Honesty—as a policy pays. 


Initiative—learn to create. 
Progressiveness—the “go 
state. 


forward” 





his fingers on just the thing he 
wants every time, has my approval. 
I’m for him. Doggone these fellows 
with sample cases that look like grab 
bags!” 

Another quality in salesmanship 
that buyers seem to like, is knowl- 
edge of what the salesman ought to 
know about the house he seeks to 
sell. 

“There’s one salesman calls on me 
about three times a year,” said a 
buyer you wouldn’t suspect of notic- 
ing such things, “and he always gets 
my name or the name of my firm 
wrong in some little detail. I realize 
that our concern has a long and 
rather involved name, and my own 
name is not so easy to remember, 
perhaps. But other salesmen get the 
whole thing right, and do it the first 
time they get in to see me. Why 
must this other man always make a 
mistake? It’s a little thing, isn’t it? 
But I can’t help feeling just a little 
peevish when this fellow blunders 
over our names. I have never 
bought much of anything from him 
and it’s mainly because he gets in 
wrong at the outset. Perhaps I’m 
getting temperamental in my old 
age, but I am the way I am, and you 
would think he might get wise to 
the fact after a while.” 

“We're located in a small town,” 
said another buyer, “but we’re a big 
concern, known all over the country. 
Why does a salesman persist, when 
writing down my order, in putting 
the name of the county into the ad- 
dress? It is a harmless thing to do, 
I suppose, but when he does it, I 
always feel that he is thinking in his 
mind that we are a picayune outfit 
somewhere out in the sticks. I don’t 


care if the county appears on our 
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shipment. I would never know it if 
it did. It’s just the thing of his 
writing it down on the order blank 
in front of me that sort of irritates 
me.” 

It is all right to call such buyers 
small minded and petty, but that 
doesn’t change their characteristics 
at all. They are as they are, and it 
is a foxy salesman who recognizes or 
thinks of these little things that may 
have a detrimental influence. Some- 
times very little things are influen- 
tial in turning a buyer’s inclinations 
one way or the other. 


DON’T OPEN CONTROVERSY 


There are enough matters directly 
connected with the sale that operate 
adversely without introducing any 
that are not connected with the busi- 
ness in hand. It ought to be clear 
enough that differences of opinion 
between buyer and salesman as con- 
cerned with politics, temperance, re- 
ligion or other non-business subjects 
can only be prejudicial to cordial 
business relations. A harmless re- 
mark about a current newspaper 
topic, a remark made by the sales- 
man with the intent to be pleasant 
and to avoid being too selfishly busi- 
nesslike, may lead into a disagree- 
ment, and perhaps into an argument 
in which two equally stubborn na- 
tures proceed to irritate one another. 

A salesman for a tool concern 
walked into a buyer’s office and after 
a few opening words, was encour- 
aged to show certain new tools he 
had with him. As he was unbuck- 
ling his kit, he remarked casually, 
just to say something, “the doggoned 
anthracite miners have just about 
put my business out of commission 
down through Pennsylvania. I see 
by today’s paper that they have said 
they won't,” etc. He didn’t 
mean anything in particular but the 
way he spoke showed he was not in 
sympathy with the miners. Unfor- 
tunately the buyer was friendly to 
the miners, and he came back with a 
sharp retort, and before either real- 
ized it, they were deep in an argu- 
ment about the strike situation and 
the business deal was off. A little 
more caution on the salesman’s part 
would have prevented any such situ- 
ation arising. All he needed to do 
was to avoid controversial topics of 
conversation, at least insofar as they 
were outside of the 
business affairs. 

“While you 
salesmanship,” said a dealer to me 
the other day, “I wish you would 
have something to say to the fellows 
who don’t know when to quit as well 
as to the fellows who quit too easily. 


etc., 


realm of his 


are writing about 
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There are some salesmen who call 
on me, who seem to think that the 
way to get an order is to stick and 
kicked out. I don’t like to tell a 
salesman to get out. I believe in 
treating them with the same cour- 
tesy I would expect if I were selling, 
but there are a few who just can’t 
seem to get it through their heads 
that a buyer means it when he says 
there isn’t anything he wants. I’m 
the sort that can’t be driven into 
buying. I will listen to a salesman 
as long as he is giving me construc- 
tive talk about his proposition, tell- 
ing me things worth knowing that I 
don’t already know, and Ill give him 
hang until they are ordered out or 
every chance to show me. But just 
as soon as the selling talk turns into 
an effort to show me that I don’t 
know my own affairs, or that I am 
stubborn and won’t admit the facts, 
then it’s all off and I begin to get 
sore.” 

I told this man that the stories 
about salesmanship that are popular 
are not the kind that tells salesmen 
what not to do, but the kind that 
tells them what to do. “Then,” said 
he, “tell °em from me to quit when 
they’re through, to stop. talking 
when they haven’t anything more to 
say that is worth my listening to. 
When they have said all they can to 
convince me that I ought to buy, and 
have failed, they can’t make me buy 
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by any other and more strong arm 
method.” 

It must be admitted that it is a 
little difficult for the salesman to 
know when the situation calls for 
sticktoitiveness, and when it calls for 
a tactful withdrawal. It is probably 
safe to say, however, that while a 
few sales may be lost by quitting too 
soon, no friends or sales are made by 
sticking too long. If one wants to 
be welcomed next time he comes, it 
is probably better to err on the side 
of pleasing the buyer. A long sell- 
ing talk, like a long sermon, is likely 
to produce unfavorable reaction af- 
ter it passes its highest spot. I have 
heard it said of preaching that there 
are no souls saved after the first 
twenty minutes. Perhaps we might 
say of selling that there are mighty 
few sales made after the climax of 
the effort has been passed. 

It would seem that it is better to 
devote one’s energy to making the 
selling talk as effective as possible 
rather than to devote it to hanging 
on as long as possible. 

I think every successful salesman 
realizes that the effectiveness of a 
selling talk is to be measured by its 
strength rather than by its length. 

The nearer a salesman can come 
to giving the prospect the kind of a 
selling talk he likes, the nearer he 
will come to making him a continu- 
ous buyer. 


Suggestion for Salesmen 


Van, Who Formerly Sold Mill Supplies, Tells How He 
Vade His Calls Count Even When the 


Prospective Buyer Was Absent 


The writer recently made _ the 
acquaintance of a man who had for- 
merly for many years been a sales- 
man for a mill supply house, and 
who is now holding down a very re- 
sponsible position in another field. 
Knowing that nearly every success- 
ful mill supply salesman can impart 
valuable information that may be 
utilized by some of the less experi- 
enced men in the business, the 
writer asked him if he could recall 
any idea which he has devel- 
oped with good results. Here is his 
story of one of the business getting 
ideas that he used with telling ef- 
fect: 

“There were many occasions when 
I called at some prospective buyer’s 
office only to be informed by his 
secretary or some other assistant 
that my man was out of the office, 


sales 


and would not return again that 
day. Instead of doing a right about 
face, I hesitated long enough to 


make a mental survey of the buyer’s 
desk and the catalogue file, which 
usually stood nearby. On many oc- 
casions I would notice that my com- 
pany’s catalogue was buried beneath 
a pile, or stuck in a disadvantageous 
corner. On one pretext or another, 
when a pretext was needed, I man- 
aged to dig out our catalogue, and 
restore it either to the buyer’s desk, 
or at least to a conspicuous position 
in the shelf or bookcase, where it 
would always be within reach. 
“Again, | would find that nowhere 
in sight was a copy of our cata- 
logue. ‘Haven’t you one of our cat- 
alogues,’ would be my query of the 
several 
‘Well, we 


secretary or assistant. On 
occasions, the reply was: 
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did have one, but Mr. Jones of the 
So and So company down the street 
was in today, and he borrowed it.’ 
This fact I jotted down, and I imme- 
diately notified my house, request- 
ing that another copy of our cata- 
logue be sent at once, and at the 
same time I jotted down in my note 
book a notation to call at once on 
the man, who had been sufficiently 
interested to borrow our catalogue. 

“This may seem like a relatively 
unimportant bit of work on the part 
of a salesman, but I noticed that 
such work produced good results for 
me, and I don’t believe that any mill 
supply salesman can afford to miss 
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a single bet when it comes to mak- 
ing every call upon a prospect count. 
MAKE YOUR OPPORTUNITY COUNT 

“Incidentally, I would advise any 
mill supply salesman who finds him- 
self out of luck, so to speak, in locat- 
ing the prospective buyer during a 
call, to take advantage of the oppor- 
tunity to get acquainted, even in a 
casual way, with the secretary or 
assistant, even though the latter 
may be what a ‘superior salesman’ 


might consider ‘small fry.’ You 
cannot have too many friends at 
court, and often a mere clerk in a 
factory may be able to send an 


order to your house, when his boss 


R3 


fails to specify the particular com- 
pany from which to secure some 
supplies or machinery that may be 
required. 

“It’s only natural for executives 
to converse quite frequently with 
subordinates who are working close 
by, and sometimes the chance re- 
mark of a clerk or stenographer to 
the effect that ‘that salesman from 
the Huntit Mill Supply Company 
was in, and he certainly is a nice 
fellow, nothing like some of those 


other salesmen that blow in here’ 
has a potent effect in making the 
buyer feel similarly towards the 


salesman in question.” 





This Actually Happened 


Story of a Salesman, Who Proved to Be a Dub in 


Introducing His Successor to the Trade 


“T want to have you meet Mr. 


Smith. I’m going to turn you over 
to him. I’m going on a new terri- 
tory.” 

With the exception of the fact 
that Smith is a fictitious name in 


this instance, the foregoing are the 
exact words used by a certain mill 
supply salesman in introducing his 
successor to a prospective customer. 
The occasion was the final trip 
around the trade of the salesman in 
question, for true enough he had 
been transferred to a different terri- 
tory. 

An 


itor 


apparently disinterested vis- 
in the buyer’s office heard the 
introduction, and later related it to 
the writer, remarking that if that 
fellow with the catalogue was a 
salesman, it certainly was a mystery 
to him how he ever sold any goods. 

“T watched the reaction on the 
part of the buyer,” related the vis- 
itor, ‘and it certainly left him cold. 
It also did not prove a very helpful 
introduction for the new salesman, 
although the latter was a nice look- 
ing chap and did the best he could 
in upholding his part in the play. 

“After the two salesmen left, I 
asked the buyer, who was a friend of 
mine, who the dumb salesman was, 
and learned to my surprise that al- 
though he had been calling on this 
buyer for a long time, he had never 
sold him any goods, nor had he man- 
aged even to become well acquainted 
with him. Yet, he had the nerve to 
come in and say, ‘I’m going to turn 
vou over to him’.” 

After hearing the story, the writer 
immediately told his informer that 


he mustn’t imagine that all mill 
supply salesmen are so unskilled in 


their approaches. Having learned 
the name of the house, which the 
salesman was_ representing, the 


writer investigated to find out what 
sort of a record this salesman had 
made. Oddly enough, he was not a 
youngster in the business. He had 
sold mill supplies for over a dozen 
vears for the same supply house, 
and was a good business producer. 

The incident would hardly be 
worth narrating in this paper, if it 
did not prove that even a salesman 
who has sold a lot of goods for his 
house is often not a good salesman, 
because he has not schooled himself 
to realize that certain little things, 
such as the crudeness of approach as 
related above, often prevent him 
from getting entree to new business. 
Those customers who have pur- 
chased goods from him, may know 
that behind his lack of finish is a 
house service that is worthy, and 
that the man is. well meaning 
enough. On the other hand, buyers 
like the one in this case would never 
get over their impression that he 
was a “dub” as a salesman. 


How much better it would have 
been had this salesman introduced 
his successor somewhat in the fol- 


lowing manner: 

“Mr. Jones, I have been calling 
on you for some months, although 
frankly I haven’t been very success- 
ful in securing business from you. 
My house has decided to give me a 


new territory, and has appointed 
Mr. Smith here to cover my old 
route. I'd like to have you meet Mr. 





Smith, and I hope you will have no 
objection if he drops in on you 
regularly.” 

Certainly this form of introduc- 
tion would have placed Smith in a 
much more favorable position for 
future calls than did the “turn you 
over’ introduction which was ac- 
tually used in this instance. Evi- 
dently a salesman with plenty of 
experience is often lacking in some 
of the finer points of salesmanship. 








Pertinent Paragraphs 

The usual result of getting the 
best of a customer in a deal is the 
ultimate loss of the customer. 

Quality, the best, is a thing all of 
your customers prefer. Don’t be 
afraid to boost the best you have. 

Count that day lost on which you 
have learned nothing new about 
salesmanship or about your business 
opportunities. 

When your proposition is played 
before a buyer with a sort of “Take 
it or leave it” air, doesn’t he gen- 
erally leave it? 

Don’t promise earlier delivery than 
you can make just to get the order 
signed. You want to sell that cus- 
tomer again some day. 

When you hurry a buyer you en- 
courage him to turn you down. You 
make it obvious that he can get rid 
of you easily if he wishes. 

Don’t reel off all your selling 
points about the goods at once. Keep 
something up your sleeve to use when 
the prospect begins to offer objec- 
tions. 

When you delay sending in an or- 
der a day or a mail beyond what is 
necessary, you take a chance of ham- 
pering the buyer in some way to your 
own detriment. Speed in filling or- 
ders usually counts to your advant- 
age. 
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Flexible Steel Lacing Sales Convention 


Chicago Company Again Reports the Passing of Another Year 


Without Changing or Replacing a Single Member 


The Flexible Steel Lacing Com- 
pany, Chicago, has passed another 
year without changing or replacing 
a single member of its sales organi- 
zation. This noteworthy record was 
reported at the annual sales conven- 


of Its Sales Organization 


at the company’s expense, in order 
that they might be given a broader 
insight into a salesman’s work. 

This year’s convention extended 
over a period of three days, during 
which the entire group of salesmen 


der of the sessions were conducted 
as open discussions of subjects sup- 
plied largely by the salesmen them- 
selves. 

E. J. Chubbuck, of San Francisco, 
and O. C. Tuya, of Havana, who rep- 




















tion of the company, which was held 
at the home offices during the past 
month. 

The annual January sales conven- 
tion has come to be a fixture of the 
sales work of the Flexible Steel Lac- 
ing Company, and the executives are 
high in their praises of the value of 
such get-togethers. As was the case 
last year, the members of the sales 
organization were invited to bring 
their wives along to the convention 
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and their guests were taken through 
the plant, received instruction in the 
more important phases of manufac- 
turing operations, and were told 
about new developments in mechan- 
ical features of the company’s 
products. 

During the past several months, 
the company has conducted a series 
of interesting tests on their products, 
and the results were reviewed for the 
benefit of the field men. The remain- 


resent the company in their respec- 
tive territories, were present at the 
conference, this being their first 
visit to one of these gatherings. 
During the business session, the 
executives reported that the year 
1925 witnessed an increase in sales 
in all sales territories of the com- 
pany, and was the largest year’s 
business the company has ever 
enjoyed. They also expressed satis- 
faction with the 1926 prospects. 
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The Supply Salesman of the Future 


Inventor’s Prediction of Further Application of Radio Principles 
Brings Picture of Sky-Riding Heroes With Far-Seeing 
Instruments, Selling to Super Plants 


A famous electrical inventor has 
predicted that it will not be long be- 
fore the application of radio princi- 
ples will enable people to see distant 
events just as though they were pres- 
ent. All that will be necessary to 
broaden the scope of the vision will 
be a small instrument. 

He says that we will be able to see 
great events, such as a world’s series 
baseball game, an earthquake or a 
battle, just as though we had crashed 
the gate, or been caught in the draft. 

These are far-seeing thoughts, 
brother mill supply salesmen, far- 
seeing indeed. Not impossible, nor 
yet improbable. Maybe not in your 
life-time, but then look at all the 
seemingly impossible things that 
have come to pass in the first quar- 
ter of this century, and which now 
seem very commonplace indeed. 

Talk to the boys who were on the 
road selling mill supplies a quarter 
century and more ago. Have 
them tell you about the train trips 
that took them nigh onto 100 miles 
away from home, there to disembark 
and hike to the nearest livery stable 
to acquire for their exclusive use 
one old gray mare. 

No, sir, the old gray mare ain't 
where she used to be. Yet in her 
day, the men on the road were 
rather well pleased at her speed as 
compared to the heel and toe method. 
Few, if any of them, ever dreamed 
that in their lifetime would come a 
period when every salesman would 
be in proud possession of at least a 
rattling good coupe, capable of cover- 
ing a route that would have made the 
old-timer gasp in astonishment. 

Now it appears that the mill sup- 
ply salesman of the future may be 
several jumps ahead of his predeces- 
sor of today. At least he will be 
several looks ahead. Remembering 
for a moment the success of many 
past inventions, such as steam rail- 
roads and steamships, the telephone, 
the electric light, the talking ma- 
chine, the automobile and the radio, 
let us consider the possibilities of the 
near future in the light of a mill 
supply salesman’s daily routine. 

Picture, if you can, our handsome 
hero, stepping out of his Light Air 
six at the roof aerodrome of the Fine 
Lines Mill Supply House. He steps 


of a 


into the pneumatic elevator and in 
a twinkling of an eye is dropped into 
the sales offices of the company. 

“Good morning, Bill,” greets the 
office-boy, in full possession of the 
sales rooms, having arrived at his 
usual hour of 9:30 a.m. “How’s the 
air today?” 

“Very light, Johnny. What’s new 
and useful around this dug-out ?” 

“Nothing much. Pretty early yet.” 

“Early, at nine-thirty. Oh, boy, if 
you were only alive in the old days, 
when we all started at 8 o’clock on 
the dot, and believe me, we didn’t 
have any of these modern day con- 
veniences. That is, outside of office 
And, gee, when I think of 
plugging around the old route in that 
Old Henry. And those long waits in 
the outer office only to discover that 
vour friend, the buyer, had entered a 
conference and couldn’t see you for 
an hour or two more. Those were 
the days when you had to be a sales- 
man, Johnny. Believe me.” 

“Oh, raspberry. If they’d 
the airships away from some of you 
dukes, you’d come down to earth 
soon enough. By the way, that radi- 
order book has a rush plea for one of 
them big super check valves and a lot 
of those high pressure fittings 
for the Earth-Heart Subterranean 
Power Company. 

“You don’t say, Johnny. Why, 
that’s my account, and it’s one of the 
sweetest of the whole territory. Let’s 
see, now, have we one of that size in 
stock?” With that, he takes from 
his pocket the Seefaright instrument, 
turns on the juice, adjusts a dial to 
Number 36, and before you could 
imagine, there in the small lens, mag- 
nified to a degree that permitted it 
to be seen at a glance. is the image 
of Section 36 of the stock room, and 
there in plain sight are several check 
valves of just the right dimension. 

“Guess I’ll shoot that over myself, 
Johnny. It’s only a forty-mile trip. 
Tell the boss when he comes in that 
I’ll be back in half an hour.” 

Our hero then hops the nearest up- 
conveyor to the sixth floor stock- 
room, and there in the third aisle, 
Section 36, he selects the valve in 
question. Its immense size and 
weight made no difference. for a 
push button on the side of the 


boys. 
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massive steel shelving started the 
magnetic hoist along, manipulation 
of a few buttons followed, and soon 
the huge valve was out in the aisle 
and down to the freight conveyor, 
which delivered it to the Heavy 
Twelve Aerotruck on the roof. 

In fifteen minutes, our hero ar- 
rived at the Earth-Heart plant, de- 
livered his valve at the surface stock- 
room, and then took out his 
Seefaright instrument. A few deft 
spins of the dial showed his friend, 
the purchasing agent, down in the 
third level of the plant. It further- 
more showed him that friend P. A. 
had a look of distress on his face. In 
a jiffy, our hero is at the passenger 
tube entrance, and in another he is 
stepping off into the third level office, 
just a matter of half a mile under- 
ground. 

A look of relief replaced the dis- 
tress that had previously darkened 
the purchasing agent’s face. 

“Just the man I’m looking for. I 
was just going to radio your office, 
but I saw that you weren’t in. Be- 
lieve me, you’re lucky, too, because I 
was in a hurry for that valve. Chief 
engineer is coming up for it from 
the sixth level, and he’s in a real 
heat. Incidentally, the directors 
have voted in favor of a new high 
tension line to serve the outer belt 
industries. That means that we’ll 
have to have five more miles of that 
extra-heavy pipe for subterranean 
connections. How soon can you de- 
liver?” 

Our hero inwardly shook a bit, and 
then replied, “I’ll get the office on the 
radiophone right away. I'll be right 
back.” 

But, why go into all the non- 
essential details of the conversation 
with the sales manager? Service 
was the motto, and naturally there 
followed a promise that deliveries 
would be made as rapidly as the pipe 
could be handled at the power plant. 

Signed, sealed and delivered on 
the dotted line was the order for five 
miles of extra-heavy pipe of the spe- 
cial super duty natural steam type. 

Our hero can be forgiven for giv- 
ing way to day dreams as he picked 
his way through the ether. He was 
thinking of the “good old days” be- 
fore some genius had discovered 
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how to tap the world’s internal heat 
as a reservoir for industrial power. 

As he arrived in the sales office of 
the Fine Lines, he noted that there 
was considerably more than the usual 
activity among the sales promotion 
men. Everybody seemed to be going 
like a house afire. 

“What’s up,” queried our hero, as 
he prepared to adjust his desk lens 
into the Seefaright cabinet. 

“The decided that we 
ought to pep up business a bit, so 
have an exposition. 
The affair’s going to be put on to- 
morrow, and we have to radio all cus- 
tomers and prospects to look in over 
the air after 11 o’clock in the morn- 
ing. It’s going to be the real thing, 
though. Every machine and tool is 
going to be shown in actual working 


boss has 


we're going to 


order. By the way, Bill, you’re to 
play inside man for the next two 
days, in charge of the radiorder 
sales.” 


Editor’s note: About this time, 
the writer awoke with a bang, re- 
marking to himself, “Boy, that’s too 
fast a life for me. There’s some 
things I would rather not see. Still 
there’s no telling what mzy be. We 
never know, do we?) 


Constructive Selling Needed 


from 
recent 


The following is an excerpt 
an article appearing in a 
issue of Printers’ Ink: 

“A Chicago business man tells the 
Schoolmaster conversation 
he had with the purchasing agent of 
a cereal manufacturing plant in 
which the latter delivered himself 
of a protest which is not altogether 
original, but is very timely. ‘Out of 
twelve salesmen who called on me 


about a 


this morning,’ he said, ‘only one 
presented any constructive reasons 
why I should buy his goods. He 


showed me where we could 
couple of cents a gross in the manu- 
facturing of our cartons. He got a 


Save a 


big order. The others only asked 
me to buy.’ 
“The business man, in passing 


along the remark, asks these ques- 
tions: ‘What is the matter with the 


other eleven salesmen calling on 
this purchasing agent? I have 
heard other buyers make _ similar 


complaints. What, then, is the mat- 
ter with selling in general?’ ”’ 


Don’t let jealousy of a competitor 
cause you to say things to buyers 
that will make them think about that 
competitor and feel an interest in 
seeing what his stuff is like. 
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Sees Need of Osteopathic Treatment 


The National Supply and Machin- 
ery Distributors’ Association has 
distributed to its members copies of 
a letter which the Roberts Brass 
Mtg. Co., Detroit, recently sent to its 
customers. Here are portions of the 
letter which should be particularly 
interesting to salesmen: 

“Very often it is better salesman- 
ship to refuse an order than to take 
it. One of the best investments we 
could make would be to employ an 
osteopath to massage the backbone 
of everyone in our sales department 
morning so that when the 
buyer starts in to tell what he can 
buy just as good better zoods for, 
he (your salesman) will not be 
afraid to sit up and tell what his 
price is, and not fear the wrath of 
the boss if he turns the order down. 
If the other fellow feels that he 


each 


must play Santa Claus throughout 
the year, let him enjoy himself. Our 
honest opinion is that sooner or 
later he will tire of this policy. 

“Good merchandise is entitled to a 
fair profit. Unless you ask a price 
that includes a profit, you are not 
fair to yourself, your stockholders 
” your customer.” 


Blaesi with Powell Co. 

Clif Blaesi, formerly with the 
Wirthlin-Mann Co., Cincinnati, mill 
supply distributor, and more recently 
in business for himself as a manu- 
facturer’s agent in Cincinnati 
territory, has joined the sales or- 
ganization of the William Powell 
Co., Cincinnati, manufacturer of 
valves, and will travel in southern 
territory. 


Ohio Brass Sales Conference 


Valve salesmen of The Ohio Brass 
Company, Mansfield, Ohio, held their 
annual sales conference at the home 
office of the company from January 
llth to 14th, inclusive. The seles- 


work. The accompanying. illustra- 
tion is a reproduction of a photo- 
graph of the men who attended the 
recent meeting. Reading from left 
to right, back row, D. R. Wolff, E. L. 





men were given instruction by fac- 
tory men on new devices and poli- 
cies, and in turn were given an 
opportunity of presenting new ideas 
direct from the fields in which they 


Murray, R. E. Shepherd; second 
row, L. L. Wilkinson, W. T. Jameson, 
valve sales manager, H. H. Crow, 
E. J. Kiley; first row, T. R. Roberts, 
A. J. Kehoe, F. F. Myers. 
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To help increase sales 
for Delta Distributors 
these advertisements 
we are appearing in 
— ' The Iron Age 
American Machinist 
Machinery 








What is his output worth 2. 


ef TTT J =I HETHER he draws toolmakers’ wages or cleans cast- 
— SPSS RRR EP ow wi ings, a filer’s “‘output’’ is a few ounces of metal dust 
J. Ait per day. Contrasted with the barrel of chips from the big 
| fora Je milling machine, it is pitiful enough. Yet it costs a man’s 

/. | VA pay, plus overhead. 
f 7 For a number of months, a few employers have known 
4 Vat that, by using ““‘Lance-Tooth’’ Deltas, they could do sur- 
a Fae prising things to that pile of metal dust. Increases of 50 
cet Vv stat per cent in filing speed are common: of 100 per cent by 
FP ae er el no means rare. And Delta Files, instead of being old and 
lf... Yo tired after eight or ten thousand strokes, are still fresh and 


f / |_|] hungry for more! 


wee That knowledge will be common talk by the end of 1926. 


Typical curves of performance made in a Start using it in your business now. 

Herbert Automatic File Testing Machine. E 

All files were high-grade, 12-inch flat The Delta story is told in a surprising booklet, “Files that 
bastard, purchased at random. All tested —- 99 2 - 

on 1 x 1 standard steel bar. Pressure, 30 CANT. It is worth money to any shop. 

Ibs.; strokes per minute, 50. Both sides 

tested. Slope of curve at any point indi- 

cates cutting rate: the steeper the slope, “ . ee . . nee 

the faster the cutting rate. Buy Fileage as you buy Mileage 


DELTA FILE WORKS 


BRIDESBURG PHILADELPHIA 








2 DELTA ¢ | 





When writing to Advertisers please mention Mitt Supr.irs. 
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It served 36 years... 
and then another Ladew 
Belt took its place! 


THIRTY-SIX years of terrific strain—of unfaltering serv- 


ice on a drive where efticient power transmission was 
ssential. That’s the record of one Ladew Belt. 
Fhen, when tl \ s 1 to | salvaged and cut 


Pins 


and tne i ys, “It’s t nest t mad 
Ladew Belts will make your belting dollars go further, TI 
re tor lor I I : : Book” tells you 


ong t Proc Book 
Epbw.k. |}, AD E W CO., INc. 
BELTING AND OTHER LEATHER PRODUCTS 
Since 1835 29 Murray Street, New York City 


Branches: Atlanta, Ga.; Boston, Mass.; Chicago, TIl.; 
Glen Cove, N. Y.; Newark, N. J.; Philadelphia, Pa.; 
I 


Pittsburgh, Pa.; San Francisco, Cal. 


---------- MAIL TODAY-----=----- 

EDW. R. LADEW CO., Ix 102-E | 
29 Murray St., New York, U.S. A. 

Please copy of “The Proof Book” 
*W 


ind full formatio bout Lede Leather Pelting. 


send me 














Monarch— 


The only bearing metal on the 
market so prepared that both 
metal and flux are melted to- 
gether for the first time when 
used by the consumer. 


Monarch Ball Metal has been 
sold by supply houses for over 
25 years, always backed by a 
consistent and protective 
dealer policy. Ask for litera- 
ture. 


Monarch Metal Company 
119 South Lincoln St., Chicago 


SEE 
THE 
IDEA ? 














They’re Safe 


Wiping cloths must be more than clean 
—they must be sterile to make them 
absolutely safe to use. The perfect 
cleanliness of BLUE GRASS WIPERS 
is guaranteed. That means not only 
protection, but profit for distributors 
who sell them. 


Ask for samples and distributors’ prices 


2 
Gf or -# : 








C4 
Washed Endorsed 
Disinfected by 
Health 
Sterilized Officials 


SANITARY Wipers Co., INc. 
LOUISVILLE, KENTUCKY 


LOUISVILLE 








Distributors Wanted! 


A product of exceptional merit—an unusual 
opportunity to increase your business 


A hand truck of all- 


steel construction— 
built by the makers of 
the well-known Anchor 
Fences. 

Remarkably strong. Light 
in weight. Easy to 
handle. 

Although this truck has 
been on the market but a 
comparatively short time, 
some hundreds of trucks 
are now in use and repeat 
orders have been re- 
ceived. 

Made in a wide variety of types 
and sizes. 

Write for Bulletin No. 101 and 
full particulars 

ANCHOR POST IRON 

WORKS 


9 East 38th St., New York, N. Y. 
ae n Principal Cities 


Anchor? Trucks 
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Personals 











Waldo Mills 
manager of A. 
opened offices in 
street, 


Pitkin, formerly vice-president and general 
Baldwin & Co., Ltd., New Orleans, has 
the Coleman Adler Building, 724 Canal 
that city, as a manufacturer’s representative. He is 





WALDO 


MILLS PITKIN 


acting as agent for several manufacturers of mill supplies 
and allied lines, and is calling upon the jobbing trade. Mr. 
Pitkin was with the A. Baldwin organization for 
mately 35 years, serving in almost every capacity, for the 
last 20 years as general manager of the company and in 
charge of purchasing. For the last five years of service 
he had the additional title of vice-president. 


approxi- 


his 


George M. Pearse, formerly 
Brown & Sharpe Mfg. Co., 


western 
Providence : i. 


representative of 
I., has been ap- 


pointed sales manager of the Union Twist Drill Co., Athol, 
Mass. 
S. A. Ellicson, president, Chicago Pulley & Shafting Com- 


pany, 
winter 
away 


left Chicago on January 
home on the Florida 
several weeks. 
Wallace has been appointed 
ager of the Youngstown Sheet & 
Bostwick, who has resigned. 
sales manager for the company 

William W. Miller has resigned as sales manager of the 
Northern Hardware & Supply Co., Menominee, Mich., dealer 
in hardware, mill and auto supplies, and has joined the sales 
department of the Hillwood Mfg. ¢ Euclid, Ohio, manufac- 
turer of tacks and nails. 

C. W. Nichols, who resigned his position with the Stanley 
Rule & Level Company, New Britain, Conn., on January Ist, 
because of illness, was formerly on the road for the com- 
pany, and more recently in charge of the credit department. 


20th to join his family at his 
East Coast. He expects to be 
Lewis E. Detroit sales man- 
Tube Co., to succeed G. W. 
He was formerly assistant 
at Cleveland. 


os 


He has a personal acquaintance among many mill supply 
men. 

James Gill has been appointed general sales manager of 
The Foster Bolt & Nut Mfg. Co., Cleveland, Ohio, the change 
having become effective January Ist. Mr. Gill has been with 
the Foster organization as assistant sales manager since 
May 1, 1925. Previous to that time he was with the Kirk- 
Latty’ Mfg. Co., of Cleveland, for 13 years. 

S. L. Nicholson, since 1917 assistant to the vice-president 
of the Westinghouse Electric & Manufacturing Company, 
East Pittsburgh, Pa., and before that sales manager of the 
company, has been elected acting vice-president. Mr. Nichol- 
son assisted in the formation of and was first president of 
the American Association of Electric Motor Manufacturers, 
now known as the Electric Power Club. 

Henry I). Carlton, vice-president of Manning, Maxwell & 
Moore, Inc., New York, has assumed management of the ma- 
chine tool and crane sales of the company. He has been in 
charge of the steam specialties department. N. J. Wain- 
wright has been appointed general sales manager of the 
machinery department, and Thomas S. Stephens manager 
of railroad sales of the machinery department. 

William S. Kerr, manager of the tackle block department 
of The Upson-Walton Company, Cleveland, has been visiting 
several jobbing centers on the West Coast during the past 
month. He stopped over for a few days in Chicago, while 
en route to Los Angeles, and it was noted that his baggage 
included a complete golfing outfit. Mr. Kerr stated that he 
will be at the St. Louis convention next May, barring un- 
foreseen circumstances. 

A. B. Babbitt is secretary and general manager of The 
Kent Machine Company, Kent, Ohio, which recently purchased 
the Falls Clutch & Machinery Company, Cuyahoga Falls, N 
Y. Through an error, in announcing the list of officers of the 
company, following the consolidation, S. B. Beck was credited 
with being secretary and general manager. As a matter of 
fact, Mr. Babbitt, who has held the office for many years, 
will continue in the same capacity as heretofore. 

Harry B. 
Loomis 


Icher and 
Providence, 
at the annual 


Read, formerly vice-president of Be 
Hardware Co., 83-91 Weybosset street, 


R. I., was elected president of the company 


meeting of the stockholders on January 5th. At the same 
time Howard F. Barker was elected vice-president and 


treasurer, and Frank M. Whitford was re-elected secretary. 
The following were elected to serve on the board of direc- 
tors: Harry B. Read, Howard F. Barker, William H. Water- 











man, Hiram E. Chaffee, Byron S. Watson, Claude C. Ball 
and Edward C. Stiness. Mr. Read succeeds as president the 
late Edward Randall Brayton, who died on November 13, 
1925. 
' 
; Factory Additions 
' 

The Cadillac Motor Car Co., Detroit, will build a new 
assembling plant at an estimated cost of $550,000. 

The Aetna Paper Co., Dayton, Ohio, plans to build addi- 


tions to its mills at an estimated cost of $1,000,000. 
Ocala Portland Cement Co., Ocala, Fla., recently organized, 
plans to build mill at an estimated cost of $650,000. 
The O. K. Clutch & Machinery Co., East Columbia, Pa., 
recently awarded to The Austin Company, Cleveland, a con- 
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AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists, jewelers, and other skilled workers. 


Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 
410-416 Trumbull St., Elizabeth, N. J. 
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Victor Balata 


Belt 


Ampere 


CANVAS STITCHED 
BELTING 


Sold Extensively by 
Mill Supply Houses 


Ask for Prices 
Victor Balata & Textile Belting Co. 


Main Sales Office, 38 Murray St., New York 
Chicago Warehouse: 345 W. 





Austin Ave. Factories: Easton, Pa. 











MOTOR PULLEYS 





PAPER AND IRON | 


Prompt shipments are made 
from our large stock of Paper 
and Iron Motor Pulleys, Flex- 
ible Motor Couplings and Ad- 
justable Motor Rails. Let us 
fill your motor requirements. 
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456 N. Union Ave., Chicago 








Skinner Utility Reseater 





S a | 
The only com- 
des plete bibb and 
Hiad small valve Re- 
VAAN 
VAS seater. 


same: Write for 
proposition 





M. B. SKINNER CO., 562 Washington St., Chicago 








\“BROWNIE” 


Made Right — Priced Right 


CLAMPS 


Tough malleable iron with steel 
screws. Furnished either plain or 
nickel plated. 


TURNBUCKLES 


Strong and durable. Furnished 
either plain or galvanized. 








Ask your jobber or 
write us for a catalog. 


BROWNIE MFG. 
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Industry’s Chief Asset—36 Sizes 
Material Handling Minimized 


New 12 page Bulletin illustrates many radical ad- 
vantages in use and design. 

Sold almost exclusively through Mill Supply 
Houses. Most attractive propositions for Distribu- 
tors, Dealers and Agents. Write today. 


The Plimpton Lift Truck Corp. 


Elmcourt, Stamford, Conn. 
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COCHECO 
LEATHER BELTING 


Always the first choice of engineers 
who know that it pays to buy the 
best in belting — and_ that 
Cocheco. 


I. B. Williams & Sons 
Dover, N. H. 


14-16 N. Franklin St. 71-73 Murray St. 
Chicago New York 


is 


111 Summer St. 
Boston, Mass. 
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tract for building a factory addition at an estimated cost 
of $35,000. 

The Ford Motor Co., Detroit, will build another addition to 
its River Rouge works at an estimated cost of $100,000. 

The Marionville Cold Storage Co., Marionville, Mo., will 
build a refrigeration plant at an estimated cost of $85,000. 

The Firestone-Apsley Rubber Co., Hudson, Mass., plans to 
build additions to its mill at an estimated cost of $500,000. 

The Metal Office Furniture Co., Grand Rapids, Mich., 
is building a factory addition at an estimated cost of $70,000. 

The Thompson Cabinet Co., Ludington, Mich., is consid- 
ering plans for an addition at an estimated cost of $50,000. 

The Pacific Coast Forge Co., 3800 Iowa street, Seattle, is 
building a factory addition at an estimated cost of $30,000. 

The Lane Co., Altavista, Va., manufacturer of cedar chests, 
is building a factory addition at an estimated cost of $125,- 
000, 

Wise Industries, Inc., 1083 Mount Elliott avenue, Detroit, 
will build a two-story addition at an estimated cost of $50,- 
000. 

The Maryland Lumber & Millwork Co., Hagerstown, Md., 
plans to build an addition to its mill at an estimated cost of 
$28,000. 

The Massey-Harris Implement Co., Hutchinson, Kan., is 
building an addition to its factory at an estimated cost of 
$37,000. 

The Graham Brothers Truck Mfg. Co., Evansville, Ind., 
is building three factory additions at an estimated cost of 
$100,000. 

The Forrest Mercerizing Co., Gloucester, N. 
a mill addition and power plant at an 
$125,000. 


J., will build 
estimated cost of 


The Fisher Body Corporation, Detroit, is building an addi- 
tion to its plant at Fleetwood, Pa., at an estimated cost of 
$250,000. 

The Monarch Governor Co., 1832 Bethune Avenue, Detroit, 
will build a two-story factory addition at an estimated cost 
of $35,000. 

The Norman Milling Co., Norman, Okla., plans to build an 


addition to its ice-manufacturing plant at an estimated cost 
of $50,000. 


The Pure Oil Co., Columbus, Ohio, will build additions to 
its refinery at Marcus Hook, Pa., at an estimated cost of 
$2,000,000. 

The Plastic Products Co., 123 Reservoir avenue, Milwau- 
kee, will build a new factory building at an estimated cost 
of $75,000. 

The Chicago Hardware Foundry Co., North Chicago, IIL, 
plans to build an addition to its factory at an estimated cost 
of $60,000. 

The Wolverine Porcelain Enameling Co., 3350 Scotten ave- 
nue, Detroit, will build a factory addition at an estimated cost 
of $45,000. 

Norman Milling & Grain Co., Norman, Okla., plans to 
enlarge its ice-manufacturing plant at an estimated 


cost 
of $55,000. 


The Hazzard Mfg. Co., Wilkes-Barre, Pa., manufacturer of 
wire rope, is building a factory addition at an estimated cost 
of $200,000. 

The Grand Rapids Show Case Co., Grand Rapids, Mich., 
is building a three-story addition to its plant at an estimated 
cost of $80,000. 

The Pennsylvania Railroad Co., Philadelphia, will build 
an addition to its shops at Olean, N. Y., at an 
cost of $215,000. 


estimated 


The Independent Oil & Gas Co., Okmulgee, Okla., is con- 
sidering plans for an addition to its oil refinery at an esti- 
mated cost of $400,000. 

The Indiana Lamp Co., Connersville, Ind., manufacturer of 
electrical equipment, will build a factory 
estimated cost of $65,000. 


addition at an 


The Waterway Paper Products Co., 3201 South Kedzie 
avenue, Chicago, will build an addition to its plant to include 


91 
a power house and a machine room addition at an estimated 
cost of $260,000. 

The Grasselli Chemical Co., Guardian building, Cleveland, 
will build an addition to its East Chicago, Ind., plant at an 
estimated cost of $70,000. 

Hobbs, Wall & Co., Fife building, San Francisco, plans 
extensions in its lumber mill at Crescent City, Calif., at an 
estimated cost of $300,000. 

The People’s Ice & Storage Co., 1224 Chicago avenue, 
Omaha, Neb., will build an addition to its ice plant at an 
estimated cost of $100,000. 

The Old Mission Portland Cement Co., Standard Oil buiid- 
ing, San Francisco, plans to build additions to its mills at 
an estimated cost of $750,000. 

Mead-Johnson Company, Evansville, Ind., manufacturer of 
food products, will have extensions made in its power plant 
at an estimated cost of $90,000. 

The Crompton & Knowles Loom Works, Inc., Worcester, 
Mass., has awarded contracts for an addition to its factory 
at an’ estimated cost of $50,000. 

Chicago Bridge & Iron Works, Old Colony building, Chi- 
cago, is building an addition to its plant at Greensburg, Pa., 
at an estimated cost of $150,000. 

The Proctor & Gamble Co., Cincinnati, has recently 
awarded contracts for additions to its plant at Staten Island, 
N. Y., at an estimated cost of $175,000. 

The Brady Brass Co., Fourteenth and Henderson streets, 
Jersey City, N. J., is building a two-story addition to its 
foundry at an estimated cost of $55,000. 

The Malone Light & Power Co., Malone, N. Y., plans to 
build extensions in its plant and system, using a portion of 
the proceeds of a bond issue of $757,500. 

The Southern Cotton Oil Co., Edmond, Okla., plans to 
rebuild the portion of its plant which was recently destroyed 
by fire with damage estimated at $100,000. 

The Warner-Quinlan Co., 79 Wall street, New York, will 
build additions to its asphalt refining plant near Perth Am- 
boy, N. J., at an estimated cost of $350,000. 

The International Nickel Co., 67 Wall street, New York, 
recently awarded contracts for two additions to its plant at 
Huntington, W. Va., at an estimated cost of $500,000. 

The Celotex Co., 645 North Michigan boulevard, Chicago, 
manufacturer of wallboard products, will build a new unit at 
its Marerro, La., mill at an estimated cost of $1,500,000. 

The Sheldon Lumber Co., Eckerman, Mich., plans to build 
a new boiler house and to rebuild the section of its mill 
which was destroyed by fire with loss estimated at $100,000. 

The Conway Co., 2019 St. Paul avenue, Milwaukee, will 
build a new woodworking factory to replace the one which 
was destroyed by fire recently with loss estimated at $250,000. 

The Philadelphia Suburban Water Co., 1612 Market street, 
Philadelphia, plans to make improvements in its plants and 
to build a new pumping plant at an estimated 
$3,000,000. 


cost of 


The Eugene Berninghaus Co., 1904 Western avenue, Cin- 
cinnati, manufacturer of enameled iron products, is planning 
to build a three-story factory addition at an estimated cost 
of $75,000. 

The Delaware, Lackawanna & Western Railroad Co., New 
York City, is reported to be considering extensions and im- 
provements during the present year at an estimated cost of 
$25,000,000. 

The Illinois Northern Utilities Co., Dixon, Ill., plans exten- 
sions and improvements in its power plants and system, 
using for this purpose a portion of the proceeds of a bond 
issue of $2,500,000. 

The Wheeling Machine Products Co., 1920 Main street, 
Wheeling, W. Va., manufacturer of pipe couplings and other 
products, will build an addition to its forge shop at an esti- 
mated cost of $30,000. 
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SOLD BY MILL SUPPLY JOBBERS 





Factory Maintenance with 


Stow Flexible Shafts 





Drilling—Grinding—Buffing and Wire Brush 
All Sizes—Motor and Belt Drive 


STOW MANUFACTURING CO., INC. 
Binghamton, N. Y. 


PIONEER t:ctue DRILL 
ELECTRIC 

Light weight, yet sturdy. Heat 
treated alloy steel gears. Every 
tool inspected and tested. New 
type of ventilating fan. Rugged 
motors. Fool proof switch. 
Pressure in direct line with 
spindle, avoiding bit breakage. 
Universal motors. Single speed 
and two-speed. 


The PIONEER Line includes 
heavy duty and Garage Special 
drills, center, surface and floor 
grinders. Send for catalog and 
jobbers’ prices. 








Ball Bearing Equipped, but cost 
no more than the plain bearing 
tools now on the market. 


Louisville Electric Mfg. Co. 


louisville, Kentucky 








~ Built for the Work! 


14°" Size 
$28.00 


14 “i Size 





The Cincinnall 





line of portable electric 
drills, grinders and buffers 
is complete, including all 
types, sizes and prices for 
every purpose. 

Write for complete catalog 


and Jobbers’ proposition. 


The Cincinnati Electrical Tool Company 


1525 Freeman Avenue Cincinnati, Ohio 


ALWAYS A SOUND INVESTMENT 


Production is faster—the work is done better—and your men are 
more contented if their tools are always keen and sharp. High quality 
work is impossible with dull tools. The 


BODINE TOOL GRINDER 
‘Portable —Electric 


soon pays for itself by increasing 
the amount of work each man can 
do, thereby lowering labor costs 
and saving time. 
The Bodine is made in % H.P. 
and 1% H.P. Equipped with ball 
7 bearings, heavy wheel guards, ad- 
justable tool rests, extra thick rubber covered cord. The Bodine is 
never an expense—always a saving. The price is reasonable. 





We will be glad to send you full particulars on request. 


THE BODINE ELECTRIC CO. 
2256 West Ohio St. Chicago, Ill. 














GrrandD 


Flexible Shaft 
Grinding, 
Polishing and 
Buffing Machine 
is a Mighty 
Handy Tool 


When once installed it 
becomes the most pop- 
ular machine in the shop. 


Several sizes 
Catalog Upon Kequest 
Manufactured by 
N. A. Strand & Co. 


5001-09 No. Lincoln St. 
Chicago, Hl, 








MARATHON 
Grinder and Buffer 


This outfit is ideal for grinding tools, 
preparing metal surfaces for welding, and 


for countless other uses in machine shops, 
garages, repair shops, service stations, 
blacksmith shops and wherever men work 








in metals. 

Our specialization in the production of 
small, high grade motors makes our prices 
25 to 50 per cent below the average. Your 
best investment of the year will be the 
purchase of a Marathon Grinder and 
Buffer. Write for Bulletin. 





We fully co-operate with mill supply houses. 


MARATHON ELECTRIC MFG. CO. 
50 Island St., Wausau, Wis. 





Ball Bearing Portable Blower 
—— 








Retail 
Soft Rubber Nozzle 

This “MARVEL” Portable Blower is designed for blowing 
dust and dirt out of MOTORS, GENERATORS, SWITCH 
BOARDS, LOOMS, KNITTING and_ other TEXTILE 
MACHINERY, as well for GAS BLOW PIPES, GAS FUR- 
NACES, etc. Has 20 feet high grade cable and armored plug. 
Perfectly balanced. Has TOGGLE SWITCH in handle, oper- 
ated by thumb. Gives 16” water column pressure. 

Note the Metal Conduit carrying wires from motor to handle. 

Motor operates at 10000 R.P.M. on BALL BEARINGS. This 
Blower is a great time and labor saver, and its mechanical and 
electrical design gives assurance of a very long life, with a min- 
imum of attention 

Made with UNIVERSAL motors 
(A.C. & D.C.) for both 110 volt 
and 220 volts. SHIPPING 
WEIGHT 18 lbs. Shipped on 10 
days’ trial ANYWHERE. 
Sell them to your customers. Write 
for Dealers’ Discount, mentioning 
this advertisement. 


MANUFACTURED BY 
ELECTRIC BLOWER 
COMPANY 


352 Atlantic Avenue 


Boston 9, Mass., U. S. A. 











When writing to Advertisers please mention Mitt Supprtes, 





ee Orme RAS Ee ——ae 














February, 1926 VACA IL Ay 





a RIO EOE AOE ET RN ANA AU 


FR RS Reape Te a 








New Factories 











pone 


The city of Racine, Wis., plans to build a new unit of its 
waterworks plant at an estimated cost of $300,000. 

The Lyons Fertilizer Co., Tampa, Fla., plans to build a 
new fertilizer works at an estimated cost of $100,000. 

The Vantage Mining Co., Joplin, Mo., will build a new 
mill in the Kane district at an estimated cost of $100,000. 

The Pollock Paper & Box Co., Griffin street, Dallas, Texas, 
is building a new factory at an estimated cost of $200,000. 

Electric Storage Battery Co., 1536 Bush street, San Fran- 
cisco, will build a new plant at an estimated cost of $125,000. 

The Tarrytown Hygeia Ice Co., Tarrytown, N. Y., plans 
to build a one-story ice plant at an estimated cost of $50,000. 

The Eastern Sewer Pipe & Brick Co., Martinsburg, W. 
Va., is building a new plant at an estimated cost of $500,000. 

The Dreses Machine Tool Co., Cincinnati, is building a new 
factory on Spring Grove avenue at an estimated cost of 
$100,000. 

The George T. Mickle Lumber Co., Portland, Ore., plans 
to build a new pulp and paper mill at an estimated cost of 
$750,000. 

The Long Island Railroad Co., New York City, is planning 
to electrify its Bay Ridge division at an estimated cost of 
$4,000,000. 

The Calveras Copper Co., Copperopolis, Calif., plans to 
build a new plant and wire-drawing mill at an estimated cost 
of $400,000. 

The Merrimac Chemical Co., 148 State street, Boston, plans 
to build a cooperage shop at its Everett plant at an estimated 
eost of $45,000. 

The Reading Railroad Co., Reading Terminal, Philadelphia, 
is building a new freight car repair shop at an estimated 
cost of $75,000. 

The water commission, Racine, Wis., will build a new fil- 
tration plant at the municipal waterworks at an estimated 
cost of $100,000. 

The Lakeland Cold Storage Co., Lakeland, Fla., has been 
organized to build a new refrigerating plant at an estimated 
cost of $115,000. 

A. H. Wells & Sons, Inc., East Aurora street, Waterbury, 
Conn., is completing a new brass tube mill at an estimated 
cost of $100,000. 

The Wilkinsburg Ice Co., 208 Center avenue, Wilkinsburg, 
Pa., will build a new plant at Etna, Pa., at an estimated 


cost of $175,000. 


The Board of Education, New York City, has plans for 
a vocational school for boys in the Bronx at an estimated 
cost of over $1,000,000. 

The Rivet & Specialty Co., 4842 West Kinzie 
street, Chicago, will build a new plant in Cicero, Ill., at an 
estimated cost of $50,000. 

The Soda Fountain Co., 282 Congress street, 
Boston, will build a new plant at Watertown, Mass., at an 
estimated cost of $60,000. 


Chicago 


American 


The board of directors, County Vocational Schools, Perth 
Amboy, N. J., plans to build a new vocational school at an 
estimated cost of $270,000. 

The Gold Seal Laundry, 962 Franklin avenue, Brooklyn, 
will build a new laundry plant and steam power house at an 
estimated cost of $165,000. 

The Syracuse Gas Light Co., Syracuse, N. Y., plans to 
build a steam power plant and gas generating plant at an 
estimated cost of $1,500,000. 

The Boyle Mfg. Co., 5100 Santa Fe avenue, Los Angeles, 
manufacturer of steel barrels, will build a new factory group 
at an estimated cost of $200,000. 

The Provo Ice & Cold Storage Co., 204 Mining Exchange 
building, Colorado Springs, Colo., will build a new ice-manu- 
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facturing plant at Provo, Utah, at an estimated cost of 
$75,000. 

The Southern Power Co., Charlotte, N. C., will build a 
new steam-operated electric power plant at Dukeville, N. C., 
at an estimated cost of $1,000,000. 

The Ora Rubber Products Co., 1318 Greeley avenue, Kan- 
sas City, Mo., will build a factory to manufacture rubber 
tiles, at an estimated cost of $50,000. 

The Otter Tail Power Co., Fergus Falls, Minn., plans to 
build a steam operated electric power plant at Washburn, 
N. C., at an estimated cost of $80,000. 

The New England Power Co., 35 Harvard street, Worces- 
ter, Mass., plans to build a new power house at Worcester, 
Mass., at an estimated cost of $40,000. 

The Ira Lee Suction Cleaner Co., Detroit, manufacturer 
of vacuum cleaners, will build a new factory at Bay City, 
Mich., at an estimated cost of $75,000. 

San Joaquin Light & Power Corporation, Fresno, Calif., 
will build a new steam-electric power plant near Merced, 
Calif., at an estimated cost of. $500,000. 

The Lehigh Portland Cement Co., Allentown, Pa., plans to 
build a new mill, power plant and machine shop near Ocala, 
Fla., at an estimated cost of $1,000,000. 

The Pittsburgh & Lake Erie Railroad Co., Carson and 
Smithfield streets, Pittsburgh, is building a car repair shop 
at Newell, Pa., at an estimated cost of $60,000. 

The John W. Watson Co., Twenty-fourth and Locust 
streets, Philadelphia, will build a new automobile equipment 
and accessory plant at an estimated cost of $250,000. 

The Santa Rose Portland Cement Co., St. Stevens, Ala., 
has contracted with the H. K. Ferguson Co., Cleveland, for 
a new cement plant at an estimated cost of $2,250,000. 

The Missouri-Pacific Railroad Co., Railway Exchange 
building, St. Louis, will build a new material reclamation 
plant at Sedalia, Mo., at an estimated cost of $150,000. 

The board of education of South Greensburg, Pa., contem- 
plates the installation of manual training equipment in a new 
high school to be built at an estimated cost of $100,000. 

The Draper Corporation, Hopedale, Mass., manufacturer of 
textile machinery, will build a new plant to manufacture 
bobbins near Plymouth, N. H., at an estimated cost of $450,- 
000. 

Oklahoma Natural Gas Co., 117 West Fourth street, Tulsa, 
Okla., is reported to be planning the erection of a new gas 
compressor station at Haskell, Okla., at an estimated cost of 
$70,000. 

The Imperial Coal Co., Johnstown, Pa., plans to install 
electric power equipment and make other improvements in 
its mines near Morgantown, W. Va., at an estimated cost 
of $200,000. 

The board of education of Flushing, Mich., is reported to 
be considering plans for installing manual training equip- 
ment in a new high school to be erected at an estimated cost 
of $150,000. 

The Rochester Gas & Electric Corporation, 34 North Clin- 
ton street, Rochester, N. Y., is planning to construct a hydro- 
electric power plant near Caneadea, N. Y., at an estimated 
cost of $1,800,000. 

The Stromberg Motor Devices Co., 68 East Twenty-fifth 
street, Chicago, plans to erect a large plant at South Fifty- 
fourth avenue and West Sixteenth street at an estimated 
cost of $1,500,000. 

The Chicago, Burlington & Quincy Railroad Co., 547 West 
Jackson boulevard, Chicago, is considering the erection of 
a new locomotive repair shop at its South Sioux City, Neb., 
yards at an estimated cost of $90,000. 





Increased Capital 











The Badger Radio Co., 480 Market street, Milwaukee, has 
increased its authorized capital stock from $25,000 to $85,000. 
The Detroit Edison Co., Detroit, plans to increase its 
capital from $85,000,000 to $122,000,000, a portion of the 
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Guaranteed to contain no rosin 


WIZARD (Stick) Belt Dressing 


IS STRICTLY A JOBBERS’ PROPOSITION 


Jobbers specializing in transmission mate- 
rials will find our advertising system unusu- 
ally helpful in selling belt dressing. 


Sales guaranteed—Write for our proposition. 


RICHMOND BELT DRESSING MFG. CO., Inc 
Richmond, Va. 


f 

| Keyless 
Ball 

Bearing 

Drill Chuck 

{ The Chuck with the Continuous 

Grip 

| 

i 
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Reduces Maintenance— 
A Real Dealer's Profit— 
Stock Them. 


Eastern Tube & Tool Co., Inc 


& 
Hand 594 Johnson Ave. Brooklyn, N. Y. 
No Key 


Operated 


The “Blakeslee” Non-Auto- 
matic Water Jet Pump 


A simple and cheap apparatus for removing 
water from cellars, flywheel pits and founda- 
tion or for emptying gas water tanks. The 
motive power is hi-pressure water from mains, 


No Freezing—No Valves or other Moving 
Parts—Noiseless, Economical, Fool Proof. 


Blakeslee Makes and Guarantees It. Wise 

. Ss Dealers Sell It. Shrewd Men Buy It. 

rf Write for Bulletin No. 28 with full information. 
Blakeslee Mfg. Co., 10 Q St., Du Quoin, II. 


Line 
will increase your 
— sales 





| Send for 


Catalog and 


ows 
Vd 3183 
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Terms 


HOLLANDS MFG. Co. 


ESTABLISHED 1887 


ERIE, PA. 


When writing to Advertisers please 





Why the Schultz is a Successful Friction Clutch 


It has but a few simple parts. 


Any workman can replace friction blocks 
and reassemble the clutch. 


Takes up slight mis-alignment of shaft- 
ing. 

Made in solid and split types. 

Cannot engage or dis-engage accidentally. 
Occupies relatively littl space on shaft. 
Used successfully on hardest drives in 
many industries. 


isk for Catalog and Distributors’ Prices. 


A. L. SCHULTZ & SON 


1675 Elston Ave. Chicago, TL. 


Every mill supply house 


should stock and catalog— 
DAVIS VAILWIE 


Swe CrAiLTrueS 
Pressure Regulators Float Valves 
Back Pressure Valves Steam Traps ; 
Stop and Check Valves —Other Valves, all listed 
Exhaust Relief Valves in the big catalog. 
Write for your copy and for the liberal dealer plan to— 


G. M. Davis Regulator Co. 


408 Milwaukee Ave., Chicago 





Not Hard To Sell 


Why not sell METALLO GASKETS and Valve Discs to the 
power plants and piping contractors in your territory? Other 
supply houses are doing it. METALLO GASKETS (corru- 


gated copper and as bestos cord) are a positive protection 
against leaks and blowouts. They last for years in severe 
service. You are safe in ¢ arrying a complete stock because 


there is nothing in them to harden, rust or crumble. 


METALLO GASKET CO., New Brunswick, N. J. 


MASON 


Reducing Valves 
Are Standard 


Do You Carry Them in Stock? 


Our new Catalog No. 62 shows a num- 
ber of new pressure regulators and 
valves. 24 pages of tables on proper 
valve sizes. A copy sent on request. 


MASON REGULATOR CO. 


BOSTON, MASS. 
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proceeds to be used for expansion. of power plants and 
System. 

The Chattanooga Stamping & Enameling Co., Chattanooga, 
Tenn., has increased its capital stock from $200,000 to $300,- 
000, and plans to expand its plant and equipment. 

The Felker Brothers Mfg. Co., Marshfield, Wis., manu- 
facturer of oil storage tanks, has increased its capital stock 
from $125,000 to $150,000, to allow for shop expansion. 











i 
; New Corporations 
! 
Ik. J. Talley Laundry Machinery Co., Greensboro, N. C., 
$100,000; incorporators: E. J. Talley and others. 


Matthews Vending Machine Co., Cooper, N. C., $100,000, 
to manufacture vending machines; incorporators: Cyrus R. 
Matthews and others. 

Dover Boiler Works, Dover, N. J., $500,000, to manufacture 
boilers and steel plate work; incorporators: William F. 
William I). Birch and Floyd M. Diehl. 

Susquehanna Ore Co., Duluth, Minn., $1,000,000, to engage 
in iron ore operations; incorporators: F. B. Richards, W. A. 
Maier, H. L. Pierce, of Cleveland, Ohio. 

Practical Guard Co., St. Louis, $100,000, to manufacture 
safety devices; incorporators: M. P. Daven, 1435 North 
Twenty-fourth street, St. Louis, and others. 

Franklin Oil Burner Corp., Camden, N. J., 
manufacture oil burning devices; incorporators: 
Zink, William E. Morgan and Helen G. Braun. 

Detroit Metal Specialty Corp., Detroit, $100,000, to manu- 
facture metal products; incorporators: David M. 
William C. Ireland and Neil McMillan, the last 
2170 East Jefferson avenue. 


3irch, 


$500,000, to 
William 


Ireland, 
named of 
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The Masback Hardware Co., 82 Warren street, New York 
City, has purchased two buildings adjoining its present busi- 
ness home. 

The Joseph Lay Company, Portland, Ind., manufacturer 
of brooms, on January Ist opened a Chicago sales office at 
920 Medinah Building. 


The Catalog Service Company, Inc., Chicago, for- 
merly at 455 West 22nd street, is now located at a new ad- 
lress, 2242 Grove street. 


Cuneo 


Percival Steel & Supply Co., Los Angeles, dealer in machine 
shop, blacksmiths’ and metalworkers’ supplies, 
move March 1 into its new buildings at 
avenue. 


plans to re- 
1600 Santa Fe 


The Marshall-Wells Company, Winnipeg, Man., and the 
Wood Vallance Company, Winnipeg, have been merged, with 
Seth Marshall, of Duluth, Minn., as president. 

The Boetticher-Kellogg Company, of Evansville, Ind., has 
recently made arrangements to stock electric drills and grind- 
ers of The United States Electrical Tool Co. make. 

Southern Machinery & Supply Co., Montgomery, Ala., has 
been appointed a distributor for the Construction Machinery 
Co., Waterloo, Iowa, manufacturer of concrete mixers. 

Otto Bernz Co., Ine., Newark, N. J., manufacturer of 
furnaces, torches and other devices, has established a ware- 
house stock at its Chicago office, 174 North Market street. 

G. L. Hulben has been added to the sales organization of 
the Chicago branch of the Ludlum Steel Company, Water- 
vliet, N. Y. He has been in tool steel that 
territory for some years. 


sales work in 


Reliable Cap & Set Screw Co., Chicago, formerly located 
at 29 South Clinton street, moved on February Ist into a 
new location at 411-413 South Clinton street. F. H. Freise 
is president of the company. 

R. G. Haskins Co., Chicago, manufacturer of portable 
grinders and flexible shaft equipment, has moved from its 
former location, 516 West Monroe street, to more spacious 
quarters at 3450 West Lake street. 
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The supply department of the Western Electric Company 
since January lst has been operating under its new name, 
the Graybar Electric Co., which is a revival of the original 
partnership name of Gray & Barton. 

The Swartwout Company, Cleveland, during the past 
month announced to the trade some very radical price reduc- 
tions on its complete line of steam specialties. George H. 
Thomson is general sales manager of the company. 

Whiton Hardware Co., 104 1st avenue, Seattle, Wash., 
jobber of hardware, loggers’ tools and supplies, has gone out 
of business, having sold its stocks to the Seattle Hardware 
Co., Schwabacker Hardware Co. and the Marshall-Wells Co. 

At the recent annual meeting of the Peden Iron & Steel 
Co., Houston, Texas, E. A. Peden was re-elected pvesident, 
J. W. Watts was elected vice-president to succeed the late 
Charles D. Golding, and Edwin D. Peden was elected secre- 
tary. 

The Central Supply Association will hold its winter meet- 
ing on Wednesday and Thursday, February 24 and 25, at 
the Drake Hotel, Chicago. The Eastern Supply Association 
will meet on February 10 and 11 at the Hotel Astor, New 
York. 

The Halsey-Taylor Company, Warren, Ohio, manufacturer 
of drinking fountains, has moved its New York City office 
from 210 East Forty-fifth street to 207 East Forty-third 
street. The manager of the New York office W. M. Hen- 
derson. 

The name of the Mark-Lally Co., 235 Second street, San 
Francisco, will be changed to the Walworth-Lally Co., the 
company having recently been acquired by the Walworth 
Company, Boston. It is said that there will be no change 
in personnel. 


George T. Aitken, formerly sales manager of the Vonnegut 
Machinery Company, Indianapolis, recently resigned to be- 
come manager of the machine tool motor sales department of 
the electrical division of Fairbanks, Morse & Co., with head- 
quarters in Indianapolis. 


The M. I. Larkin Co., Dayton, Ohio, distributor of mill 
supplies and allied lines, recently purchased the Manufac- 
turers’ Supply Company, of Lima, Ohio, and is operating 
that company as a branch house. A complete line of mill 
supplies, contractors’ equipment, automotive and electrical 
supplies will be carried in stock at the Lima branch. 

H. B. Sherman Manufacturing Co., Battle Creek, Mich., 
manufacturer of brass goods, has recently completed a pro- 


gram of expansion which has been under way for many 
months, and which has included the erection of new build- 


ings and a complete rearrangement and remodeling of its 
entire plant. It has increased its production facilities nearly 
100 per cent. 

The Minneapolis Iron Store Co., 512 Washington avenue, 
North, Minneapolis, has notified MILL SUPPLIES that its pres- 
ent officers are: President, J. S. Proctor; vice-president and 
treasurer, S. L. Sewall; secretary, W. D. Frost. The com- 
pany also announces that it now employs 25 outside salesmen 
to cover its territory, which includes western Wisconsin, 
northern Iowa, Minnesota, the Dakotas and Montana. 

The Foxboro Co., Inc., Foxboro, Mass., manufacturer of 
indicating, recording and controlling instruments, has moved 
its Pittsburgh branch office from the Park building to its 
own building at the corner of Sixth avenue and Grant street. 
The four upper floors of the building at the latter address 
will be occupied, and a substantial stock of instruments will 
be maintained. H. S. Gray is Pittsburgh district manager. 

The Chandler & Farquhar Associates, the mutual benefit 
organization of the employes of the Chandler & Farquhar 
Co., Boston, held its annual meeting and banquet at the Ritz- 
Carlton hotel, Boston, on January 13th. The following were 
elected officers of the association: President, Roger W. Bell; 
vice-president, Wellington Howes, Jr.; treasurer, Robert M. 
Jones; recording secretary, Isabel Colvin; financial secretary, 
Fred H. Jones. 


The Earle Gear and Machine Company, Philadelphia, has 
sold all designs, patterns, patents and good will covering its 
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When You Stock GOODRICH 





They make friends for you 


Cut Fastest—Wear Longest—Give Greater 
Production 
We have an attractive proposition for you.Write us 


A. GOODRICH, Mfr., Inc., 1500 W. Madison St., Chicago 
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There’s a good 
margin of 
profit for you in selling 
AMERICAN belting. It is 
made from the’ best grade 
of oak tanned leather and is 
built for real service. The 
repeat orders you get will 
prove its quality. 


AMERICAN LEATHER 
BELTING Co. 


Manuta 





turers of Leather 

Belting 

1455 West Congress St. 
CHICAGO 


ee 





ECONOMY THUMB SCREWS 


’ Thumb Screw is similar to 
threaded up to the 
the slot of the 
The re- 


“Econom y’ 
a round h d machine screw, 
head. The steel key is forced into 
under pressure and can't loosen. 





screw 


sult is an all-steel screw, with wide binding sur- 
face, standard threads and bright tumble finish. 
Pleases every mechanic who has had to work 





cast and malleable thumb screws. 


with old style 


shipment. Complete stocks of all 
nade in brass and bronze. A good 
Deaier’s Sample Outfit. 





na tor 


ECONOMY > SCREW CORPORATION 


Manufac and O al Head Iron 


and Bre ichine ash Ideriy Terminals. 


‘5215 einen pong Chicago, Ill, 


furer. utster 





Clips 
y, MACK ‘ for 


PNEUMATIC RIVET SETS 


Good for 10,000 or more rivets 
Price Now 
Send for free trial clip 


Lovejoy Tool Works, 328 W. Ohio St., Chicago 














10 cents each 





Purchasing Agents Mills and Mines— 
An Opportunity to Increase Your Sales 


Have You Thought of Foster as a 
Source of Supply? 


Rails—New or Relaying 
New Bolts, Spikes, Frogs, Switches 
Complete Line of Track Accessories 
Every Description. Prompt Shipments 


With Foster’s Unconditional Guarantee 
Send us your inquiries—Glad to quote you prices. “yg 





Ton or 1,000" 






Park Building 
Pittsburgh, Pa. 


LBFOSTERCO- gees 


PITTSBURGH PA - NEW YORK CIT) 


Help! Murder! Police! 


Here! Here! What's all the row? Well, 
you see, we all were discussing Fire Pots 
AND ll agreed that CLAYTON & 
LAMBERT MFG. CO. MADE THE 
BEST. Then Jones claimed that C & L 
No. 91 was the best all around Fire Pot 
made. McCarty yelled, ‘“‘Come off, C & L 


No. 22 beats it a mile." O'Harra yelled, 


“You're both wrong, C & L No. 80 is my 
choice.” Then the row began. Circular 
No. 140F is free. It will settle the dispute. 


Jobbers supply at factory price. 





CLAYTON & LAMBERT MFG. CO. 


No, 91 Fire Pot. 
Ask for latest price. 6257 Beaubien St., DETROIT, MICH. 
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The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings 
being built in the United States to- 


day. The same may be said of all 
railroads, bridge builders, boiler makers, 
tank builders, etc. The No. 401 Forge 
has not only been adopted by this class 
of trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for catalog. 





Champion Blower & Forge Co. 


Lancaster, Pa. 


No. 40! 





The 
SANDUSKY TOOL CO. FH 


142 Meigs St. 
Sandusky, Ohio 
Established 





1868 


Manufacturers of 
SELF-ALIGNING, STEEL- 
SPINDLE HAND SCREWS: 
WOOD HAND SCREWS: 
IRON & WOOD BENCH 
SCREWS; SEMI-STEEL & 
WOOD PLANES; PLANE 
IRONS & MACHINE 
KNIVES; WOOD MAL- 
LETS; COOPERS’ WOOD 
TOOLS; AND EYE, SHANK, 


& GOOSE-NECK HOES. 
Write for Catalog 











When 
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Advertisers please mention 


Mitt Supp cies, 
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line of centrifugal pumps to The Aldrich Pump Company, 1 
Pine street, Allentown, Pa., which will continue the manufac- 
ture and marketing of the Earle pumps. This transfer will 
in no way conflict with the Earle company’s regular business 
of manufacturing cut gears, cold metal saws and special 
machinery. 

The Osborn Manufacturing Company, Cleveland, Ohio, 
manufacturer of household and industrial brushes, has pur- 
chased outright the business of The Du-All Manufacturing 
Co., Cleveland, at one time controlled by the late E. C. Henn, 
and more recently headed by the latter’s son, Ralph F. Henn. 
The Du-All Manufacturing Co. will cease to exist as a sepa- 
rate company, its products being manufactured as a part 
of the regular Osborn line. 

The Crane Co., Chicago, which some months ago was 
reported to have purchased a substantial interest in the 
M. J. O’Fallon Supply Company, Denver, has announced that 
hereafter the latter will be known as the Crane-O’Fallon 
Co. M. J. O’Fallon, formerly president of the company bear- 
ing his name, will continue in the capacity of manager of 
the main house in Denver, while the branch managers will 
be as follows: Albuquerque, N. M., F. B. Kimberlin; Casper, 
Wyo., G. E. Paradice; El Paso, Texas, M. J. Flood; Grand 
Junction, Colo., L. P. Eagan. 

The L. H. Gilmer Company, of Philadelphia, manufacturer 
of woven bolts and small rubber belts, announces the pur- 
chase of a new factory at Wayne, Mich., a suburb of Detroit. 
The new factory is a two-story brick building containing 
50,000 square feet of floor space, located on a 412 acre tract 
on the main line of the Michigan Central Railroad. It has 
a railroad siding and is two blocks from the freight station 
of the Pere Marquette railroad. There is room for further 
plant expansion as required. 

Ik. H. Sachleben & Son, St. Louis, dealer in machinists’ 
supplies and pipe cutting tools, formerly located at 1517 
Olive street, has moved to 2829 Locust boulevard, where the 
company has larger quarters, with a delivery entrance in 
the rear so that customers can drive up to the rear of the 
building and not waste time looking for parking space. With 
the additional space for sales room and storage purposes 
made available in the new location, the company is increasing 
its stocks, adding items for which it is having calls from 
its trade, and expects to be in a position soon to render much 
better service and to have in stock a complete line of such 
tools and supplies as are required by plumbers, steamfitters, 
electricians and mechanics, both in the industrial and auto- 
motive fields. 

A merger of interest to the mill supply field is that of 
the Stuebing Truck Company, Cincinnati, Ohio, with the 
Cowan Truck Company, Holyoke, Mass., both of which or- 
ganizations have been manufacturing lift-trucks since 1912. 
The name of the new corporation is The Stuebing-Cowan 
Company. The Cowan company is credited with being the 
pioneer lift-truck manufacturer, and its products, together 
with those of the Stuebing company, give the consolidated 
corporation a complete line of trucks covered by many pat- 
ents. The directing headquarters of the company will now 
be at Cincinnati, although the Cowan truck division will con- 
tinue its operations at Holyoke. The merger represents a 
combination of assets and resources of approximately a 
million dollars. 

The Timken Roller Bearing Company, Canton, Ohio, has 
announced several changes in its executive personnel. Ernest 
Wooler, for the past year automotive engineer, has been ap- 
pointed chief engineer in full charge of all automotive, in- 
dustrial, experimental and service engineering. He is an 
Englishman by birth, a graduate of Manchester Technical 
School of Manchester, England. Before coming to this 
country he was a prominent automotive engineer, and as- 
sisted in the building of the first two cylinder Rolls-Royce 
car. A number of Continental motors were designed and 
built under his supervision. He is a member of the Society 
of Automotive Engineers. J. W. Spray, formerly district 
manager of the company in Detroit, has been promoted to 
sales manager, automotive division, with offices in Detroit. 
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He has been in the Timken sales organization since 1916. 
His assistant as manager of sales of the division will be 
E. W. Austin. R. W. Ballantine, district manager at Mil- 
waukee, has also been appointed assistant manager of sales, 
automotive division. Peter C. Poss, who has been in the 
Timken advertising department, has been made assistant 
advertising manager. 





CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a hne. 


SALESMEN WANTED 


WANTED—Leather Belting Salesman who lives in 
Connecticut and who has an acquaintance with the 
buyers in factories in that state. Splendid opportunity 
for a “go-getter” who knows buyers and can sell quality 
leather belting. Address Laurence Belting Co., Inc., 
111 Chambers street, New York City. 

WANTED—Eastern manufacturer of leather belting has 
opening in South for experienced leather belting salesman. 
Prefer man acquainted with mill supply trade in that section. 
When replying state age, experience, references, salary ex- 
pected, ete. All correspondence strictly confidential. Address 
No. 845, care MILL SupPPLIES, 537 S. Dearborn St., Chicago. 











WANTED—Salesmen calling regularly on mill and machin- 
ery supply dealers and jobbers to sell high grade line of 
grinding wheels as side line on commission basis. Have 
supplied largest distributors for over 30 years. Choice ter- 
ritory now open. Two small samples in case. Address A. 
Goodrich, Inc., 1500 West Madison Street, Chicago. 


SITUATIONS WANTED 
WANTED—Situation wanted by professional man 
desiring to quit practice. Experience covers general 
business, some newspaper, grain, railroad, brokerage. 
Executive ability. Married. Address Dr. E. J. Bonner, 
Sterling, Ill. 


WANTED—Position by salesman with 20 years broad ex- 
perience in mill, mine, railroad, electrical, machine shop sup- 
plies and non-ferrous metals. Office experience, mechanical 
training. Dependable, capable, character habits correct. Long 
desirable acquaintance all classes of trade, middle western 
and southern territory. Address Salesman, care P. O. Box 
764, St. Louis, Mo. 


BUSINESS OPPORTUNITY 


WANTED—Experienced salesman with $10,000 to take 
half interest in business in middle South manufacturing saw 
mill accessories and selling through mill supply and hard- 
ware dealers. Address No. 843, care MILL SUPPLIES, 537 
South Dearborn St., Chicago. 





FOR SALE 





Machinery and Mill Supply business in central Pennsyl- 
vania. Established in 1905. Well located. Write for par- 
ticulars. Address No. 846, care MILL SUPPLIES, 537 S. Dear- 
born St., Chicago. 


FOR SALE—Stock of Guenther Governors, for steam 
engines by Mid Western Jobber. A-1 condition; no sacrifice, 
write for list and prices. Address No. 841, care MILL SupP- 
PLIES, 587 S. Dearborn St., Chicago. 








JESSEPH SAW & TOOL WORKS 


Manufacturers of 


AAA Swedish BAND SAWS 


For Wood and Metal. Best on Earth. Write for Jobbers’ Discounts, 
6919 E. Jefferson Ave. Detroit, Mich. 
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HE weak points in car movers (the 
main shoe and the socket) have been so 
strengthened in the New Badger mover 


that breakage at these 


points is near ly 


This coupled with finer workmanship an 
ials strengthens the New Badger’s posi- 
n in mover efficiency. 
Sold ial, n money 
Var 
It is y nta ite f lin 
an 


THE ADVANCE CAR MOVER CO. 


Appleton, Wis. 
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FRICTION 
CLUTCHES 


Made in a complete line of clutch 
pulleys, extended sleeve clutches and cut- 
off clutch couplings. 


Adopted as standard equipment by 
many leading Machine Tool Builders. 


Sold to industries by many representa- 
tive mill supply houses. 


Ask for catalogue 


THE EDGEMONT MACHINE CO. 
Dayton, Ohio 














For cleaning and polishing 
there is nothing better than 
FIDELITY BRANDS 


Fifty-three Years of sin- 
cere effort to furnish 
the highest quality of 
material and service to 


the Mill Supply Trade. 


Fear 4 
. Magy 


US Parent opr 


We solicit your inquiries for Cotton Wiping 
Waste, Journal Box Packing, Wiping Rags, 
Cheese Cloth, Prepared Wool and Grease. 


The J. Milton Hagy Waste Works 


Fidelity Mills 


Philadelphia, U. S. A. 








She 
Bluford Sharp 
“Company 
alalogs 


537S.Dearborn St 
ROTIRIULL 





lease mention Mitt Supp.ies, 
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There’s Profit For You in Sell- . 
ing These Lines THOMPSON'S 


Copper Floats HACK SAW BLADES 


B-262 Standard Copper Ball 
Floats for open tank, 25, 50, 
100 and 150 pounds work- 
ing pressure, are carried in 
stock ready for immediate 











shipment, in sizes ranging MILFORD Brand—All hard tungsten steel for cut- 
B-262 from 4 in. to 12 in. diameter. ting solids such as tool steel, rails, etc. 
Standard Ball Float Special floats are made to 
order. 
Copper 
Expansion Joints 
We furnish copper expansion joints 
f low pressure and vacuum. The 
1 } pper turned 
t bol l king the “ 
Ee bl x. Canes tungsten steel practically unbreakable, for cutting 
t ha : 2 I 
1 +} 





entirel pipe, BX, Sheets, Conduit, etc. 
HarBronz Cored and Solid 


Bronze Bars 





me, ars are all 12." in THOMPSON’S Flexible Back Band Saws for cut- 
n diameter, — ia ting Metals. 
Other Harris Products include 


} 


‘ , : The above constitutes a fine line on which energetic distribu- 
> cot ind yends, condensers, ¢ 


tors are making handsome profits. Write for our dealer propo- 
sition, 


rators, tanks, dippers and feed water heaves 
isk for illustrated folders 
ARTHUR HARRIS & CO The H. G. Thompson & Son Company 
e - : ui 
210-218 N. Curtis St. Est. 1884 Chicago, Ill. = a Te 
Engineers, Coppersmiths, Brass Founders and Brass Finishers New Haven, Conn. 


— Manufactured by — 


























20 Years on the market without a Complaint 


Remember, “‘it's the squeaky wheel that gets the grease.” The Belt, 
the silent worker, seldom complains when neglected or overworked. 
Its life is a short one under these conditions as it soon rots and cracks. 


ATLANTIC BELT DRESSING will prevent this. Always made of 


high grade materials. Price reasonable. Also made in liquid form. 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 




















‘=== _sILLINOIS MALLEABLE IRON CO. 


General Offices, 1801 Diversey Parkway, CHICAGO, ILLINOIS 


Manufacturers of 


Cast and Malleable Fittings, Screwed and Flanged 
Nokoros Unions, C. D. Railroad Unions 


§) IRON BODY GATE VALVES 


Screwed, Flanged and Hub Ends. Sizes 2 in. to 12 in. Inclusive. 
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ALLIGATOR 


TRADE MARK REG. U.S. PAT. OFFICE 


STEEL BELT = NG 


WE are backing up 


our jobbers in 1926 
by carrying advertising 
in sixty-one selected 
trade and farm papers in 
the U. S. A. and Canada. 








Flexible Steel Lacing 
Company, 
4633 Lexington St. 
Chicago, Ill. 
InI 


, Caen 7 Every Size / 
a and Kind / 
Va of Belt | 














157, Reduced Riel Consumption . 
) 10% Increased Seam Capacity 
25% Reduced Grate Repains 
| 25% Lerr Labor 














Valley Sron Works g re 


Engineers, Machinist; Tou inden 
Williamsport, Pa. 




















CRESCENT WOOD WORKING 
MACHINES 


are efficient, practical,simple in adjustments 
and in selecting Crescent your customers 
will get equipment that is designed for en- 
durance and so rigidly constructed as to 
assure them of long continued service. 


Check over your list of Crescent printed 
matter and be prepared to quote on the 
Crescent line at every opportunity. 


THE CRESCENT MACHINE CoO. 


96 Columbia Street - Leetonia, Ohio 











Moore & White 
Friction Clutches 


40 Years on the Market é 


Any or all of the following Friction Clutch 
Catalogs will be sent you free upon 
request. 


Catalog upon Standard Friction Clutches 
with single disc for moderate speeds. 


Catalog upon Standard Friction Clutches 
with double disc for moderate speeds. 


Catalog upon High Speed Friction Clutches 
for high speeds and great horse power. 


Catalog upon Standard Friction Clutches 
with sleeves for use with American Steel 
Split Pulleys. 


The Moore & White Co. 


2711 to 2741 N. 15th St. 
Philadelphia, U. S. A. 
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ne LOOT ES ce rt EE, 


Sabian 3 es: : Line Has Its pa | 


j There’s a very good reason for handling the chinery of this type. 


Set eR a een A NS ec A 









Sidney Line. Besides a better profit through steady And yet the selling price of £ 
sales, Jobbers realize a better profit per sale. Sidney Built equipment S a <A 7 eli 
That’s because the Sidney discount shows a larger often less than that of 
9» percentage of profit than ordinarily found on ma- competitive makes. 

<> Want us to prove it? 

All right, — drop us a 

: een <> line, or better still, wire 

: for details right NOW! 

Lathes of All Address Dept. 602. Woodworking 


Kinds Equipment 


The Sidney Machine Tool Company 
Sidney, Ohio 





Turned and Polished Shafting 


Milled Key Seats at Reasonable Prices 
Cold Drawn Rounds, Flats, Squares, Hexagons 





j and Screw Stock 
: Shipments from stock made the same day. Jobbers—Send for our stock list. 
BLISS & LAUGHLIN, Inc. 
Mills and General Offices: Established 1891 Chicago Warehouse: 
HARVEY, ILLINOIS 1023-1025-1027 West Jackson Blvd. 
Chicago Phone: Pullman 6496 Phone: Monroe 5356 and 5357 














mae 


A Postal for 
Interesting 
Literature 


Our Specialties are sold to Jobbers Only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
Siretie: L 
and 
tronges 


HANGER EVER MADE 





You completely solve your Boiler Feed- 
ing problems when you install a 
“PENBERTHY”’—they never fail. 


Peseet 


Automatic Injector 


@ Note the ball and socket 


joint. 


@ Hanger can swing in any 
direction. 











@ Not necessary to remove 
hanger to raise or lower 
pipe. 


DEPT. I “‘Our Py : 
PENBERTHY INJECTOR COMPANY . ‘ : 
' Recon The Penn Engineering Co. 


New York Depot DETROIT Canadian Plant Philadelphia Pa. 
71 Beekman St. MICHIGAN Windsor, Ontario ’ 











UD 
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DIENER SAFETY FIRE APPLIANCES 


Approved and labelled by 


SS a > epoca Laboratories, 
= “PERFECTION 


GS ___sOOILY WASTE CANS 


a “ECT TION There is not only a definite de- 
PE VINO / 4D, mand by all industrial plants 
ApPRO' aN for oily waste cans but ¢g arages, 
E-U | both priv ate, _are 
WAST F'D. By.(, live “Perfection” 
wonderfully well 


public and 
prospects. 
Cans are 


¥ 
Ne concise made. 
SS 


Diener Products are sold 
through jobbers. 


If you do not 
Fire 
their 


now carry 
Appliances write for 
profit making 


the Diener line of Safety 
catalog and particulars of 
possibilities. 

Manufactured by 
GEO. W. DIENER MFG. CO. 


400 N. Monticello Ave., CHICAGO, ILL., U. S. A. 








Blow torches made by 

Diener established a 
very Service , 

standard by which qual- 

ity of torches is meas- 

ured. They are made for 


particular mechanics 


who demand and expect 
the best. The 


reasonable and 


price is 
profit 


Seid ce for the jobber attractive. 
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The Valve with the Reversible Disc & Seat 


PTO OD Pers Seat and disc of Nicu- 
: <= ee lanium — a hard, tough, 
y - close-grained nickel alloy 


—resists effectively the cut- 
ting, wearing action of high 
temperatures and pressures, 
;] that is one factor in the 
F economy of Reverso Valves. 


To this is added the re- 
versible feature. When one 
both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 


side wears 


But this is not all of Re- 
verso’s vitality as disc and seat 
are easily regrindable. 

Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 


and pr ices, ask for new bulletin 
No. 17. 


REVERSO: — Bronze 
for 200 Ibs. pressure. 
temperature 550 deg. F. 

IROVERSO:—Iron body for 


150 lbs. pressure. Total tem- 
No. 780 perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 


CINCINNATI, OHIO 


body 
Total 


te ae TE 


































Self Lubricating - Anti-Frictional 


Mabb’s Chicago Rawhide 
Hydraulic Packing 


The Chicago Rawhide Mfg. Co. 
1301 Elston Ave. Chicago, Ill. 


Sole Manufacturers 
BRANCHES 


228 W. Fourth St., Los Angeles 
2428 Riverside Drive, Minneapolis 


New York 


Boston 


109 Broad St., 
209 Broad St., 


large valves and other radi- 
cal departures in 
and 
exceptional power water 
facilities for mill, mine or fac- 


tor 
wa 


operator. 
size for 


Ask your jobber or supply 
house, 


cat 








SELFOILING 


A REGISTERED 
TRADE NAME 


LLDOZER 
POWER 










Positive and con- 
tinuous self-lubrication, en- 
closed working parts, extra 


design 


construction, provide 


y—for contractor or high- 
y builder—for oil or gas 
There is a style and 
every requirement. 


or write us direct for 
alog and information. 
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M hit Wo 
I & M ne ¢ 
r M & 1 ‘ 
Phe Medart Cor 
r. B. Woo s 


BN, rl mt Ss. SHAFT, FRICTION CUT-OFF 























COUPLINGS, “aries MARINE 
Bond Foundry & M hin a" 

geht RING, a LLE\ 

o Pul & Sha Co 
CRANES, nig os RHE — PRAVELING AND JIB 
The Yale & Co 

( ge. VOSS, - MBER 
1 I? ’ 
Cl P Ss. LEATHER 
‘ I hide Mfg. Co 
Rdward R. Ladew Co In 
he \\ m-Stilln I Co 
CUPs, OIL AND GREASE 
\! n Injector Co, 
I W P 
s vood M ( 
oo. FT. WB \ e Co 
CUPs, GREASE, MALLEABLE TRON 
L.it Belt Company 
CUTTERS, BELT 
( per Belt T. (fompans 
Detroit Belt L . 
CUTTERS, GASKET AND WASHER 
Ee ad kh. Ladew Co,, Ih 
CUTTERS, GLASS 
American & & Mfc. Co 
CUTTERS, MILLING 
( eland Twist Trill ¢ 
Morse Twist Drill & Machine Co 
c v T ley Rs, PIPE 
Ar t Bro Co 
G a 7 ‘ 
| d M 'o 
lo Pipe Threadir M hine Co 
CYLINDERS, WATER, ATR OR GAS 
R. Scaife & Sons Co 
DIES, THREADING 
Greenfield Tan & Die Corp 
Morse 17 t Drill & Machine Co 
at ( er Mfg ('o 
Toledo Pipe Threading Machine Co 
DIPPERS, COPPER 
Arthur Harris & Co 
DISCS, VALVE 
Jer Bros, 
Met » Gasket Co 
DOGS, LATHE 
Armstrong Bros Tool Co, 
J iH Will ns ( 
DRE SSE RS. G gg erin WHEEL 
Seandir mporting Ltd 
inion LING POSTS 
Arm trone tro ¥ (oo 
Lovejoy Tor Works 
DRILLS, ELECTRIC 
TT Rla & Decker Ife. Co 
Cincinnati Elect Tool (ec 
tric Mfg. Co 
I Co Inc 
Electrical Tool Co 
DRILLS, POST 
Char or Rlowe & Forge Co 
Tr nt Machine Co 
T} United States Electrical Tool Co 
DRILLS, aor HET 
T! Arr rong Bro ‘ool Co 
Le 0 To Worl 
DRILLS, TWIST 
le nd Twist Prill Co 
Cry i Tap & Die Co 
M eT t Prill & Machi ne Co 
Whitman & Barnes Mfg. Co 
DRIVES, POWER 
Toledo Pipe Th ading Machine Co, 





DROP- FO” VISES 
Drop Forge Co 
DROP FORGED VISES 
Fulton Drop Forge Co 
DROP FORGINGS, LIGHT 
Fulton Drop Forge Co 
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DRUMS, CAST TRON 


The Hill Clutch Foundry & Machine Co 
The Medart Company 
T. B. Wood's Sons Co 


EJE 


(Co 


‘TORS 





Injector 
Manufacturing Co. 
rthy Injector 


American 
Nason 
Penbys 


(acid) 


Sherwood Mfg. Co. 
ELIMINATORsS, OLL 
The DPD. T. Williams Valve Co, 
ENGINE AND BOLLER FITTINGS 
nerican Injector Co, 
MeRae & Roberts Co 
rhe Wm Powell Co 
Sherwood 1 Co, 
I>. T. Williams Valve Co 
rE NHAUST BLOWERS, ELECTRIC 
Dy tric Blower Company 
EXPANDERS, TUBE 
The Watson -Stillmi in Co 
Lovejoy Tool Works 
EXPANSION TANKS 
Wm. B, Seaife & Sons Co 
- APELLERS, OLL AND MOISTURE 
The ID, Anderson Co 
ae errr TAP 
The Allen M “Co 
Ke MATING t SH “ R LIQUID 
G W Diener Mfx ‘ 
EXT INGL ISH ERS, FIRE 
Geo. W Diener Mfg Co, 


EYE SHIELDS AND FACE PROTECTORS 
hi go Eye Shield Company 
FANS, Li NTILATING, ELECTRIC 
Electric Blow “o 
Marathon erent ric Mfg. Co 
FASTENERS, BELT 
Company 


Company 





ENER AND PURIFIER 


KE 
Manufae 








I turing Corporation 
Th Swartwout Company 
FEEDER VALVES, STEAM HEATING 
BOILER 
Nason Manufacturing Co 
FENCES 
Anchor |} Iron Works 
FILES 
ican Swiss File & Tool Co (Precision, 
makers’, toolmakers,’ jewelers’, machin- 
s’.) 
File Works 
Grobet File Corporation of America 
Seandar ian Western nporting Co., Ltd, 





FILLERS, 
Supply 
FILTERS, 
aife & Sons Co 
FIGHTING DEVICES—UNDER- 
WRITERS’ APPROVED 

Geo. W Diener Co 

FIRE EQUIPMENT—UNDER- 
APPROVED 


O-LLER 
P. Wall Mfg Co 

WATER 
Wm. B, Se 


FIRE 
Mfr 


PREVENTING 
WRITERS’ 





Geo. W Diener Mfg. Co. 

FITTINGS, HIGH PRESSURE 
Henry Vogt Machine Co. 
The Watson-Stillman Co 

FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co, 

FITTINGS, HYDRAULIC 

Henry Vogt Machine Co, 


The Watson-Stillman Co 


FITTINGS, PIPE, MALLEABLE 





Illinois Malleable Iron Co 
Walworth Company 
FITTINGS, PIPE, STF 
Bonney Forge & Tool Works 
The Watson-Stillman Co. 
Henry Vogt Machine Co 
FLEXIBLE SHAFT EQUIPMENTS 

Stow Manufacturing Co., 1¢ 
N. A. Strand & Co 

FLOATS, COPPER 
The V. DPD. Anderson Co. 
Arthur Harris & Co, 

FLOOR STANDS 
Bond Foundry & Machine Co. 


Dodge Manufacturing Corporation 
The Hill Clutch Foundry & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co 
T. B. Wood's Sons Co 

FLUX, SOLDERING 
Chicago Solder Co 

FLY WHEELS, CAST IRON 

Dodge Manufacturing Corporation 
The Hill Clutch Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 


Pyott 
a. = 


Foundry 
Wood's Sons 
FORGE BLOWERS, 


Blower Co, 


Company 

Co, 

ELECTRIC 
Electric 





FORGES, BLACKSMITH 
Champion Blower & Forge Co 
FORGES, RIVET 


Champion 
Lovejoy 





Blower & F< 

Tool Works 
FRAMES, HACK 

Atkins & Co., Inc, 


ge lo 


SAW 
E. C. 


ee ee ee 
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Air Tanks, Gasoline or Oil Tanks, Expansion Tanks 
Riveted —- Welded — Copper Brazed; 


Plain or Galvanized 
WATER FILTERS and PURIFIERS for every use 


Range Boilers 


wn. B. & SONS © 


| FILTERS | ™ 


New York—26 Cortland St. Chicago—38 So. Dearborn St. 


FROSTING and MAT FINISHING 


Rapidly and Evenly with the 


SAND BLAST 


LEIMAN BROS. 
AUTOMATIC 
CONTINUOUS FEED 


a] 

















GOODS IN METAL, 
GLASS, COMPOSI- 
TION or OTHER 

MATERIAL 


may be e i i 
will prepare the sur- y cheapened in cost 


face of metal goods and improved in appearance 

























of every shape, size Hardware, Aluminum Jars, 
and quantity —an Name Plates, Silverware, 
easy, simple method pag Cachete, 

2 ras Fixtures, Elevators, 
of doing the work Glassware, Buttons, 
that any one can Cameras, Machinery, 
use—an inexpensive Combs, Gears, 
outfit to buy, used by Electric Bulbs, Bag Frames, 
this wala’ a pe di: Medals, ; Firearms, 
: . : Dies and Tools, Suspenders, 
ing manufacturers in Jewelry, Telephones, 
every line. The Skates, Electrical Goods. 


article may be any 
size or weight—we 
have an outfit tor 
all— 


A small outfit for’ work in 





very small quantities or larger 
outfits for the large factory— i 
complete with air supply and 
motor to operate. If you 
Send us a small 
sample and we'll sand 
blast it and tell you 
the cost and all about 
the outfit needed. 


already have a blower we can 
furnish just the sand blast ma- 
chine—it works very simply— 
you hold the work under the 
nozzle inside the cabinet— 
nothing to get out of order— 
work can't be spoiled—ordi- 
nary sea sand used—a pailful 





lasts many days—its cost is i 
low. i 
Illustrated Catalog Free | 


¥ 


LEIMAN BROS., 23-HSE Walker St., New York 


Makers of Good Machinery for 35 Years 
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FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
The Medart Company 


goyerstord lFoundr & Macnine Co, 
T. B. Wood's Sons Co. 

Fl RNAC KS SOLDERING 
Clayton & g oO. 
Ge o We Co 


—- né Importing Co. 





Mis . 
Yost Mf o. 
GAGE GLASSES 
Jenkins Bros,, ~Moncrieff,” 
Libbey Glass Mfg 
GAGES, HYDRAULIC 
The Watson-Stillmar 
GAGES, IRON, 
Nason Manufacturing Co, 
GAGES, WATER 
Americen Injector Co. 
Detroit Lubricator Co. 
McRae & Roberts Co 
Nason Manufacturing Co, 
Penberthy Injector Co. 
The Penn Engineering Co. 
The Wm. Powell Co 
The D. T. Williams Valve Co. 
GASKETS 


I 





Co, 


Jenkins Bros 
Hewi Rubber Co, 





Metallo Gasket Co, 
New York Belting & Pac 
GATES 


king Co. 


GEARS 





Bond Found & Machin o. 
H W we & S Co 
The Hill Clutch, Machine & Foundry Co. 
Link-B I I 
Tr Med pan 
GEARS, RAWHIDE 
£ iwt é Mfg. Co 
Gl ARS SPEED REDUCING 
Tne Hill 1 "Ma hine & Foundry Co, 
GLASSES, GAGE 

Jenk Bros., Moncrieff.” 
The Libbey G es Mfg. Co 


GOGGLES, EYE SHADES, ET¢ 


GE okey — ALL PURPOSES 


Josey t Co 


‘GREAS , LUBE ICATING 


Bond Foundry & Ma ne Co., ‘‘Bondeline”’ 
osep! xon ( 1 Co 
Royersford Foundry & Machine Co. 
GRINDERS, BELT, woe AND MOTOR 
DR IN 


GRINDERS, BE N¢ HE AND FLOOR 


ey & ‘Shattl ne Co. 


GRINDERS, DIS¢ 


G GR INDERS, ELECTRIC 
TI I é Mi e. Ce 


} 


GRINDERS, | gee ROLLEP BEARING 


Cr 1gC ¢ fting o 
G oR INDERS, VALVE 
Wisconsin fF Co. 
G jUAR = ELECTRIC LAMP 
Flexible & ng Co 
G U NS, “OL AND GREASE 
Bend Foundry & Machir 0 
Royersford Foundry & Machine Co 
HAMMERS 
HAND SCREWS 
HANGERS. BALL BEARING 
HANGERS, DOOR 
HANGETS, PIPE 
Tt Penn Engineering Co 
HANG ERS, SHAFT 
e ¢ I I r ny 
B Foundry & M hine Co 


AMMONIA AND CHEMICAL 


H. W. Caldwell & Son Co 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
Dhit Me dart ¢ sap ayenn § 
Pyot lkoundt ( ipany 
Koyerstord Foundry ‘& Machine Co. 
Skaye Ball Bearing Co, 
Standard Pressed Steel Co. 
Jfalley Iron Works 
T. B. Wood's Sons Co. 
HEADERS, PIPE 
Chicago Nipple Mfg. Co. 
HEADS, EXHAUST 
The Swartwout Company 
HEATERS, FEED WATER 
twout Company 
HEATERS, GLUE, STEAM AND GAS 
Nason Manufacturing Co, 
— I ME TS pi RE SPIRATORS 


The Swar 





HOE s 
r} Sandusk Pool Co 
HOISTS, CHAIN 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, ELECTRIK 
\ & 7 vne M Co 
HOISTS, HAND 
! Mit: ‘‘o 
HOLDEKs, TOOL 
Armstrong Bros. Tool Co. 
J. H. Williams & Co, 
HOOKS, BELT 
The Bristol Company 
Flexible Steel Lacing Co 
HOSE, COTTON 


New York |! ting & Packing Co. 


HOSE, KUBBER 










Diamond Rut r Ca, Inc. 
Hew Rubt y 
The Mechan 1 Rubber Co 
New York Belting & bee king Co. 
I epu ° 
HYDR. AULIC LEATHER 
4 > Mfg. Co. 
( eren Co 
a t in Co, 
INJEC ‘TORS 
I un Injecto Co 
t thy Inj tor Co 
1 Ww . Powe Co 
Sherwood Mfg. Co. 


INSULATING MATERIALS 
IRON PRESERVATIVES 


JACKS, LIFTING 
Lovejoy Too] Works 
JOINTERS, WOODWORKING 
\I 


JOINTS, EXPANSION, COPPER 


Art ° 
KE T i 1 K Ss, STEAM JACKETED 
\ 1r & ri 
KNIVE Ss, MACHINE 
E. C. Atkins & Co 


LACE LEATHER 
Chicago Rawhide Mfg. Co. 
E R. 1 w Co,, In 
Chas. A. Schieren Co 
I. B. Williams & Sons 
LACERS, BELT 


Clipper Be t - er Co, 


“LAC ING, (BELT, METALLIC 
r Belt ompany 
Detroit B t astener Ct , 
Flexib Stee acing Co, 





The Bristol Company 
LADLES, MELTING 


Mullins ft y oration 
LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, WOODWORKING 
C “if 1 Tar & T >» Corporation, 


1 
J 


LEATHER SPECIALTIES 


Chicago Rawhide Mfg. Co 


I vy Co, Inc 
Ww. S. Nott Company 
LEATHERS, HAND 
Chicago Rawhide Mfg. Co 
LEGs, BENCH 
Standard Pressed Steel Co 


LEGS, LIF? rRUCK PLATFORM 


Loe KS, INDUSTRIAL 
1 


LONGSC REWS 
Mf ( 
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LUBRICANTS, BALL & ROLLER BEAKING 
Bond Foundry & Machine Co. 
Royerstord Foundry & Machine Co. 
LUBRICATURS 
American Injector Co, a 
Detroit Lubricator Co. 1 
McCullough Mtg. Co., Minneapolis, Minn. 
McRae & Koberts Co. 
The Wm. Powell Co. 
Sherwood Mfg. Co, 
The D. T. Williams Valve Co. 
MACHINE TOOLS 
The Crescent Machine Co, 
Greenfield Tap & Die Corp. 
Royersford Foundry & Machine Co. 
MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., Inc 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
The Moore & White Co, 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
MACHINES, BAND SAW, FOUNDRY 
The H. G. Thompson & Son Co, ‘*MilClark’’ 
MACHINEKY, COAL HANDLANG 
H, W. Caidwell & Son Co, 
Dodge Manufacturing Corporation 
Link-Belt Company 
MACHINERY, CONVEYING AND ELEVATING 
Dodge Manufacturing Corporation 
The Hill Clutch Mac hine & Foundry Co, 








Link-Belt Company 
MAC HINES, cu STING OFF 

The H. G. Thom; & Son Co. “‘Milband’”’ 

MACHINES, GRINDING AND POLISHING 
Bod 1 Dy ! *¢ I 
Bor I 1 & M 
hioyersford Foundry & Machine Co, 
N. A. Strand & Co. 
Wisconsin Ele tric ‘Co 

MACHINERY, ICE AND REFRIGERATION 
Henry Vogt Machine Co, 

M. AC HINES, METAL CUTTING 

E. C. Atkins & Co., Inc, 


MAC HINES, PIPE CUTTING AND 


vo ADING 





G nfield T & ie Corp, 

T Oster Mfg. Co. 

Toledo Fipe Threading Machine Co. 
MACHINES, rt NCHING AND SHEARING 

Royersford Fovndry & Machine Co. 


MAC HIN] s, TIRE 

MAC HINERY, 
E. C. Atkins & Co. 
The Crescent Machine Co 
Greenfield Tap & Die Corporation (lathes). 
M 


MALLETS, WOOD 


ROUGHING 


WOODWORKING 


MALLETS AND HAMMERS, RAWHIDB 


Chicago Rawhide Mfg. Co 
MANDRELS 
Morse Twist Drill & Machine Co, 
MATS AND MATTING, KUBBER 


Diamond Rubber Co., Inc. 

The Mechanical Rubber Co, 

New York Belting & Packing Co 
vege renee CONVEYORS 


Link-B 

F. E. saan & _ Co. 
METAL, BEARING 

Dodge Manufacturing Corporation 

Bunting Brass & Bronze Co, 

T 


The Medart Company 
Mor h Metal Co 
Reeves Pulley Co. 
MILL LEATHERS, ALL KINDS 
Bond Co., Philadelphia 
Chicago Rawhide Mfg. Co. 
1 i. Ladew Co,, Ir 
A. Schieren Co. 
Williams & Sons 
MONORATL SWITCHES AND TURNTABLES 
I - Towne M ‘ 
MORTISERS 
The Cre nt Machine Co 
MOTORS, ELECTRIC 
Bodine Electric Company 
Marathon Electric Mfg. Co 
Wisconsin Electric Company 
MOVERS, CAR 
Advance Car Mover Co, 
Appleton Car-Mover Co. 
MULE STANDS 
Bond Foundry & Machine Co, 
Dodge Manuf turing Corporation 
The Hill Clutch, Machine & Foundry Co, 
The Medart Compan 
T. B. Wood’s Sons Co. 


NIFP LES, PIPE 





Chicago Nipple Mf ( 
NU . SE TTI on 

The United St tri ool Co 
MAC — SCREW 


NUTS, 
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THE COLUMBUS 
ANVIL & FORGING CO. 





The Famous “Arm & Hammer” 


Wrought Iron Anvil 


Crucible Steel Face 


Prompt Shipments Made From Stock 


Main Office and Plant, 115-129 Frankfort Street 


Columbus, Ohio, U. S. A. 


General Forgings of Wrought Iron and Steel 





CLASS © 


= 
ee > 





ACcO< MC UMMA 
> Tees Spman 


Sidelug—49 to 150 lbs. 
Genuine Nason Steam Trap 


or several of them 


Best Since 1841. Write Us 


NASON MANUFACTURING CO. 
Steam Specialty Specialists 


71 Fulton St., New York 





“Hill Clutch”’ 
‘Mill Equipment 
Years of Service at Full Efficiency 
Not the First Cost——are the 
True Test of Friction 
Clutch Economy 
The “SMITH TYPE” HILL CLUTCH is a safe 
and practical investment that pays dividends. 


When the load is ap- 
plied, this clutch can be 


depended upon to “stand 
the gaff.”’ 


Designed along correct 
mechanical lines. 


Frictional contact 100 
per cent effective. 





Lots of reserve power. 


Install the “Smith Type” Hill Clutch for eco- 
nomical operation of prime power units, indi- 
vidual machines, sections of shafts, or group 
drives. 


THE HILL CLUTCH MACHINE & 
FOUNDRY CO. 


General Office and Works, Cleveland, Ohio 
New York Sales Office, Liggett Bldg., 41 E. 42nd St. 














WATER GAUGES 


and 
other quality 
Products 


Air Cocks 
Steam Cocks 
Gauge Cocks 

Ball Cocks 

Air Valves 

Etc. 








Write for Catalog 


The McRae & Roberts Co. 
100-146 South Campbell Avenue 
DETROIT, MICHIGAN 














e mention Mitt Supp ties. 





108 


NU — WING 
The Eberhard Mfg. ¢ 
OLL “PUMPS, HAND 
Sherwood Mfg. C 
OLL WELL ACCESSORIES 
The Wm, Powell ¢ 
OLLE Rs, HAND 
P, Wall Mfg. Supply Co. 
OLLERS, MULTIPLE FEED 
Detroit Lubricator Co, 
Sherwood Mf 0. 
 OLL ING DEVICES 
American Injector Co, 
Detroit Lubricator Co, 
The Wm. Powell Co. 
Sherwood Mfg. Co. 
The D. T. Wil liams Valve Co, 
PACKING, AMMONIA 
Boston Woven Hose & Rubber Co. 
Diamond Kubber Co.,, inc, 
Hollow Center Packing Co, 
Johns-M il In 
The Mechanical Kubber Co, 
New York Belting & Packing Co, 
The Republic Rubber Co, 
PACKING, HYDRAULIC 
Alexander Brothers 
Chicago Rawhide Mfg. Co, 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co. 
Hollow Center Packing Co, 
Ianvi In 





oh 







hdward Laudew Co,, Inc 
The Mechanical Rubber Co, 
New York Belting & Packing Co. 
W. S. Nott Company 
Chas. A. Schieren Co, 
The Watson-Stillinan Co, 
I, B, Williams & Sons 
PACKING, PISTON 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co. 
Hollow Center Packing Co, 
Johns-Manville In 
The Me chanical Rubber Co, 
New York Belting & a king Co, 
The Republic Rubber Cc 
PACKING, RU BBER 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co. 
Hollow Center Packing Co, 
The Mechanical Rubber Co. 
New York Belting & Packing Co, 
The Republic Rubber Co, 
PACKING, SHEET 
n Hose & Rubber Co. 





Boston We L 
Diamond ber Co., Inc, 
“Jenkins '96""—Jenkins Bros, 
Hewitt Rubber Co. 
Hollow Cente er Packing Co, 
Johns-Manvil In 
The Mechanic nal Rubber Co. 
New York Belting & Packing Co. 
The Republic Rubber Co. 

PACKING, VALVE STEM 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co, 
Hollow Center Packing Co, 
Johns-Manville, Ine 
The Mechanical Rubber Co, 
New York Belting & Packing Co, 
The Republic Rubber Co, 
Sherwood Mfg. Co 

P —_ OC KS 








The Yale & Te 

PAILS, CORRE G ATE D METAL 
The Witt ¢ nT 
P ‘AINTS, ‘INDU STRIAL 
Joseph Dixon oe ible Co, 
Johns-Manville 

PANS, TOTE 
Mullins Body Corp. 
PASTE, SOLDERING 

Chicago Solder Co. 

PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co, 
Clipper Belt Lacer Co. 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co 

PIPE THREADING TOOLS 
Armstrong Bros. Tool Co 
Greenfield Tap & Die Corp. 
Toledo Pipe Threading Machine Co. 
PIPE, HIGH PRESSURE 
The Watson-Stillman Co. 
PIPE, STEEL 

» B. Foster Co. 
National Tube Co. 

PLANERS, WOODWORKING 


The Crescent Machine Co 

The Sidne Machine 7 Co. 
PLANES, “Woop 

TI Sandusky Tool 


PL ATES, BASE 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
PLATES, FLOOR AND CEILING 
icago Nipple Mfg. Co 
The Penn Engineering Co. 
PLATFORMS, LIFT TRUCK 
The Plimpton Lift Truck Corporation, 
Standard Pressed Steel Co. 
PL —. 
Bonney Forge & Tool Work 
PLUGS, BRASS AND FUSIBLE 
American Iniector Co, 
Sherwood Mfg. Co. 
The D. T. Williams Valve Co, 
The Wm, Powell Co. 
POLES, TUBULAR STEEL 
National Tube Company 


POWER TRANSMISSION APPLIANCES 


American Pulley Company 

Arguto Oilless Bearing Co, 

Bond Foundry & Machine Co, 

H, W. Caldwell & Son Co. 

Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
Edgemont Machine Co,, The 

Falls Clutch & Machinery Co 

The Hill Clutch, Machine & ‘Foundry Co, 
Link-Belt Company 

The Medart Company 

The Moore & White Co, 
Royersford Foundry & Machine Co, 
A. L. Schultz & Son 

Skayef Ball Bearing Co. 
Standard Pressed Steel Co. 

Valley Iron Works 

T. B. Wood's Sons ¢ 


PRESSES, DRILL, JEW ELERS’ SENSITIVE 


Leiman Bros, 
PRESSES, DRILL AND FOOT 
Royersford Foundry & Machine Co, 
PRIMING CUPS 
Detroit Lubricator Co, 
McRae & Roberts Co, 
PROTECTORS, ELECTRIC LAMP 
Flexible Steel Lacing Co, 
PULLEY COVERING 
Chicago Rawhide Mfg. Co, 
PULLEYS, BALL BEARING 
Skayef Ball Bear ing Co. 
‘hicago Pulley iafting Co. 
PUL L EYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co, 
H. W. Caldwell & Son Co. 
a lg Manufacturing Corporation 
Falls Clutch & Machinery Co. 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Pyott Foundry Company 
Royersford Foundry & Machine Co, 
Valley Iron Works 
T. B. Wood's Sons 
PULLE ¥s. — EYOR 
H. W. Caldwell & Son C 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
T. B. Wood's Sons Co 
PULL EYS, FLANGE 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Pyott Foundry Company 
Reeves Pulley Co, 
Saginaw Mfg. Co, 
T. B. Wood’s Sons Co. 
PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Falls Clutch & Machinery Co 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
The Moore & White Co, 
Reeves Pulley Co. 
A. L. Schultz & Son 
Skayef Ball Bearing Co, 
T. B. Wood's Sons Co. 
PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood’s Sons Co. 
PULLEYS, LOOSE 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
Skayef Ball Beari me Co, 
T. B. Wood’s Sons C 
PULL EYS, MOTOR 
Birkle Machine Works 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Pyott Foundry Company 
Reeves Pulley Co. 
Saginaw Mfg. Co. 
T. B. Wood's Sons Co. 
PULLEYS, ROLLER BEARING 
Skayef Ball Bearing Co, 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER CONE 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
The Medart Company 
Reeves Pulley Co. 
Saginaw Mfg. Co, 
T. B. Wood’s Sons Co. 
PULLEYS, WOOD SPLIT 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
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PUMP JACKS 
The Goulds Mfg. Co, 
kK, E, Myers & Bro. Co, 
: PUMPs, AIR 
Leiman Bros, 
PUMPS, ELECTRIC 
The Goulds Mfg. Co, 
ro Myers & Bro, Co, 
PUMPS, GAS AND VACUUM 
Leiman Bros, 
PUMPS, HAND AND POWER 
The Goulds Mfg, Co, 
I, E, Myers & Bro, Co. 
VUMPs, JET 
American Injector Co, 
Blakeslee Mfg. Co, 
VUMPS, MINE 
The Goulds Mfg. Co, 
ky E, Myers & Bro, Co, 
VUMPs, OLL 
Detroit Lubricator Co, 
Leiman bros, 
Sherwood Mfg. Co, 
PUMPS, TANK 
The Goulds Mfg. Co. 
kk, E, Myers & Bro, Co, 
PUNCHES AND DIES 
Royersford Foundry & Machine Co, 
PUNCHES, SCREW 
Lovejoy Tool Works 


RADIATORS, HIGH PRESSURE VERTIC 
TUBE _— 


Nason Manufacturing Co, 
RALLINGS 
Anchor Post Iron Works 
KAILS, ELECTRIC MOTOR 
Birkle Machine ‘Works 
RAILS, STEEL 
L. B. Foster Co. 
KANGE BOILERS 

Wm. B. Scaife & Sons Co, 

RASPS 
Delta File Works 


Scandinavian Western Importing Co., Ltd 


RATCHETS 
Armstrong Bros, Tool Co, 
REAMERS 
Cleveland Twist Drill Co, 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co, 
The Whitman & Barnes Mfg. Co 
REDUCERS, SPEED 
The Hill Clutch, Machine & Foundry Co, 
RE a — ASIVE TAPE 








Wausau Abras 
RE SE ‘ATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co 
Eee 
Russell, Burdsall 
ROOFINGS, ASBE STOS 
Johns-Manville, Inc 
ROPE DRIVES 

H. W. Caldwell & Son Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
T. B. Wood’s Sons Co, 

RUBBER GOODs, MECHANICAL 
Diamond Rubber Co.,, Inc, 
Hewitt Rubber Co, 
Jenkins Bros, 
The Mechanical Rubber Co, 
New York Belting & Packing Co, 
The Republic Rubber Co. 
ae SAFETY DEVICES 
Chicago Eye Shield Company 
The Crescent Machine Co, _ 
Dodge Manufacturing Corporation 
SAND BLAST OUTFITS 


Leiman Bros, 

SAWS, BAND 
American Saw & Mfg. Co, 
E. C. Atkins & Co. 
The Crescent Machine Co. 
Jesseph Saw & Tool Works 
The Sidney Machine Tool 


The H. G. Thompson & Son Co. (metal cuttin 
SAWS, BAND, NARROW, WOOD CUTTING. 


E. C. Atkins & Co, 
The H. G. Thompson & Son Co, 
SAWS, HACK (Blades) 
American Saw & Mfg. Co. 
FE. C. Atkins & Co, 
The H. G. Thompson & Son Co, 
Victor Saw Works. Ine. 
SAWS, HACK (Machines) 
B. C. Atkins & Co. 
SAWS, HAND 
E. C. Atkins & Co. 
SAWS, SWING, CUT-OFF 
B. C. Atkins & Co, 
The Crescent Machine Co. 
SAWS, CIRCULAR 
E. C. Atkins & Co. 
SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co, 
Cincinnati Electrical Tool Co, 
VN. A. Strand & Co. 
The United States Electrical Tool Co 
SCREWDRIVERS, HAND 
American Saw & Mfe. Co 
SCREW MAC HIN PRODUCTS 
Ferry Cap & Set Screw Co. 
Link-Belt Company 
Standard Pressed Steel Co 
SCREW PLATES 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Ge. 









SupPLies. 


& Ward Be & Nut Co. 
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Why Not Sell the Best? 


Your 
Customers 


Want 
This Vise! 





Large users of vises are buying DROPFOS. The 
more they know about the value of drop-forged 
materials the quicker they swing to DROPFO— 
the drop-forged vise. 


Another feature that appeals to vise users is the 
Wedgelock swivel base. Setting the jaws on the 
job with the main handle automatically locks the 
swivel base. Or it can be locked separately if a 








stationary vise is desired. 


These advantages are selling DROPFO vises from 
one end of the country to the other. 


Jobbers are invited to send for prices and terms. 


THE FULTON DROP FORGE COMPANY 
Canal Fulton, Ohio 















Let the free sample 


tell its own story! 


> UNDREDS OF con- 
7 cerns in all lines have 
asked for and received free 
samples of both Link-Belt 
Malleable Iron Safety Col- 
lars, and Link-Belt >HEX- 
TOP~< Grease Cups. Many 
have adopted these improved 
power transmission § acces- 
sories as standard in their 
plants. 


The weight of Link-Belt Mal- 
leable Iron Safety Collars is one- 
third less than that of ordinary 
grey iron collars—yet the malle- 
able iron construction provides 
greater strength and durability. 


>HEX-TOP~< Grease Cups are 
the choice of leading industrial 
executives, because of not one, 
but many outstanding improve- 
ments. 


The ~HEX-TOP< gives quick, 
convenient and economical lubri- 
cation, and years of reliable serv- 
ice. Turns down with screw 
driver, wrench, or by hand. Write 
for sample and jobbers’ prices. 
2240 





LINK-BELT COMPANY 
200 S. Belmont Ave., Indianapolis, Ind. 


Mill Supplies 
Send me a sample Grease Cup, —] Collar. 
Name : Om | 
Address 








Grease Cups and Safety Collars 








SRUVUNNNITNTULLUNLLLULLNLNNNLLLULU.ULUALLLALLLALLLL LLU 








A Type for 


Every Service 


Bulletins on request 


THE GOULDS MANUFACTURING CO. 


SENECA FALLS, N. Y. 
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Thin Red Line 
BROADENS 


Right up to the water level you 
can see the bright red band con- 
trasted against a clear white back- 
ground. 


No chance to mistake the water 
level in a boiler equipped with 


Libbey Red Line 
High Pressure 


Gauge Glass 


All the Libbey features - - - - 
Strength, toughness, maintained 
clearness and ability to withstand 
sudden temperature changes. 


Write for circular 


THE LIBBEY GLASS MFG. CO. 


Toledo. Ohio 
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aS a a RA RNR RT AT SVD 
















































































2 RE Ws, BENCH 


SCREWS, 





( AP AND sE' 
I \ M ( 
~ i I i Stex Co. 
SCREWs, HAND 
Le BREWS, LAG 
N 
sm RE Ws, M K HINE, Pai ASs AND IRON 
E s 
ne RE Ws, SAFE TY SET 
\ M 
Stal Pr Sti 
se RE Ws, THU MB 
Economy Scr Corporation 
‘SE 4 ARATORS, OLL AND STEAM 
The Swartwout Y 
I i 
‘SHLAL TING 
I « \I ! ) 
«& fi It 
» | & Sh g Oo 
M ( 
I H ! & 
I ~I Compal 
M o 
A -~ & = 
\W rd So 
SHAPERS, WOODWORKING 
M ' 
SHEAVES, MANILA AND WIRE ROPE 
\ S Co 
SHIELDs, FAC! AND EVE PROTECTION 
SEINGLES, ASBESTOS 


SHOVELS, HAND 


SHOVI Ls, POWER 


SLEEVES AND SOCKETS, DRILL 
SOLDER, BAR AND WIRE 
SOLDERING COPPERS, FLUX, PASTE AND 
SALTS 


SPEED RANPFORMERS 


SPROCKI 


rs 


STANDS, DRILTI 


STANDS, EMERY WHEEL 


STEAM SPECIALTIES 


STEER! 


STOCKS AND DIES 


STONES, SHARPENING 


STOOLS, FACTORY 


STRAINERS 


STRAPS, LEATHER 


SWAGES, UPSE'1 


TABLES, SAW 


PABLES, STEAM 


PAKE-UPS 


rANKS, PRESSURI 


PAPE, FRICTION 


PAPER PINS 
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PAPPING ATTA MME NTS Henry Vogt Machine Co. as 
Eas n Tu & Tool Co., co.”" Walworth Company 
TAPS The Watson-Stillman = 
Gi t ld Tap & Die Corp The D, T. Williams Va Co. 
Mon Drill & Machine Co. VALVES, POP SAFE TY AND RELIEE | 
TH UMB SCREWS Detroit Lubricator Co 
The Eberhard fg. Co The Wm. Powell Co. 
TILING, rt BBE sR, INTERLOCKING Walworth Company 
New York Belting & cking Co VALVES, PRESSURE REGULATOR 
TOOLS, BORING G. M. Davi ulator Co 
Art tro Oo ( Mason le Co 
M AC HINISTS’ Walworth Company 
Americar & Tool Co VALVES, PUMP, RUBBER 
Ar ron Co Diamond Rubber Co,, Inc 
Bonney | Wo Jenkins Bros, 
Dt 1 Fi rk The Mechanical Rubber Co 
Th G t ‘ yn America New York Belting & Packing Co. 
Gre ield Tap & Die Corp. VALVES, QUICK OPENING 
Scan via Western Importing Co., Ltd Nason Manufacturing Co 
J. H. Willia & VALVES, RADIATOR 
TOOL S, PLU MBE AND SPTEAMPFIPTERS’ Detroit Lubricator Co 
stro. ool Co Jenkins Bros 
seni \ & Tool \ orks The Ohio Bras Co 
Gr ip & Die ¢ Ml Wn Powell Co 
Tolede Threading Ma chine Co, Walworth Company 
W worth Company The Db. T. Williams Valve Co 
TOOLS, SAW VALVES, THROTTLE 
E. ( Atkins & 1 lvetroit Lubricator Co, 
TOOL s, s Kr: W CUTTING Jen} Bre 
(al \ a « ) W worth Companys 
TOOLS, v AL ve RE SEATING Phe Db. T. Williams Valve Co 
The Bla i Decks Co. VENTILATING SETS AND FANS 
M. B. Skinner Cx Electri slower Company 
TOR HES, BLOW VISES, BENCH, WITH CLAMP 
( on & mbe rt Mfg. Co, Bonney Forge & Tool Works 
Geo. W. Diener M Co VISES, DRILL PRESS 
Scandinavian wi tern STAROUEENE Co, Yost Mfg. Co 
Pv M tense: VISES, DROP FORGE 
rOR( HE: Ss, ENGINEERS ae Drop Forge Co 
\\ \ Sup} ( VISES, MACHINISTS’ 
TRACTORS, INDUSTRIAL, ELECTRIE Bonney Forge & Tool Wor 
." owl The Fulton brop For ( Dropto, 
“TRAILERS, INDUSTRIAL H nds Mfg. Co 
\ & ri Vl r} (has Parker Co 
rRA NSMISSION, VARIABLI SPEED Prent Vise 
I Moore & Whit Walworth Company 
I Pu = oO. \ M Co 
1 RAPS, AIR AND SEDIMENT VISES, PATTERN MAKERS’ 
The V. PD, Anderson Yost M 0. 
The Swartwout Company VISES, PIPE 
TRAPS, RADIATOR aac oP <> 
M It Xr ! ‘ , . 
TRAPS STEAM : ! Mfg. ¢ 
I Vv. I AY n Co I" I ( 
( \I ’ I ) i'r i \ ‘ " 
cei, Toledo Pipe Tt ling Machine Co 
M turing Co \\ vortl 
D Ww Valve Co \ M Co. 
rn _ ek aia’ VISES, WOODWORKERS’, RAPID ACTING 
TROLLEYS a eee 
ake wan mete Ci WASHERS, BIRASS 
. on Economy Ser 
TR uC KS, FACTORY " 
, u ASHERS, LE ATHER 
TRUCKS, INDUSTRIAL, ELECTRIC Rawara & i a ee 
TRU KS, LIFT s ASHE RS, RUBBER 
| Ceuws . Diamond Ru eL oO 
; k Tas New Y« Belting & ing 
rt BES, BOILER Ww ‘SI ; contros AND WOOL 
; : The J. Milton H Waste Work 
- vl BING, ee WATER ¢ LOSE TS, FROST PROOF 
J \ 
SUBENG, STEEL W ATER FILTERS AND SOFTENERS 
. Wr hall 
Sa TURNBUCKLES w ATER LEVEL CONTROL 
Ele ( Mik : 
UNIONS, BRASS AND IRON ; . WATERPROOFING 
M Iron Co 
WHEELS, GRINDING 
\ ALY Bb LEATHERS e Gan a 
siaclies I , etnias WINC HES 
VALVE-UNIONS 1] Pt 
M = ss — 
A} vi 
VALVES, AIR da a WIPING. CLOTHS, : fACHINERY 
E nee! Sanit vy W t ‘ It 
VALVES, BAL ANCED, FLOAT WIRE SOLDER 
VALVES, BLOW OFI WOODWORKERS, VARIETY 
t M hit «re 
\ Ive (% I M hine Tool Co 
na : WRENCH SETS 
VALVES, CHECK \ os. Tool Co, 
I } & I Wo 
Co i. We 8s & Co 
‘ WRENCHE S, ADJUSTABLE 
V e Co Ponney Forge & Tool orks 
} \\ orth Company 
VALVES, COLD Ww ATER, BAI ATA I. HW. Williams & Co. 
Balata & WRENCHES, OPEN END 
VALVES, GATE. GLOBE “AND ANGLE . Bros. Tool ¢ 
M Iron ¢ Bonne Forge & 
B I it M ‘ 
T I J if WV int & Co 
1 P WRENCHES, PIPE 
\ \r tro! ro Tool Co 
I I Vi \ Bonney Fors & Tool We 
VALVES, HIGH PRESSURE Greenfield Tap & Die Cor} 
I . H. Wi & Co 
M Pe ( WRENCHES, PIPE, CHAIN 
\ M t ‘ Armstron ping i Co 
J Hl. Williar & Co, / 
p WRENCHES, SOCKET 
rt Allen M Co 
VALVES, HYDRAULIC Armstrong Bre | ( 
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Gives Universal Satisfaction 





ROM the Silk mills of the 


") Orient to the Diamond 
mines of South Africa; in 
Bombay, Baltimore and 
Buenos Aires; in Timbuctoo 

? | and Topeka; wherever Pow- 


er drives machines you are 
almost sure to find some 
member of the Falls family 
giving 
service. 
Have the Falls Handbook 
forwarded today and elim- 
inate your transmission prob- 
| lems for 1926 and the years 
| 
| 


consistently good 


to come. 
Ask for Catalog 18-D. 
| Our engineering depart- 
ment is maintained to serve 
you without cost. 


The Falls Clutch & Machinery Company 


Cuyahoga Falls, Ohio 


New York, 206-208 Fulton St. Boston, Mass., 52-58 Purchase St. 








Acme Eye Shield 


Approved by the 


Underwriters’ gS 


Laboratories 


Patents 


Pending 


ALELizy, 
< linn, 
4, 
4 


me! CTL, 
s 
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Special Triplex Glass. Al- 
ways Ready for Use. Pro- 


é 


de tects Entire Head and Face 


Goggles are a protection only when they are worn and it’s easy to 


neglect them for a moment’s grinding. 


But this new eye shield 


is attached to the grinder, wall or nearby post—always ready for 


use. 


ing wheel. 


chines. 


easily 


Protects not only eyes but entire head 


carried. Shield measures 7x9 inches. Write 


Chicago Eye Shield Company 
2300 Warren Ave., Chicago, Ill. 


The heavy flexible arm permits instant adjustment over grind- 


and face. 
Equally good on saws, spot welders, lathes, planers and other ma- 


for 


JOBBERS—If you’re looking for new specialties for your 


salesmen to feature, do not overlook this. Weighs 7 pounds and is 


folder. 











Sa 


WZ The Jenkins “Diamond” 


is behind it 


Behind every Moncrieff Gauge Glass stands the 
Jenkins sales organization in its full strength. 
These fine old Scotch gauge glasses are worthy 
additions to the Jenkins family. 

The five varieties of Moncrieff glasses provide a 
range of stock from which the engineer can select 
a glass best suited for his work. They are PERTH 
for steam pressures up to 200 pounds, UNIFIC 
for steam pressures up to 400 lIbs.. BEACON 
RED, an enamelled glass with red indicator line 
for steam pressures up to 150 Ibs.. WHITE 
ENAMEL, a glass with white enamelled back, for 
steam pressures up to 150 pounds, LUBRICA- 
TOR, a lubricator glass that withstands steam 
pressures up to 400 pounds. 


JENKINS BROS. 


S h GAUGI SSES 


80 White Street New York, N. Y. 
524 Atlantic Avenue Boston, Mass 
133 No. Seventh Street Philadelphia, Pa. 
646 Washington Boulevard Chicago, Ill 











GROBET SWISS FILES 


Standard quality for more 
than a hundred years 





At last this world famous file 
is now available in America 


Our factory in Vallorbe, Switzerland, has 
established a New York office in order that 
we may distribute this famous line of files in 
the United States and we wish to establish 
representation with dealers who desire to sell 


our line of files. 


Write for our Catalogue “B”’ 


Grobet File Corp. of America 


64 Reade St., New York City 
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The familiar trade name for H. K. Wood’s Mo- 
lyb-den-um Steel Shovels—Moly—came from the 
actual outburst of an enthusiastic workman. He 
balked at the word molybdenum but applied an in- 
timate nickname to his work-pal and thereby coined 
a trade name that is not based upon imagination but 
which reflects actual familiarity with and preference 
for that which is superior. The Moly shovel is the 
intimate pal of workmen everywhere because it light- 
ens thedrudgery of shoveling. 

Endorsements of H. K. Wood’s Mo-/yb-den-um Steel 
Shovels invariably declare that more work is more 
easily done on every job than with other makes of 
shovels. There is consequent shovel economy, and 
the added advantage of contented workmen. It is —— ee a 
not uncommon for a Moly to outwear six ordinary Dicitinet, akitk wide i ix need. 
shovels—a good reason for the wide friendship there ardized in many leading foundries 
is toward this super-shovel among buyers and users. pec Ae Hl "Th. weldeces 

A complete catalogue, or a special folder devoted blade cuts into the sand like a knife 
to your particular shovel needs, will be mailed on ad oe in long wear to « beants- 
request. 


THE WOOD SHOVEL AND TOOL CO. 


Piqua, Ohio, U.S. A. 





Wood's Mo-lyb-den-um 


== The American SuperSteel 
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Ou Can Use These tools 


In Your. Business 
Ler co 


* = 
Ni Ten years ago a Portable Electric 


Drill was considered a specialized 
-|| tool and was used only in special- | 
| ized work. 
| 












































the Black & Decker Electric 
Screw Driver saves a vast amount 
of time and ta . 





cabinet work of all — We have spent the last ten years in 


demonstrating that time and effort 
may be saved by the use of Port- fae ae 
able Electric Tools in almost every | | | 
imaginable kind of work. | 








In reading through the adv ertising 1] 
in this magazine it is almost im- 1} 
| possible to find a single concern | 
| which is not at the present time | 
using Black & Decker Portable | 
Electric Tools in same phase of | 
their work. 

Whether you are a mechanic, an 
| executive, or a stockholder, it is | 

\ tion ahowa a Black || more than likely that the business 
in which you are interested is sav- | | 
ing, Or can save time, and therefore 
money, through the use of Black | 
& Decker Portable Electric Tools. ! 


A Black & Decker 
. a Electric Drill being 

- used in the erection 
of jail cells. 





hot sbi r he ater 


Black & Decker 
Sppatbe Drills ws 























Th te pie ture shows a BI 
f 


Ibe Flectric Drill rite 
_ with ‘a Black & Decker Right | - 
j Angle Drilling Attachment | 
Be * boring through joists for | | WRITE AND TELL US WHAT BUSI 


ii pipes and electric condu 
(Ta = i a tale NESS YOU ARE INTERESTED IN, 
<< || AND WE WILL TELL YOU HOW 


| BLACK & DECKER PORTABLE 
ELECTRIC TOOLS CAN BE USED TO | 


ADVANTAGE IN THAT BUSINESS. 























Black & Decker Electric Drills and ; 
Electric Socket Wrenches being used in 4 
drilling lead holes and in running up 

lag screws in the installation of metal 

4 railroad crossing plates 





ith the Pistol Grip | | 
and Trigger Switch” LY 





\. 














Electric Socket Wrenches, Electrue Valve Refucers, Electric Tappers 
ply, Machinery, Plumbing, Sheet Metal, Automotive and Electric Supply Houses | 

YOU CAN BUY THEM ANYWHERE i 

‘THE BLACK ®& DECKER MFG.CO. 
TOWSON, MD., U.S 
Black & Decker Mfg. Co., Etenived,. . a’ Ont. 
BRANCH OFFICES WITH SERVICE STATIONS IN 

BOSTON NEW YORK SAN FRANCISCO ATLANTS DETROIT BALTIMORE KANSAS CITY 
BUFFALO PHILADELPHIA ST. LOUIS DALLAS CHICAGO MINNEAPOLIS CLEVELAND 








THE BLACK & DECKER MFG. CO. 
Jobber Towson, Md. . 
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Marathon Electric Mf Co 
\iason kts tlator Co 


: \lel d lt ts ¢ Thre 
74 Mechanical Rubber Co., The 
4 Medart Co., The 
Mletallo Gasket Co 
Monarch Metal ¢C 
Moore & White Co., The 
Yi Mullins Body Corporat t 
12 Myers, F. E., & Bro. C 
“4 


Nasor ( 
27 National Tube Company 
Ne 

















14 New York Belting & VPackin Co 
; 54 Nott, W. S., Company 
S and #¢ 
90 oO 
Ohio Brass (¢ The 
c Ost Manufacturing ¢ 
( 13 , 
‘ iY I 
111 Parker, Chas. ¢ Th 
0 Penberthy Injector ¢ he 
I ( 20 Penn Engineering ¢ 
( L102 Plimpton Lift Truck Corpo yn, Th 
P William, ¢ rt} 
( TI ve I) ss Vise Company 
ge. ¢ ve I\ t Foundry Co 
‘ } 
( ; R 
; ' 100 Rahmann, Geo., & Co 
; {> Reeves Pulley Co 
a Republ Rubber ¢ rh 
Richmond Belt Dressin Ml Co., Ine 
D Royal Metal Mfg. Co 
; 4 R ord Foundry & M n Co 
87 R Durdsall & Ward I & Nut Co 
16-17 
é ~ 
h 1 
( 102 Saginaw Mfc. Cc 
e C > Sandusky Tool ¢ The 
( . 9.53 Scaife, Wm. B., & Sons Co 
( 14 Scandinavian Western Importing Co., Ltd. 
Schieren, Charles <A., Co 
E Schultz, A z, & Son 
Sherwood Mfg. Co 
( In 94 Sidney Machine Tool Co., The 
76 Skavef Ball Bearing C 
¢ WG 4 *“ 
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I Threadin Machir Co.,. The 
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66 and 1 
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? United States |} t I ( rt} 
1 
\ 
Vall Iron Works 
vs Victor Balata & Textile Belting Co 
vo Vietor Saw Works. Ine 


Vogel, Joseph A., Coinpany 
Voet, Henry, Machine Co 


Ww 
Valworth Company, The 
19 son-Stillman Co The 
sau Abrasives Co 
tman & Barnes Mfg. Co., The 


ns, John B., Company 

lliams, D. T Valve Co 

iams, lt. B., & Sons 

a7 William, J. H., & Co 

=< \\ consin Eleetrie Co 
Witt Cornice Company, The 
Wood Shovel & Tool Co., The 
Wood's, T. B., Sons Co 

24 Wright Mfs Co 
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88 Yale & Towne Mfg. Co., The 
62 Yost Mfg. Co. 
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Shaft cut almost half way through. 
Varying from 1-19/32” to 1-26 ae”. 


The above illustration, taken after 
the pulley was cut in half, shows 
the uneven wear due to variation in 
the hardness of the steel shaft. It 
is interesting to note that on one 
side the hub is worn back 7/16”, 




















Send for Booklets 
Showing How Argutos 
Reduce Friction Troubles! 








Shaft cut almost half 
; way through 





Varying from 
1-19/32” to 1-26/32” 


Argutos Reduce Friction to 


—— . a e e > ; 
lhe Irreducible Minimum: 
When friction takes its inevitable toll of bearings the cost of 
replacements is the slightest expense. The real cost of shafts 


and pulleys in the condition shown above is represented by idle 
hands, dead machines and lost production. 


Witness the actual photograph reproduced above and the half 
section of same at the left. Here is a pulley with the shaft 
aperture originally 15/16 inch, worn to from 1-19/32 inches to 
1-26/32 inches, and the shaft cut almost half way through. 


Think of the wear on the machinery being operated. Think of 
the work ruined from vibration—and then think of the one sure 
remedy for these conditions. 





Arguto Oilless Bearings reduce friction to the irreduci- 
ble minimum. Twenty-two years of constant service 
without oil or attention—yet showing a wear of only 
.0124 inches of bushing and .003 inch shaft is a Arguto 
record that will reproduce itself in your shops. 


ARGUTO OILLESS 
BEARING COMPANY 


Wayne Junction, Philadelphia, Pa. 
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Bright Finished 


Heat-Treated Cap Screws 


Heat-treated cap screws 
made by the upset method 
are known to be superior to 
ordinary screws—but, you 
may have had objections to 
the dark mark left by the 
heat-treating process. If so, 
you can now supply your 
trade with the nationally 
known Ferry Heat-Treated 
Bright-Finished Cap Screw 
at no additional cost. 


The method of eliminating 


the dark mark in heat-treat- 


ed cap screws is just another 
Ferry feature. 


Ferry Heat-Treated, Bright- 
Finished Cap Screws are the 
last word in screw making— 
they are the standard. 


May we send you the sample 
screw illustrated above for 
comparative purposes? Im- 
mediate delivery with prices 
that are right. 


“Tf it’s upset—it must be heat-treated” 


THE FERRY CAP & SET SCREW CO., Cleveland, Ohio 





FERRY 


PROCESS SCREWS 
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